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KENTUCKY BOARD MEETS 


CURRY REVIEWS YEAR’S WORK 





Forty-eight Companies Represented 
and Several Chicago and Atlanta 
Managers Are Present 





OFFICERS 

President—J. M. Picton, American Cen- 
tral. 

Vice-President—Mart B. Russell, Fire- 
mans Fund. 

Executive Committee—I, A. McPherson, 
St. Paul; Charles Scruggs, Northern; J. 
M. Bogers, Springfield; C. L. Foster, Con- 
tinental 


Louisville, Ky., Nov. 16—(Special)— 
Forty-eight companies were  repre- 
sented at the annual méeting of the 
Kentucky State Board at the Seelbach 
today. The following managers were 
present: George E. Haas, Atlas, Chi- 
cago; M. F. Driscoll, Phoenix of Eng- 
_ land and Pelican, Chicago; S. Y. Tup- 
per, Queen, Atlanta; Milton Dargan, 
Royal, Atlanta; G. H. Lermit, North- 
er Assurance, Chicago, and A. G. Du- 
gan, ford, Chicago. 

President John H. Curry reported 
that twelve local boards had been or- 
ganized during the year and that the 
whisky schedule is in need of atten- 
tion. The iron safe clause should be 
developed in its final form. He re- 
ferred to the settlement of difficulties 
at Newport and Covington. The sweep- 
ing abandonment of stamping offices, 
as recommended by the governing com- 
mittee, had not been thought wise, and 
offices were closed in four towns. 

He advocated the deposit of agents’ 
forfeits with local boards rather than 
the state board. He referred to the 
action of the board declaring incorpor- 
ated agencies inimical to the business. 
The tornado rate on tobacco barns and 
contents has been increased from % to 
1 percent. Much trouble was experi- 
enced with rebating during the year. A 
new promulgation is to be made regard- 
ing the rate on barns and live stock. 

Hubble’s Resolution. 


John P, Hubble, of the National, of- 
fered a resolution ‘providing that where 
the articles of agreement of local 
boards are silent the employment of 
a solicitor is in effect a division of com- 
misions, 

A resolution was adopted declaring 
against the practice of issuing policies 
on dwellings giving indemnity against 
loss from rioting and calling on the 
governing commitee to have the prac- 
tice discontinued. 

John H. Curry of the Queen, retir- 
ing president, was presented with a 
handsome silver service, Frank G. 
Snyder making the presentation speech. 

John P. Hubble, National; Robert 
Williams, Philadelphia Underwriters; 
as, < Ritter, London Assurance; Lang- 
ham Johnson, secretary of the board, 
and Sears Moss and A. I. Stewart of 
the Kentucky Inspection Bureau were 
initiated into the Blue Goose tonight. a 
banquet following. 

An informal conference was held to- 
day between several of the managers 
Present and a special committee of the 
Louisville board on the subject of the 
adoption of the Dean schedule, but no 


change was made in the status of the 
situation. 





NINETY-ONE YEARS 


of public service, always fully protecting its policy holders. 


NINETY-ONE YEARS 


in establishing, enlarging and building up the agency system, 
always safeguarding the interests of its agents, is the history 
without embellishment of the 


AETNA INSURANCE COMPANY of HARTFORD 


WESTERN BRANCH: - - 159 La Salle Street, CHICAGO 


WILLIAM B. CLARK, President 

THOS. E. GALLAGHER, General Agent 

LOUIS O. KOHTZ, Ass’t Gen’! Agent 

J. S. GADSDEN, Gen’! Agent, Marine Branch 








German America 
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ORGANIZED IN 1872 
STATEMENT, JANUARY 1, 1910 
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81,500,000 
RESERVE FOR ALL OTHER LIABILITIES 
8,222,018 
NET SURPLUS 
G,440,2 11 
ASSETS 


16,162,220 


WESTERN DEPARTMENT 
AMERICAN TRUST BUILDING 
CHICAGO 
WALTER H. SAGE, MANAGER 
SOHN C. INGRAM, « Ass’T Manasen 
WILLIAM L. LERCH, @0 Ass't Manaeee 











D. W. C. SKILTON, President 
EDW. MILLIGAN, Vice-President 


THOMAS C, TEMPLE, Secretar 
Surplus to Policy-holders, $5,066,837.38 ma Loses paid, $65,696,377.03 


Cash Capital, Two Million Dollars 


JOHN B. KNOX, Secretary 


Reinsurance Reserve, = = $4,293.241.71 
Reserve for Outstanding Losses, 499,346.14 
Reserve for all other Claims - 82,000.00 
NET SURPLUS, - - = 8,066,837.38 


= Total Assets, $9,941,424.23 


THE WESTERN DEPARTMENT 
Northeast Corner Fourth and Elm Streets a CINCINNATI, OHIO 


LOVEJOY & SPEAR, Managers. Agencies in all cities and towns 











ILLINOIS AGENTS MEET 


BIG FORWARD STEP IS TAKEN 





Association to Have an Organization 
Fund and Make a Strong Play 
for Membership 





OFFICERS. 


President—H. F. Arnold, Galesburg. 
First Vice-President—John H. Wood, 
Bloo: 


mington. 
Second Vice-President—J. 3B. Steck, 
Alton. 


Third Vice-President—George N. Tay- 
lor, Streator. 


Secretary and Treasurer—S. E. Moisant, 
Kankakee. 


(Prom a Staff Correspondent) 

Decatur, Ill, November 16—The 
Illinois Association of Local Fire 
Insurance Agents at its annual meeting 
here today took a big step. It has 
lacked funds to prosecute its work. 
Various local agents and local boards 
will supply means to augment the mem- 
bership. The energetic and hustling 
secretary, S. E. Moisant of Kankakee, 
will devote more of his time to enlarg- 
ing the association. It will be the aim 
now to enlist the interest of leading 
agents who are not now in the asso- 
ciation. With a big membership and 
with united effort the agents of IIli- 
nois can then accomplish something. 
The association went into executive ses- 
sion this morning and a plan was 
evolved to create an organization fund. 
It looks now as if steam was being put 
on. 

Committees Are Named 

The commitee on nominations was 
E. B. Case of Chicago, chairman; J. H. 
Wood of Bloomington and E. F. Pri- 
deaux of Elgin. The resolutions com- 
mittee was H. F. Espenscheid of De- 
catur, T. L. Fekete of East St. Louis 
and J. H. Bastert of Quincy. 

The treasurer reported only $35 on 
hand. 

W. A. Wittick of Peoria, for the or- 
ganiztion commitee, recommended that 
a direct appeal be made to agents to 
join the association, 

The questions of rating and compen- 
sation are vital ones in which all are 
interested. T. L. Fekete of East St. 
Louis, for the legislative committee, 
stated it was waiting on the report of 
the Illinois Fire Insurance Commis- 
sion before outlining a program. 

It was reported by the secretary that 
all grievances had been satisfactorily 
adjusted. 

Report on Uniform Blanks 

C. F. Hildreth of Freeport, chairman 
of the National association’s committee 
on uniform blanks, said it had been suc- 
cessful in securing the cooperation of 
the companies. The whole subject is 
in the hands of Mr. Hildreth, President 
Evans of the Continental, and Vice- 
President Correa of the Home. Super- 
intendent Hotchkiss of New York ap- 
proved a typewriter form of policy 
that is not as convenient as the one 
desired by the committee. The com- 
mittee will probably recommend its 
own form for states outside of New 
York and the New York department’s 
form will have to stand for that state. 
When a new superintendent is chosen 
in New York the committee hopes he 
will adopt the form it desires. It is the 
most convenient one. 

(CONTINUED ON PAGE 26) 
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INSTALL BARRY IN OFFICE 


PUBLICITY BUREAU AT WORK 





Retiring Michigan Insurance Commis- 
sioner is Welcomed into His New 
Position at Detroit 





James V. Barry, insurance commis- 
sioner of Michigan, leaves his office this 
week and i. being inducted into his new 
position as manager of the casualty 
publicity bureau. The bureau is being 
maintained by the International Asso- 
ciation of Accident Underwriters, De- 
troit Conference and the Board of Cas- 
ualty & Surety Underwriters. The 
committee in charge is A. E. Forrest 
of the North American Accident, H. G. 
B. Alexander of the Continental Cas- 
ualty, Wm. Bro Smith of the Travelers, 
W. M. Tomlins of the Empire State 
Surety, W. G. Curtis of the National 
Casualty and E. S. Lott of the United 
States Casualty. The office of the 
bureau is in the Majestic building, 
Detroit. 

Banquet in Barry’s Honor 

Last evening the Detroit companies, 
including the Maccabees society, held 
a banquet in Detroit, to bid Mr. ~arry 
goodbye as commissioner and to wel- 
come him into his new position. The 
casualty companies selected Detroit as 
the headquarters of the bureau because 
of its central location, it being easy of 
access both from the east and west, 
and also due to the fact that Mr. Barry 
did not desire to leave his native state. 

The main work of the bureau will be 
legislative. The companies have nothing 
to hide. They will champion bills on 
their merits or they will seek to defeat 
them on their unjust features. Mr. 
Barry will prosecute the legislative 
work that has heretofore fallen heavily 
on a few companies so far as carrying 
out the details were concerned. In the 
east and south the bulk of the work 
has been done by the Fidelity & Cas- 
ualty, Travelers and United States 
Casualty. In the west the brunt has 
fallen on the North American Accident 
and Continental Casualty. Now Mr. 
Barry will handle the details. 

Will Visit the Departments 

He will also take up with departments 
any matters of issue and will represent 
the casualty companies in such hear- 
ings. There will be plenty of work for 
the bureau’s chief. A 

The publicity committee is in Detroit 
this week getting the bureau started and 
attending the banquet in Mr. Barry’s 
honor. The subscriptions for the main- 
tenance of the work have all been se- 
cured. The first subscriber was A. E. 
Forrest of the North American Acci- 
dent, who had much to do with the pro- 
motion of the publicity plan. | 

The Detroit companies invited some 
seventy-five persons as guests. The 
guests of honor were the governor of 
Michigan, mayor of Detroit, justices of 
the supreme court, representatives of 
the Clearing House Association, Detroit 
Life Underwriters’ Association, Detroit 
Fire Insurance Club, Wholesalers’ & 
Manufacturers’ Association, board of 
governors of the casualty publicity 
bureau and so on. 


Shaw Out of It 
New York, Nov. 16—(Special)—Feris 
E. Shaw is no longer connected with 
the United Insurance Company. There 
is now chance that the United may 
be taken over by another company. Al! 
hope of rehabilitating it is gone. 





Harrington Succeeds Crouse 
Earson C. Harrington has been nom- 
inated for insurance commissioner of 
Maryland to succeed the late B. F. 
Crouse. Mr. Harrington is a lawyer. 





The Board of Burglary Underwriters of 
Greater New York at a meeting Wednes- 
day elected to membership the Employers 
Liability, Fidelity & Deposit, General Ac- 
cident, Pacific Coast Casualty and Great 
Eastern Casualty. The next meeting will 
be held Nov. 29. 





RATING BUREAUS PERMITTED 


Must Furnish Estimates to All Who 
Apply—Judge Weir Formulates 
Indiana Decree 


Indianapolis, Nov. 16—(Special)— 
Judge Weir of Indianapolis has formu- 
lated the decree to be entered in the 
suit brought by Attorney-General Bing- 
ham of Indiana against the fire compa- 
nies doing business in the state. By 
the decree the Federal, First Russian, 
Mill Owners Mutual and Munich Rein- 
surance are excepted, but all the other 
defendants are declared to have been 
violating the law—and are enjoined, to- 
gether with all the various boards, 
unions and secretaries. The injunction 
includes 123 companies and Raters 
Sellers and McMurray. 

The rating bureaus may not act as 
the common representative or em- 
ploye of any two or more companies 
to the exclusion of any others or of an 
person desiring information as to ad- 
visory estimates prepared by them. 
This language is not to be construed to 
prevent them from furnishing advisory 
estimates to companies severally and 
their agents, including the assured and 
applicants for insurance, for such com- 
pensation as may be agreed on when 
furnished to all persons desiring same 
in the same form and for the same con- 
sideration. Nothing in the decree shall 
be construed to prevent persons in their 
individual capacity who may be insur- 
ance agents from entering into agree- 
ments that they will not engage in re- 
bating. 


TALKS TO NATIONAL BOARD 

New York, Nov. 16—(Special)—A 
special meeting of the National Board 
was held in the board rooms this af- 
ternoon. It was an executive session 
and newspapermen were barred by re- 
quest 

Professor Whitney, actuary of the 
legislative committee to investigate 
matters relative to fire insurance, spoke 











and tried to explain to the underwriters |. 


why the committee had sought informa- 
tion of such an extended nature. He 
acknowledged that it would have been 
better if a fire insurance man had been 
consulted before the questions were 
framed and asked the underwriters to 
furnish the information to the best of 
their ability and said he would be satis- 
fied with that. The meeting was de- 
clared a fizzle by more than one ex- 
ecutive who attended. As no conces- 
sions were obtained relating to data 
sought by the committee, the compa- 
nies decided to send in the information 
desired as to their experience as soon 
as possible in the best shape they could. 
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Mars E. Wacar, President. 


The Western Reserve Insurance Company 


Of Cleweland, Ohio 


Rozert E. Goocs, Secretary 
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New York Office, 45 William St. 
J. M. DE CAMP, General Agent. 
Ohio, Indiana, Kentucky, Tennessee, 
West Virginia at Cincinnati. 


CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 


LOSSES PAID IN THE UNITED STATES 
ONE HUNDRED AND FIFTEEN MILLION DOLLARS 
LOSSES PAID IN SAN FRANCISCO OVER 
FOUR MILLION FIVE HUNDRED THOUSAND DOLLARS 


UNITED STATES NET ASSETS, $13,885,802.88 
UNITED STATES NET SURPLUS, 5,119,180.30 


Northwestern Department: 
205 La Salle Street, CHICAGG 
WILLIAM S. WARREN, Manager. 
GEO. H. MOORE, Assistant Manager. 
HUGH R. LOUDON,’ Deputy Asst. Mer. 











Fidelity-Phenix 


Fire Insurance Co. 
OF NEW YORK 





The Fidelity-Phenix is 
a powerful company. 
Its power is used in the 
interests of the agents 
—not against them. 





Help the company 
that helps you 


Home Office Western Office 
46 Cedar St., 205 La Salle St., 
New York Chicago 


HENRY EVANS, President 


FIDELITY (FIRE) 


UNDERWRITERS 
of New York 


Three 
Fidelity 
Underwriters 
Maxims: 


@ Overhead writing is under- 
hand dealing 


@ Profit sharing commissions 
make positive income 


QA great company is a big 
company whose principles 
equal its assets 


Home Office Western Office 
46 Cedar Street 280 La Salle Street 
New York Chicago 

















MARSHALL S. DRIGGS, President 


F. H. WAY, Sec’y 
——ORGANIZED 1853-——— 


Williamsburgh City Fire Insurance Company 
150 Broadway, New York 


F. H. DOUGLASS, Gen. Agt. 





(inbeseeenedonee $2,787,066.18 
iin de aaavee edie 1,747,294.13 
ieee hiseaciaiaaedl 1,040,522.05 


F. M. GUND, Manager Western Department 
FREEPORT, ILL. 
BRUMMEL BROS., Cook County Managers, 153 La Salle St., Chicago 

















PHILADELPHIA 




















PHILADELPBRIA UNDERWRITERS’ POLICIES 


Are ot Unquestionapie Reliability, being underwritten and guaranteed by the Insur- 
som Company of North America and the Fire Association of Philadelphia, two 
of the Oldest and Most Prominent Institutions of the kind in the Country. Agents 
can have nothing better in the line of Fire and Lightning, or Tornado Insurance, to 


offer to their patrons. 


OFFICE OF WESTERN DEPARTMENT, ERIE, PA. 
J. F. DOWNING, General Agent, W. B. FLICKINGER and W. S. FOSTER, Ass’t Gen’l Agts. 
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AUTOMOBILE INSURANCE 
VALUABLE PAPER BY GRAHAM 


Chicago Man Gives Terse Explanation 
of Different Forms at Illinois 
Agents’ Meeting 


At the annual meeting of the Illinois 
Association of Local Fire Insurance 
Agents at Decatur, yesterday, A. T. 
Graham of Chicago read a valuable 
paper on the coverage of the different 
automobile policies and riders and the 
rates at which they are written. His 
paper was as follows: 


Roughly speaking, the annual premiums 
on automobile business in Illinois at the 
present time are about $500,000. I should 
say that three-fifths of this amount is col- 
lected for collision, fire and theft policies, 
= two-fifths for fire and theft policies 
only. 

While I am not prepared to give any 
definite figures, I should say that fully all 
the premiums collected under the differ- 
ent collision forms are returned to the 
policyholders in the shape of losses, and 
I seriously question whether there has 
been any profit under the fire and theft 
forms at the rates prevailing up to the 
first of last October. 

Fire and Theft Policies 

The fire and theft policies of the stock 
companies are identical as to phraseology, 
with this single exception that some of 
these policies are valued, while others are 
not. y valued policy, I mean that in case 
of total loss, the face of the policy is the 
measure of loss and damage. Under the 
other forms, the car insured may be to- 
tally destroyed, but the loss to the com- 
pany may be considerably less than the 
face of the policy, the difference being de- 
preciation of value, or perhaps over-in- 
surance. 

The fire and theft policy (so-called) cov- 
ers any loss by fire, self-ignition, explosion, 
lightning, the risks of transportation, and 
navigation (inland and coastwise), and 
every loss in excess of $25 by theft, rob- 
bery or pilferage, unless committed by 
some person in the employment, service, 
or household of the assured. This policy 
covers the insured machine wherever it 
may be in the United States and Canada. 

Valued Policies Objectionable 

Personally, I believe valued policies 
ought not to be issued, especially on motor 
cars, on account of the fluctuating values. 
Companies generally frown upon any at- 
tempt on the part of state legislatures to 
enact valued policy laws, the principal ob- 
jection being that such laws are an en- 
couragement to fraud; a weapon in the 
hands of dishonest persons employed to 
compel the payment of unreasonable loss 
claims, and perhaps losses that have been 
wilfully caused for the sole purpose of 
collecting the insurance. 

Collision Sustained Coverage 

The stock companies also, for an addi- 
tional rate of 1% percent cover collision 
sustained, that is, damage to the car in- 
sured caused by collision with another 
vehicle, or with any animal, tree, post, 
fence, wall, building, or any obstacle 
placed as a barrier, provided the damage 
occurs while the car is on a regular road- 
way, or in entering or leaving a building 
adjacent to such roadway, or during any 
accidental divergence from such roadway. 
No liability is assumed for striking any 
part of the roadbed or for striking steam 
or street railway rails or ties, nor from 
damage from upset, unless caused by such 
collision as is insured against, nor for 
damage caused to lamps or guards by col- 
lision while entering or leaving a building. 
No collision damage is covered if caused 
during any race or speed test, or while the 
car is operated by any person under 
eighteen years of age. The collision risk 
is assumed under a uniform clause, which 
becomes a part of the fire and theft policy, 
and which provides that the assured shall 
bear any collision loss up to 7% percent 
of the original value of the car (but not 
less than $50 or more than $200), and that 
any excess over this amount shall be paid 
by the company. This is called a deducti- 
ble average rider. 

For an additional rate of 50 cents this 
rider can be made nondeductible; that is, 
the company will pay the whole loss if it 
exceeds 7% percent of the original value 
of the car. 

Stock Company Riders 

The stock companies also employ sev- 
eral other attachments or riders. 

“The European privilege clause” per- 
mits the assured to take his car to the 
United Kingdom of Great Britain and 
Ireland, and the continent of Europe, and 
covers it while there. It also covers the 
ocean risk going and a and the 
oa imposed for this permit is one-half 


Ppercen 
“The additional body rider’ cannot be 
dispensed with when there is more than 
one a insured, because the insurable 
value of each body and of the chassis 
must be stated; otherwise the proportion 
of insurance on any one part of the ma- 
chine could not be satisfactorily deter- 
mined in case of loss under a valued pol- 
icy, nor without an average or coinsurance 
clause under a nonvalued policy. 
e private garage warranty” stipu- 
lates that the car shall be kept in a cer- 
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tain private garage, but permits storage 
in any other building for fifteen days at 
one time, provided the car is en route 
visiting, or being cleaned or repaired. 
When this clause is attached a rebate of 
one-quarter of 1 percent is allowed on 
private car only. 

“Cars used for hire.” This rider is is- 
sued at an additional rate of one-half of 
1 percent, and permits the carrying of 
passengers for compensation. 

“The personal effects rider’ covers 
robes and automobile wearing apparel 
while on the car or in any building where 
the car is housed, but does not cover any 
loss by theft, robbery or pilferage. This 
rider calls for the same rate that would 
have to be paid on the assured’s car. 

A Word About Rates. 


Before taking up the London Lloyd’s 
forms, I want to say just a word about 
rates. A new schedule of rates has just 
been promulgated, and I have it on good 
authority that this schedule is based on 
the experience of several companies that 
have done a general automobile business 
for several years. It is the first attempt 
at scientific rating, and it is to be hoped 
that its application or the application of 
some other more complete and less com- 
plicated schedule will insure a moderate 
profit to the companies using it. It is a 
foregone conclusion that all the companies 
will sooner or later discontinue the auto- 
mobile business, unless it can be made 
profitable. 

London Lloyds Policies 

The London Lloyd’s fire and theft policy 
is a, the same as the nonvalued 
policy of the stock companies. There is 
this difference, however, that it covers in 
western Europe, as well as in the United 
States and Canada, and contains an aver- 
age clause, which applies when the car in- 
sured has two or more bodies, or scat- 
tered equipment. The rate for this con- 
tract is 2 percént on private cars and 
commercial trucks, 2% percent on livery 
cars and 3 percent on taxicabs. 

Lloyd’s limited collision policy insures 
against all the perils covered by the fire 
and theft policy, and also includes dam- 
age by collision to the insured car, if 
caused by colliding with a railroad train, 
a street car, a municipal fire department 
vehicle, or a fire insurance patrol wagon. 
The rate for this form is 3 percent on 
private cars, 3% percent on commercial 
trucks and cars for hire, and 4 percent on 
taxicabs. 


Lloyds Collision Sustained Form 


Lloyd’s collision sustained policy like- 
wise covers the same as the fire and theft 
policy, and, in addition, covers damage 
by collision to the insured car, if caused 
by colliding with another object, whether 
moving or stationary. It also covers 
damage to the car caused by running into 
open draws, and provides that the as- 
sured must bear the first $25 of every loss 
by collision. The rate for this form is 4 
percent for private cars, 4% per cent for 
commercial trucks and livery cars, and 5 
percent for taxicabs. 

Lloyd’s full collision policy covers the 
same as the last mentioned policy, but 
contains this additional provision; that 
property damage is also covered. Property 
damage is such damage as the assured 
may do with his automobile to the prop- 
erty of a third party, and for which he 
may be a liable (up to the amount 
of the policy). The full collision policy 
indemnifies the assured for such loss. The 
rates for this form are 4% percent for 
private cars, 5 percent for commercial 
trucks and livery cars and 5% percent for 


taxicabs. 
Origin of Lloyds 

To those who are not familiar with 
London Lloyd’s I want to make this brief 
explanation. In the seventeenth centur 
a man of the name of Lloyd kept a cof- 
fee house in London. Men interested in 
shipping used to meet there and specu- 
late on the safe arrival of ships and car- 
goes at destination. The insurance busi- 
ness is supposed to have originated from 
this practice, although some writers claim 
that it originated in southern Europe at 
a much earlier period. At first, marine 
insurance only was written, but with the 
lapse of time other features were added, 
until now nearly every kind of a risk is 
assumed by the underwriters. 

There are approximately 600 underwrit- 
ers at Lloyd’s at the present time, includ- 
ing some of the wealthiest men in Eng- 





land. These men have certain rules and | ¢ 


regulations for the conduct of their bysi- 
ness, and an executive committee to ad- 
minister their affairs. Every man is com- 
pelled to deposit 5,000 pounds in money 
or its equivalent in approved securities 
before he can become a marine under- 
writer, therefore every man must be pos- 
sessed of at least 5,000 pounds before he 
can secure the ie of underwriting. 
Probably, 400 of 500 of these men do a 
general insurance business all over the 
civilized world. Nearly everyone of these 
men insures himself against insolvency 
with the other underwriters. No premium 
is touched until the expiration of the pol- 
icy, only the agent’s commission being 
deducted. This practice creates a reserve 
of from 75 to 85 percent. Each under- 
writer must submit to a quarterly audit 
by public accountants, and if his reserve 
has fallen below 40 percent he must at 
once make up the deficit or his member- 
ship is suspended. 
Liability Companies’ Coverage 

Collision sustained and property dam- 
age are also written by the liability com- 
panies, in connection with liability insur- 
ance, the rate being based on the horse- 
power and type or style of car insured. 
The assured is covered under the collision 
sustained rider of the liability companies 
for any amount of physical damage to his 
car by collision with another object, either 
moving or stationary, in excess of $15. 
This rider, however, specifically exempts 
damage caused by collision with roadbed, 
with railway rails and ties, by upset (un- 
less caused by such collision as is insured 
against). Tires are not covered unless 
total collision damage exceeds $200. 

The property damage clause covers the 
assured to the extent of $1,000 against 
loss to the property of another person, 
and this rider also includes consequential 
loss and damage. By consequential dam- 
age I mean such damage, for instance, as 
a frightened horse might do as the result 
of a collision with the vehicle to which 
the animal is attached, such as breaking a 
plate glass window. the assured 
should be held to be liable for such loss 
or damage, then the Hability company 
would relieve him of this burden to the 
extent of $1,000, but no more. 

What to Recommend 

Now, gentlemen, after having given you 
this brief explanation of the different mo- 
tor car contracts, I suppose some of you 
are wondering what kind of a combina- 
tion you ought to recommend to your cus- 
tomers. If you will permit one who has 
specialized in this business for several 
years to advise you, you will recommend: 

First: A fire and theft policy in some 
reliable stock company, and, 

Second: A liability policy in some good 
liability company, with both the collision 
and property damage riders attached. You 
can’t beat this combination. 





Light and Traction Bureau Meets 

The executive committee of the Cen- 
tral Light and Traction Bureau has 
presented a plan of schedule rating to 
aply to traction car barns, yards and 
rolling stock, electric light, power, 
transformer and storage battery sta- 
tions. The plan was in the main ac- 
cepted. but was referred back to the 
executive committee for such slight 
further modifications as may be found 
necessary. 

Officers were elected as follows: 

E. G. Richards, New York, president; 
Walter H. Sage, Chicago, vice presi- 
dent, and Charles G. Smith, New York, 
secretary. 





Opens Automobile Department 

The Queen has inaugurated an auto- 
mobile insurance department and com- 
menced accepting business this week. 
The Queen proposes to insure automo- 
biles under a broad marine policy, cov- 
ering the usual risks of fire. theft and 
transportation. It will issue valued 
policies and the coverage will be any- 
where in the United States and Canada. 








News About Companies 








Home Fire & Marine 

The syndicate that secured an option 
on the charter of the Home Fire & 
Marine of San Francisco, that is owned 
by the Fireman’s Fund, expects to put 
the company in the field, if present 
plans do not miscarry. The Fireman's 
Fund will not be connected with the 
company in any way, although Presi- 
dent Dutton and Vice-president Fay- 
monville have been asked to go on the 
board of the Home F. & M. They have 
not decided yet whether they will do 
so. The Home is to be operated by 
Pacific Coast people, who feel that the 
company enjoyed a good reputation 
when it was in the field, and have rea- 
son to believe that its old agents will 
be glad to see it back in the harness. 


Glasgow Assurance 
It is understood that the Glasgow 
Assurance of Scotland is preparing to 
enter the United States. It is increas- 
ing its capital by $500,000 with the pur- 
pose, as explained in the prospectus, 
of “making its business world-wide.” 





Sioux Fire 

The Iowa department has made its 
report on the Sioux Fire of Sioux 
City, Iowa. It began business Feb. 
3, 1909, and has confined its opera- 
tions to Iowa. Its management may 
enter nearby states when conditions 
are ripe. It writes no surplus lines. 
Its business is largely cash. Such 
notes as it takes are single payment. 
Its loss experience is very favorable 
and reflects credit on the management. 
The report compliments the manage- 
ment on the clean reputation and ac- 
curate records of the company. C. J. 
Wooldridge, the secretary, is a wide- 
awake man, taking the position after a 
long field experience. 


Roger Williams Fire 

The Roger Williams Fire, which has 
done a surplus line business with vari- 
ous brokers throughout the country, in- 
cluding the notorious Summerhays of 
Chicago, has reinsured its risks in the 
Colonial Fire of Winnipeg, a company 
with alleged assets of $74,691 and lia- 
bilities of $80,399. The Colonial’s busi- 
ness is managed through McLean-Stin- 
son & Co. of New York, who also rep- 
resented the Roger Williams Fire. Two 
other companies whose policies Sum- 
merhays used to secure for his custom- 
ers, the Liberty Mutual and Lincoln 
Mutual of Philadelphia, recently went 
by the board. 





Getting Things Shipshape 

The enlarged offices of the North 
British at 76 William street, New 
York, are beginning to look shipshape, 
two additional floors having been taken 
and the equipment of the western de- 
partment office having arrived and 
been put in place. The company now 
has the grade floor and four of the 
upper floors, two additional floors hav- 
ing been taken to accommodate the 
western department business. 
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PROBE MAY BE A FIZZLE 
LITTLE TIME NOW REMAINING 


Thought Democrats May Treat Re- 
publican New York Graft Inves- 
tigation as a Joke 





(Prom a Staff Correspondent) 

New York, Nov. 15.—Politicians 
here are prophesying that one result 
of the recent election which placed the 
Democratic party in control of the 
New York legislature will be the cur- 
tailing of the graft investigation em- 
bracing fire insurance matters, which 
has been going on spasmodically since 
early in the fall. So far the legislative 
committee has got no further than to 
call upon the companies and various 
boards for information and figures of 
various kinds which were supposedly 
for use in the forthcoming investiga- 
tion. 

The connection of certain Wall 
street brokerage houses with venal 
legislators has been established pretty 
firmly by the work of the committee 
and the blame placed on a number of 
politicians who are no longer active 
or had passed away before the com- 
mittee began its work. As this was 
thought to be only one phase of the 
investigation, the public is beginning 
to wonder how the committee at this 
late date is going to have time to delve 
very much into- fire insurance corrup- 
tion at Albany and fire insurance rates 
and commissions as well as the sub- 
ject of industrial life insurance. 

Time is Growing Short 

The committee is slated to report the 
last of January, and, with the holidays 
intervening, it is predicted that unless 
the legislature gives the committee 
more time, its work cannot be accom- 
plished. The fact that two members 
of the committe failed to reelection 
last week would not hamper the com- 
mittee in any way, as these two “dead 
ducks” can retain their committee 
membership without question. The 
crux of the situation, however, lies in 
the fact that a legislative committee 
of Republican appointment is to make 
recommendations for changes to a 
Democratic legislature, which took no 
part in the appointment of the graft 
committee, which was a Republican 
idea. It is doubtful if the legislature 
under the circumstances would consider 
the recommendations seriously. 

Public Interest Lags 

Indications that this may be the re- 
sult of the matter are drawn from the 
fact that the public generally is tak- 
ing little interest in the investigation, 
looking upon the whole matter as an 
attempt on the part of the pot to 
call the kettle black. Serious minded 
people outside of the insurance busi- 
ness are very frank to confess that 
they can see little good in prolonging 
the investigation. If the present com- 
mittee asked for more time to complete 
its work, it likely would be super- 
seded by members of another political 
faith if it was deemed good politics 
to continue an aimless search for cor- 
ruption begun by Republicans for 
partisan reasons. 

Under these conditions it is no 
wonder that the fire insurance com- 
panies are not worrying much about 
the situation, though objecting to the 
questions asked by the committee 
which relate to the individual expe- 
rience of the various underwriting in- 
stitutions as to _ classification and 
losses, which is usually considered a 
matter of personal business for each 
company. 

Heavy Demand on Companies 

It is too early to say just what the 
companies will do about answering 
these queries of Chairman Merritt, 
but many of them frankly acknowledge 
that it will take weeks and perhaps 
months to secure and tabulate the in- 
formation sought by the committee. 
The expense and time called for in 
securing information on about 25 classi- 
fications of risks, with data as to the 
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amount at risk in the congested dis- 
tricts of Chicago, Philadelphia and 
New York is a subject which all under- 
writers are considering seriously. To 
give the amount at risk, the premiums, 
losses, loss ratio and burning ratio on 
so many classifications is in itself a 
big task especially when the informa- 
tion is to cover a three-year period. 

Some fire insurance men have stated 
privately that they thought it was 
high time that the companies got their 
backs up and, working together, took 
steps to show the public generally 
that the demand at such short notice 
for such inclusive information is de- 
cidedly unwarranted and unfair. ‘Should 
the investigation fall flat because of 
the change in legislative control, con- 
servative minds will be free to 
acknowledge that the best interests of 


the public generally have been con- 


served. 





Changes in the Field 











W. R. Weiszacker 

W. R. Weiszacker, assistant to State 
Agent H. O. Phillips of the Hanover in 
Indiana, has resigned and will engage 
in other business. He was formerly in 
the western department office of the 
Hanover. 





Perry Peters 

Perry Peters, who has been outside 
man for the Geo. Bolles agency at 
Aberdeen, S. D., becomes special agent 
for the Middlewest Fire of Valley City, 
N. D., in the South Dakota field. Mr. 
Peters is a hard worker and will take 
well among the South Dakota fra- 
ternity. 





Bernard T. Duffey 

Bernard T. Duffey of Detroit, state 
agent of the Royal in Michigan and 
Ohio, will move to Cleveland the first 
of the year, where he will be local 
manager of the Royal as well as super- 
vise the Ohio field work. Geo. Simp- 
son, Cleveland manager of the Royal, 
has resigned to become secretary of the 
Stafford-Goss-Bedell Company. 





H. Wallace Stevens 

H. Wallace Stevens, one of the lead- 
ing local agents at Metropolis, IIl., 
has been appointed special agent of the 
Home of New York for southern IIli- 
nois. He will work under the super- 
vision of State Agent Fred T. Wise. 
Mr. Stevens is regarded as splendid 
field material. 





Cornell H. Anderson 


Cornell H. Anderson of Superior, 
Wis., has been appointed special agent 
of the Home in Wisconsin, assisting 
State Agent E. A. Rademacher. He 
will have his headquarters in ‘Mil- 
waukee. Mr. Anderson has been con- 
nected with the Sunderland & Os- 
trander agency at Superior, Wis., since 
his graduation from high school. 





“My son,” said the wise father, “never 
run after a street car, a woman, or an in- 
surance agent—there will be another 
along in a few minutes.” 
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Percy B. Sullivan, general manager of 
the Assureds National Mutual of De- 
catur, Ill., is making preparations to 
invade the Cook county field. He was 
in Chicago last week interviewing peo- 


ple in his temporary office in the Chi- |: 


cago Opera House building. The com- 
pany is desirous of putting in agents at 
different points in Cook county and in 
towns in counties adjacent. it is also 
getting agents in the city. As the com- 
pany offers lower than board rates, the 
effect of Mr. Sullivan’s invasion will be 
awaited with interest. He keeps a run- 
ning advertisement in the Record Her- 
ald offering to purchase agencies that 
will transfer their business to his com- 
pany and thereafter represent it. 
* * * 
NOT YET GIVEN UP 

While the expense reduction move- 
ment of the companies in the west has 
received a serious setback owing to a 
disagreement, Chairman G.. H. Lermit 
of the general committee in charge, has 
not given up hope. He believes that 
the companies may get together yet on 
a common platform. Mr. Lermit calls 
attention to the fact that the public 
will force some action and this sentiment 
will make itself manifest in legislative 
bodies. He feels, therefore, that the 
companies themselves should take the 
initiative and do their own reforming 
rather than leave it to the inexperi- 


enced. 
— +. 


s 
ANTHONY'S CIRCULAR CAMPAIGN. 


Frank W. Anthony of Brooklyn, N. 
Y., is circularizing local agents offer- 
ing to place any kind of business at 
cut rates, and states he will pay 25 
percent commission. Any local agent 
who is allured by such specious offers 
should look well to the future of the 
assured that has been covered through 
the protecting arms of Anthony’s of- 
fice. It might pay agents to look up 
the past history of this Brooklyn 
broker and ascertain what kind of con- 
cerns he has represented. 


AUTOMOBILE FLOATER SITUATION 

The managers in Chicago that are 
endeavoring to get some rate conces- 
sions on automobile business for Cook 
county, are taking up the subject again 
with the company automobile associa- 
tion. The company association took 
the ground that it did not want to 
favor any city or section and insisted 
that the new rate schedule stand. The 
Chicago managers declared that Lon- 
don Lloyds competition is stronger in 
Chicago than any other point and un- 
less its representatives could be made 
to join in an agreement, Lloyds would 
capture the bulk of the business. Lon- 
don Lloyds agents will not agree to 
the rate schedule. The Chicago man- 
agers ask that the company associa- 
tion now send two of its best men 
to Chicago to investigate personally 
the situation and see if some conces- 
sions are not desirable and necessary. 

. 


MISS HERPICH OFFERED PLACE. 

Miss L. P. Herpich, secretary of the 
Illinois Field Club, has been offered the 
assistant secretaryship of the Western 
Insurance Bureau. It is understood she 


prefers to remain with the field club. 
7 7 * 
SOME LOCAL EVENTS 

A. F. Sheldon, head of the Sheldon 
School of Salesmanship, will address the 
Fire Insurance Club of Chicago on “Sales- 
manship and Business Building,” at its 
meeting Jan. 10. Attorney W. R. T. Ewen 
will deliver his final legal lecture to the 
club, Nov. 22, the subject being “Waiver.” 

The National Provincial of London, 
which has appointed Shipman & Wayne 
of Chicago as general agents for surplus 
lines, has made a deposit of $10,000 in 
the Colonial Trust & Savings Bank, sub- 
ject to the firm’s order, as a nucleus of a 
$25,000 fund to protect policyholders. The 
company has just absorbed the Law Car 
& General of England. 

A Chicago local agency in receiving a re- 
ply to an advertisement it had inserted to 
fill a position, received the following from 
& young man, a paragraph from his letter 
being presented: “I am ambitious to rise 
in this world to the very top, and then I 
shall hope to be able to pass from there 
to heaven at my death.” 
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ROYAL 
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RAISE THE QUALIFICATIONS 





Plans Being Formulated for Improve- 
ing Agency Standard—Direct 
Licenses One Move 





A. W. Neale, president of the Nat- 
ional Association of Local Fire In- 
surance Agents, states that many val- 
uable suggestions have resulted from 
the movement to secure higher quali- 
fications in the men engaged in the 
business. He says that it will be the 
aim to work this out in the associa- 
tion, but if necessary the organization 
will ask for legislation in the several 
states to accomplish its purpose. 

Should it be forced to legislation, 
probably one of the first recommenda- 
tions will be that each agent secure 
his own license from the insurance de- 
partment, granting him the privilege to 
do business in a certain territory. This, 
President Neale feels, will make the 
agent’s responsibility to the _ state 
greater than if his authorization is 
secured by a company and sent to 


im. 

With such a law, President Neale 
suggests that the money secured by 
the department for the licenses be 
turned over for the support of the 
fire marshal’s department, if the state 
has one, and that the special tax on the 
companies be done away with. This 
would be one mthod of reducing the 
expenses of the companies, but Presi- 
dent Neale believes that much more 
money would be saved by their getting 
rid of incompetent men, multiple 
agencies and other schemes now in 
vogue in most places, 

If, with the material that is being 
gathered, the committee on qualifica- 
tions can map out a plan of elevating 
the standard and apply it through the 
organization, without recourse to legis- 
lation, this will be done. In going to 
legislatures for anything, there is 
always the danger that something will 
be tacked on that is not desired, or that 
the vital point will be omitted. The 
association would be far more pleased 
if this could be secured by cooperation 
with the companies, as it would place 
them upon a basis that would result in 
a mutual undertaking. The officers 
firmly believe, also, that the business 
would be more profitable in every way 
to both companies and agents. 





To Protect the Forests 

The Northern Fire Protective Asso- 
ciation has been organized by the 
owners of 2,000,000 acres of timber in 
Michigan, Wisconsin and Minnesota. 
The most important measure proposed 
is the patrolling of the timber coun- 
try, at least in summer. The forest 
patrols will try to educate the home- 
steaders and others as to the dangers 
of forest fires. Proper legislation and 
the enforcement of present laws will 
also be worked for. 





Victor Lubliner, who with Henry P. 
Townsley was arrested for use of the 
mails in connection with the new Na- 
tional Assurance of Delaware, has sent 
a letter to stockholders asserting that 
the prosecution is unjust and based on 
imperfect knowledge of the government 
authorities, and that he and Townsley 
are innocent of wrongdoing in. connec- 





tion with the organization of the com- 
pany. 
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MANY CHANGES WILL RESULT 





Election Will Bring Numerous New 
Faces Into the Insurance De- 
partments in Western States 





Last week’s election will result in a 
number of changes among the insur- 
ance commissioners. 

The statement is published in the 
daily press that Judge David T. Rock- 
well of Ravenna, who ran for lieu- 
tenant governor on the ticket with the 
late Governor Pattison and was de- 
feated has been appointed insurance 
superintendent of Ohio and will qualify 
as soon as possible. There have been 
a number of rumors in the past to 
the effect that Judge Rockwell would 
become superintendent and it is known 
that he was being considered some- 
time ago. The term of Judge C. C. 
Lemert of Kenton, will expire June 
3 next. He was retained in office by 
Governor Harmon in order that the 
important litigation growing out of 
the Union Central Life stock increase 
and the wrecking of the Ohio German 
Fire of Toledo might not suffer by 
reason of a change of management in 
the department. 

William H. O’Brien of Lawrence- 
burg, Ind., Democrat, will be the next 
auditor of Indiana. He stands high 
in the state as a business man as well 
as a politician. He had been state 
chairman of his party. Gossip is busy 
about other changes in the auditor’s 
office. Myron D. King, secretary of 
the state Democratic committee, is 
reported to be slated for the chief 
deputyship and Leroy Porteus, cashier 
of the State Life, it is said, will get 
a good berth in the department. The 
new auditor will take office Nov. 30. 
John C. Billheimer, who is retiring, 
will devote his attention to the Home 
Fire of Indianapolis, which he is or- 
ganizing. 

No definite announcement has yet 
been made of a successor for James V. 
Barry as commissioner of Michigan. 
It is stated that Mr. Barry would have 
been reappointed had he not resigned. 

Herman L, Ekern, deputy commis- 
sioner of Wisconsin, succeeds George 
E. Beedle as commissioner, having 
been elected last week. 

John A. Hartigan of Minnesota an- 
nounced some time ago that he would 
retire on Jan. 1. He will be succeeded 
by a Republican. 

State Auditor J. L. Bleakly of Iowa 
was reelected. It is not certain that 
he will continue as ex officio head of 
the insurance department, as there has 
been a sentiment in the state for some 
time in favor of a separate insurance 


department. 

Isaac S. Lewis, chief clerk in 
the Kansas Insurance department, 
becomes superintendent, succeeding 


Charles W. Barnes. 

Silas R. Barton, state auditor of Ne- 
braska for the two-vear term ending 
next month, and as such ex-officio head 
of the state insurance department, has 
been reelected for another term by 
a majority of approximately 10,000, 
the highest on the state ticket except 
that of governor. Mr. Barton has been 
a vigorous fighter for clean insurance 
all along the line, regardless of the 
kind, with the result that he was sup- 
ported by the substantial insurance 
men of the state, both old line and 
fraternal, life and fire. 





Proposed Legislation in Missouri 

A large number of insurance meas- 
ures are to be presented at the next 
session of the Missouri legislature, 
which opens early in Januarv. Among 
these are a workingmen’s compensa- 
tion bill, a bill making suicide a bar 
to the collection of a claim under an 
accident policy, a state rating bill, an 
antirebating bill to cover fire as well 
as life insurance, a bill making the cost 
of a surety bond given in court taxable 
as court costs, a bill to regulate the 
organization of new insurance com- 
panies and a bill to regulate fraternal 
insurance organizations. 





CONTINGENT BASIS DECIDED 





Massachusetts Decision Construes a 
Commission Contract Where an 
Agent Participates in the Profits 





The Chicago Insurance Green Bag 
publishes the Massachusetts decision 
where a contract is construed and the 
contingent commission basis is ascer- 
tained. 

A company made a contract in Sep- 
tember, 1903, with its agents containing 
no express provision as to termination, 
leaving the contract a continuous one. 
On Feb. 15, 1907, the agents were in- 
formed by telegram that the fire risks 
had been reinsured and that branch of 
the business discontinued. A contro- 
versy arose as to the contingent com- 
missions to be accounted for under the 
following cause in part: 


In addition to the above rates of com- 
mission, a contingent commission of 10 
percent will be allowed you, predicated on 
the yearly profits of the agency. * * * 
The first year you will be credited with 
the gross amount of the premiums written 
less cancellations, reinsurances and re- 
turns of every nature on the one hand, 
and debited with commissions, postage 
and other incidental agency charges. 

* * Losses incurred during the year 
as 40 percent reserve on the net pre- 
miums written during the current year, 
and upon the profit balance, if any, thus 
shown the contingent commission will be 
predicated. 

In the lower court there was judg- 
ment on the findings of the master’s 
report for the company which was af- 
firmed by the supreme judicial court of 
Massachusetts, who, in defining the 
words and phrases in the contract and 
the method of computation between the 
parties, say in part: 

The words “predicated on the yearly 
profits” do not indicate an intention that 
no such profits should be ascertained in 
the event of a termination of the agency 
between the annual dates fixed in the 
contract, but rather describe a term of 
calculation which is to be used year by 
year, so long as the contract is in force, 
and for any fraction of a year remaining 
unadjusted when the relation of principal 
and agent ceases. * * 

The plaintiff urges that the word “re- 
insurances” in the contract means that 
in making up the items of the account 
upon which the contingent commission is 
to be computed, the actual cost to it of 
reinsuring its risks should be charged 
against the gross premiums. Evidence 
was received to show that the word “re- 
insurances” as used in dealings between 
fire insurance companies and their agents 
has a technical meaning of agency rein- 
surance and excludes home office reinsur- 
ance. If there was any doubt about its 
sense, this evidence was competent. ... 
Forty percent on the net premiums of any 
period appears to have been adopted by 
the parties as an approximation of the 
actual cost to the plaintiff of carrying 
the insurance written by the defendants 
for that period. It was credited to them 
when a new account was made up be- 
cause the real losses for the period just 
ended on risks previously written had 
been then ascertained. While not an ex- 
actly accurate means of ascertaining the 
net profit of the business of the agency, 
it is one which can be applied at any 
time without waiting for the policies to 
expire in order to determine the net prof- 
it with accuracy. But whether accurate 
or not, it is the rule made by the parties 
and it is not unconscionable. There is 
no occasion for the court to try to take 
better care of the rights of the parties 
than they have provided by their written 
agreement, 

On the report of the master under this 
rule the balance due the plaintiff is 
$219.48. Let a decree be entered accord- 
ingly. 

Federal Ins. Co. v. Gilmour et al. 92 
N. E. Rep. (Mass.) 36. 


SVE 


Est. 1866. 


Agencies wanted throughout Illinois, 
Wisconsin, Minnesota, Indtana, 
Michigan, Nebraska, 
Missouri, Kentucky. 


M. L. DUNCAN 


United States 
100 William Street, NEW YORE 











Our Cook County Inspection ° 
Service is proving effective Dayton Mutual Fire 
and satisfactory to the com- Insurance * DAYTON, 


i iving it ~~ 
panies receiving it. B. C. COLEMAN, Secy. 


y not yours? Conservative and Careful Management. 


NATIONAL INSPECTION ANCE DEPARTMENT hae ear tee 
COMP ANY . AGENTS WANTED 

184 La Salle Street CHICAGO Address Home Office. 

STRICTLY FIREPROOF 


HOTEL EUCLID 
nore. BREVOORT, 


HOTEL Euclid Ave., Huron Road & E. 14th St. 
Chicago, Illinois CLEVELAND, OHIO 


Five minu'es walk from 
center of Insurance district 








MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison Street, near La Salle 
One minute from the Insurance District 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


The Patronage of Insurance Men 
Is Solicited. 


Columbiana County Mutual Fire Insurance Co. 
LISBON, OHIO 


Incorporated 1837 Charter Perpetual 
. M. HOSTETTER, Sec’y and Treas. Business Confined to Ohio, 


FRED S. AVERY 











sixty - six 
ears of busi- 
this Com- 








Organized in 1903. 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 


ee yt ee AGENTS WANTED 
The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO. Organized 1876. 








Cash Assets - - - $500,117.00 


H. V. OLNEY, President. 


Cash Surplus - - - $318,278.00 


C. A. L. PURMORT, Secretary. 


KNOX COUNTY MUTUAL INS. CO. 


MT. VERNON, OHIO 
CASH SURPLUS, $150,000 


BUSINESS CONFINED TO OHIO 








ORGANIZED 1837 


W. A. Bounds, President H. H. Greer, Secretary 
Richlanua Mutual Insurance.Co. 
Mansfield, Ohio 
INCORPORATED 1850 
TOTAL ASSETS, $2,292,344 
BUSINESS CONFINED TO O10 





H. R. SMITH, Pres. R. SMITH, Secy. 


WARREN M. KIMBALL & CO. 


100 William Street, New York City 
Surplus Lines 


Strong European and American Stock Companies and London Lloyds 
Liberal Commissions Prompt Service 








W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres. OTTO E. GREELY, Secretary 


CALUMET INSURANCE COMPANY 


ivi LaSaliec Street, CHICAGO 
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OHIO AND WEST VIRGINIA 


COMPLAIN OF SOME REBATES 


Statute of Ohio is Very Stringent as 
to the Practice—Penalties 
Are Given 











Some of the Ohio agencies say that 
they are being confronted with large 
assured who have heretofore been get- 
ting a rebate through brokers or agents 
and they demand the same concessions 
now. They are perhaps not aware of 
the antirebate act on the statute books 
of Ohio which places a penalty both on 
the giver and receiver of a rebate. The 
statute is a very stringent one and in 
order to refresh the minds of all con- 
cerned the law is published herewith: 

Section 1. That no fire insurance com- 
pany organized under the laws of, or do- 
ing business in the state of Ohio, or any 
officer, agent, solicitor, or representative 
thereof, shall pay, allow or give, or offer 
to pay, allow or give, directly or indirect- 
ly, as inducements to fire insurance, nor 
knowingly receive, as 


such insurance, any 
rebate of premiums payable on the policy, 
or any favor or advantage any 
benefit or benefits to thereon, or 
em ent or contract for serv- 
da, or any valuable =: 
no 


cen a8 


fiseranes ox tnecowltn, any 
or ith, = 4 
stock, bonds or other securities of su 
insurance company or other company. 
Section 2. Every corporation which 
shall violate any of the provisions of this 
act shall be fined in any sum not less 
than $100 nor exceeding $500, to be re- 
covered by action in the name of the 
state, and the amount so recovered shall 
be paid into the county treasury for the 
benefit of the common school fund. 
Section 3. Every officer or agent of any 
such corporation, or any other person, 
who shall violate any of the provisions 
of this act, shall be guilty of a mis- 
demeanor, and, upon conviction thereof, 
shall be fined in any sum not less than 
$100 nor exceeding $500, or imprisonment 
in the jail of the county not exceeding 
thirty days, or both, at the discretion of 
the court, and shall pay the cost of prose- 


cution. 

Section 4. It shall be the duty of the 
superintendent of insurance, upon being 
satisfied that any such agent has violated 
any of the provisions of this act, to re- 
voke the license of the agent so offending, 
and no license shall be granted to such 
agent, for one year after such revocation. 





Maps Are Sent Out 

Three town maps were sent out by 
the Ohio and West Virginia Inspection 
Bureaus last week, but no reports or ad- 
visory estimates. All the maps are of 
small towns, Verona in Ohio and 
Glover Gap and Mill Creek in West 
Virginia. There is expected to be a 
large distribution of reports and ad- 
visory estimates this week. 





Ohio Agency Appointments 
» Amer. Natl.—W. A. McDonald, Colum- 


us. 

Aachen & M.—Frank Mesak, Cleveland. 

Alliance, Pa.—F. B. Wetmore, Geneva. 

Amer. Cent.—Mrs. T. Bohm, 
Cincinnatt. 

California—Adam Schantz, Dayton. 

Commonwealth—A. F. Diers, Dayton. 

Federal, N. J.—E. M. Gregg, Napoleon. 

Franklin, Pa.— Bruner-Goodhue-Cooke 
Company, Akron. 

Gran. State—K. E. Deal, Dayton. 

North Amer.—Mineral Insurance Agency, 
Mineral City. 

L. & L. & G.—H. W. Meeker, Franklin. 

Mich. Coml.—Flinspach & Fulton, Ger- 
mantown. 

Keystone Und.—H. O. Weisel, Middle- 
town; L. C. Cooper, East Liverpool; C. A. 
Sehaster, Miamisburg; H. W. Wirtz, Can- 
on. 

Natl. Union—Bingham & Douglass Com- 
feu’ Cleveland; E. P. Spencer, Mans- 
eld. 


New Hampshire——D. H. Goldsmith 
Company, Cleveland. 

North River—Thomas & Flack, Belle- 
fontaine; W. H. Williams, Shawnee. 

Royal—Belle Carleton, Syracuse. 


OHIO NOTES 


The Columbus Insurance Agency Com- 
pany has been incorporated at Columbus, 
Ohio, with $7,000 capital by Lewis M. Ort, 


WE ARE IN A POSITION 


to handle desirable lines located in Cincinnati 
Representing 


Helen 








Aetna, Connecticut, Standard of Hart- 
ford, Empire State Surety Company 


Earls & Johansing, '** "stiens! Sant 
CINCINNATI 











AGENTS WANTED IN OHIO 


“NATION A 
or CINCINNATI 






| ORGANIZED -1851- 


INSURANCE 
COMPANY 


G. W. POHLMAN, JR., Presid’t 
E. A. WINTER, Sec’t’y 





A. K. Sass, Mercedes Sass, Harry A. 
Beaver, M. H. Moan. 

The village council of East Cleveland, 
Ohio, has passed an ordinance providing 
for the purchase of an auto fire engine and 
the installation of a fire alarm system. 
This will probably result in making the 
residence rates in the village the same as 
in the city of Cleveland. 


The funeral of the late William B. Max- 
son of Cleveland last week was attended 
by Thomas E. Gallagher, western general 
agent of the Aetna, P. W. Cadman of the 
western department of the Royal, and 
many special and local agents. The Cleve- 
land Exchange adopted appropriate reso- 
lutions at its meeting on Friday. 

It is expected that fire insurance inter- 
ests of Columbus will be greatly bene- 
fited under the new municipal building 
code, which has been about completed 
by a committee headed by City Solicitor 
E. L. Weinland. As proposed, the code 
was intended chiefly as a tenement sani- 
tation measure, but the committee worked 
broadly, and from all standpoints, and the 
result has been a measure that ex- 
pected to transcend any in force in Ohio. 

Through an error in compiling the 
Underwriters’ Hand ,Book of Ohio, the 
companies in the agency of Oscar P. 
Myers at Alliance, O., were put under the 
name of the Bailey-Myers Company and 
the Oscar P. Myers agency was omitted 


altogether. Oscar P. Myers represents 
the Continental, Firemens, German, Pa., 
Mechanics. Milwaukee Mechanics, Na- 


tional Union, North River, Northwestern 
National, Peoples National and Western 
of Pittsburg, besides the Akron, Knox, 
Ohio and Mansfield mutuals. 





“OTHER INSURANCE” INVOLVED 


Supreme Court of Arkansas Holds It 
Must Be a Matter of 
Strict Proof 








_ The Chicago Insurance Green Bag 
cites a case where it was decided that 
if there is other insurance involved in 
a loss it must be a matter of strict 
proof. It was also held that over-val- 
uation is not a breach of warranty. 

About two months previous to plac- 
ing insurance upon household furniture 
the agent inspected and valued the 
property covered. About eight months 
after the policy was issued the property 
was destroyed. The company denied 
liability claiming that there was other 
insurance not disclosed by the insured. 
At the trial the company failed to show 
on cross examination of the insurea 
what, if any other, insurance existed on 
the property at the time of the appli- 
cation or at the time of the fire. The 
jury in the lower court rendered a ver- 
dict for the amount of the loss. The 
judgment thereon was affirmed by the 
supreme court of Arkansas who say 
in part: 

The defendant alleged in its answer, as 
a defense to a recovery that the plaintiff 
had knowingly and willingly made false 
representations as to the value of the 
property in order to obtain excessive in- 
surance thereon. This issue was sub- 
mitted to the jury on appropriate instruc- 
tions. The evidence on the part of the 
plaintiff tended to prove that prior to the 
issuance of the policy the agent of the 
defendant had seen the furniture and 
property covered by the policy. At the 
time the insurance was written the agent 
stated that in his opinion the property was 
of the value of $2,000, and the plaintiff 
thought it was of the value of $1,590. The 
jury was warranted in finding from the 
testimony in the case that the plaintiff 
did not misstate the value of the property; 
or, if he did, that he was honest in his 
estimate of its value. If the insured 
should secure the contract of insurance 
by reason of false statements made by 
him relative to the value of the property 
with the fraudulent purpose of obtaining 
excessive insurance, the policy may by 





WILLIS S. HERRICK 


Herrick & 


BENJAMIN AUERBACE 


Auerbach 


(Successors to R. J. O. HUNTER & CO.) 


169 LA SALLE STREET 


Managers of the Western Department 


The Mechanics Insurance Co., of Philadelphia 


INCORPORATED 1854 


Pittsburgh Insurance Co., of Pittsburgh 


CORPORATED 1851 


Lumbermens Insurauce Co., of Philadelphia 


INCORPORATED 1873 


German Fire Insurance Co., of Wheeling 


INCORPORATED 1867 


COOD ACENTS WANTED 
CHAS. E. MANN, EXECTTIVE SPECIAL 


CHICACO, ILL. 





AGE rivs PROGRESSIVENESS 








es surplus. 
31, 1909, $8,948,081.27,. 
tried company, should address 


In these days of changing and doubtful companies, it pays 
a local agency to build its business permanently. 


The Girard Fire & Marine Insurance Company 


OF PHILADELPHIA 
Began business in 1853. It has $500,000 capital, $2,446,693.83 assets, and $908,212.49 


d in San Francisco, $735,786.18. Total losses paid up to December 
It is extending its western plant and any agent who desires a well seasoned, well 


W. E. ROLLO & SON, Western Managers 


159 La Salle Street 


CHICAGO, HAL. 





184 La Salle St., 


Louisville Insurance Co., - - 
Monongahela of Pittsburg, - - 
Standard Fire of Iowa, - - 


Henry P. Magill @ Company 


GENERAL AGENTS AND MANAGERS 


Chicago, Illinois 


Established 1872 
Established 1854 
Established 1904 


AGENTS WANTED WHERE NOT REPRESENTED 





Additional Companies for Re-insurance of Over-Lines 


Central National of Chicago, Est. 1909 
Central Mfrs. Mut. of Van Wert, Est. 1876 


for Conservative Companies 


LOCAL AND REINSURANCE DEPTS. 
159 La Salle Street 


Hawkeye of Iowa, Est. 1865 
London Mut. of Toronto, Est. 1859 





such fraud be avoided; but an over-valua- 
tion made by him honestly and in good 
— — an nave such effect. 

as Ins. Co. v. Robison, 127 S, W. Rep. 
(Ark.) 457. ° 





Send on Your Ten 

Fire insurance companies may as 
well quit ordering stationery, look 
around for some one to take their leases 
off their hands, and prepare to go out 
of business. There ain’t going to be 
no more insurance. A man ’way out 
in Nebraska has found out what causes 
fires and is putting the information on 
the market. He recently made an offer 
to the Wisconsin Land & Lumber 
Company of Hermansville, Mich., as 
follows: 





“Dear Sirs: Your late fire, so costly 





to you, is no doubt one of the frequent 
kinds that can easily be prevented, 
when you know what causes such fires. 
This information can be obtained from 
me for $10 by money order. It is 
worth thousands to know. Address Wm. 
M. Orr, Gen. Del., Lincoln, Neb.” 

If it should occur to Mr. Orr tg get 
in touch with people before they burn 
out instead of after the fire waste would 
be a thing of the past. 





Representatives of the flour mill 
mutuals of the United States met in Chi- 
cago this week for a semi-annual con- 
ference. There are only ten such com- 
panies and fourteen representatives were 
present. There is no formal organization, 
but a meeting is held semi-annually to 
discuss the business and readjustment 
of rate schedules, etc. 
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MICHIGAN AND INDIANA 


SAYS CLUB SHOULD DISBAND 


Old Detroiter Thinks This the First 
Step Towards Getting Together on 
Better Basis 














Detroit, Nov. 14 (Special Correspond- 
ence)—There is not an agent in De- 
troit who makes fire insurance his busi- 
ness who is not in favor of doing some- 
thing to better conditions, but up to 
this date no one has been ingenious 
enough to present any idea that would 
have a tendency to better things. One 
thing is certain, that the Detroit local 
club as an organization is absolutely 
no good. Some who thought a change 


for the better could be made if the 


organization was revamped and made 
a social one have concluded it could 
not be done. The sooner it gives 
up entirely the better. So long as there 
is a semblance of an organization no 
real effort will be made to get up an- 
other, so I am inclined to the thought 
that the fellow who will introduce a 
motion to the effect that the club dis- 
band will present the first idea toward 
reorganization. If it is necessary to 
throw rates to the dogs and have a 
wide open town for a time, perhaps the 
sooner the game is started the better 
for all concerned. 


Proper Kind of Service—The benefit 
to the assured from making a few in- 
expensive improvements is demon- 
strated in the case of the building oc- 
cupied in part by Selling & May. The 
old rate was $2.15. By bricking up an 
opening in the top story and cutting 
off the building from the adjoining one, 
and putting in standard automatic fire 
doors, the rate has been reduced to 
$1.49, and the risk is better business at 
$1.49 than it was at $2.15. Here is 
where the agent makes himself- valuable 
to the companies and to his client. The 
agent can do better service by improv- 
ing hazards than in any other way. It 
is the only way to properly re- 
duce rates. 


Rate-Cutting Method--The building 
now occupied by Wright, Kay & Co., 
formerly occupied by the Eliot, Taylor 
Woolfenden Company, has _ been 
changed so that it has now an omnibus 
occupancy. The rate, of course, has 
been considerably increased. This does 
not set very well, as I understand that 
the agents who write Wright, Kay & 
Co.’s business gave them to understand 
the rate would not go over a certain 
figure. They are getting busy trying 
to find a flaw in the inspection, so that 
the rate can be brought down to thejr 
figure. The inspection bureau can and 
does make mistakes, as the Dean 
schedule is not yet thoroughly under- 
stood; yet their experience will war- 
rant them coming nearer a proper rate 
than the agent who thinks he knows. 

Sprinklers have been installed in the 
new Brush automobile factory, rate 12 





cents. The new Hudson automobile 
plant has commenced putting in a 
sprinkler plant and the rate has been 
promulgated at 10 cents. A mighty lot 
of this kind of insurance has got to be 
written in order that an agent may buy 
an automobile. The Harry J. Dean 
Company, painters and _ decorators, 
have had their building sprinklered, 
rate 35 cents. This is not so bad, but 
a 10 cent rate makes the agent tired, 
yet he has to fight in order. to keep the 
business at these rates. 


Old Time Rate Reductions—A few 
old time insurance agents got together 
a few days ago and were telling how 
it was done then. Thirty years ago 
the question of making rates was as 
much a puzzle as it is today, but they 
had ways of getting over excessive 
rates that beats today all to pieces. 
An agent had quite a large line, con- 
siderable part of which he had to place 
outside, The rate was 5% percent, 
though the assured thought 5 percent 
was enough, so it was up to the agent 
to make good. His mode of proced- 
ure was to go before the man who 
made the rates and make a plea in 
behalf of his client, just as an attor- 
ney goes before the judge now, of 
course producing his witnesses who in 
the main were the agents sharing the 
line with him. One agent was getting 
shy of evidence and as a last appeal 
said, “This rate should be reduced to 
5 percent because the assured is the 
alderman of the Eighth Ward.” A 
friend of mine who was in the business 
at the same time and had a grievance 
listened to the arguments for reduc- 
tion and then stated his case. A dwell- 
ing house rate had been increased to 
a cracker factory rate because its oc- 
cupant used a large cook stove to make 
pretzels. He said, “My client is not 
an alderman, but a poor fellow who is 


_trying to make a living by making 


pretzels. He has a large family, lives 
in the same ward, some of his children 
are grown up and he and his boys all 
voted for the alderman of the Eighth 
and for this reason should have a re- 
duction of rate.” These arguments 
went sometimes, particularly when the 
agents who were interested thought the 
logic good. 
Op DEtROITER. 


May Establish Club Rooms 

There is considerable sentiment in 
Detroit among the Blue Goose fra- 
ternity and others connected with the 
fire business to have comfortable club 
rooms where insurance men may get to- 
gether, hold meetings and have a place 
for social and business gatherings. The 
matter has not assumed definite shape 
but it is likely to be brought up soon 
for action, 





Pushing New Indiana Company 

The new company at Indianapolis. 
the Home Fire, with an authorized cap- 
ital of $1,000,000, will start when it has 
$200,000 capital paid in and then will 





Michigan Fire and Marine 


Insurance 


Company 


OF DETROIT, MICH. 
ORGANIZED 1880 
STATEMENT, JANUARY Iet, 1910 


Assets ~ - . * - $1,302,620.31 
Capital 2 a e a 400, . 
Losses Paid - - - -  §,880,000.00 
ASSETS LIABILITIES 
Cash on hand andin the bank $ 67,723.11 Cetiel Gs vo0ssc000 $400,000.00 
State, County and Municipal Amount required to rein- 
Nick Wade wh deed 555,612.00 sure all outstanding 
pMoctanges on Real Estate.. 486,196.08 el ee to 2 geciagls 501,723.44 
MMS. 50 kesaesds< 7,953.35 Losses unadjusted and not 
Interest due and Accrued.. 11,442.98 a ech aan 0b aa ae nie 6,500.65 
Due from Agents and others 103,692.79 rere 354,396.22 
$1,302,620.31 $1,302,620.31 
M,W.O2RIEN £E.j. BOOTH 4H.E. EVERETT’ E. P. WEBB 
President Vice-President Secretary Ass’t Secretary 














FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Mich. 


Total Assets o 7 . . 
Surplus to Policy Holders - - 


$1,308,756.81 
460,081.90 





F. A. Hooker, President 
B. L. Hewett, Ass’t Secretary 


Robert Henkel, Vice President 
A.D. Baker, Secretary 


Ralph Rawlings, Ass*t Secretary 

















Nassau Fire Insurance Company of Brooklyn, N.Y. 


Capital, $200,000 Incorporated 1852 Surplus, $219,298 


This old substantial Company has decided to do a General Business, and will be 
thoroughly planted in Wisconsin and Michigan. 


Empire City Insurance Company of New York 


Capital, $200,000 Incorporated 1850 Surplus, $203,523 


This Company is being admitted to Wisconsin and Michigan. Both the NASSAU ané 
the EMPIRE CITY ge the famous fleet of companies controlled by Crum & 
Forster of New York. ey have no liability in Wisconsin or Michigan, and as they 
write a general class of business they will be very valuable to agents. 

Address applications for agencies to 


BIERCE & SAGE General Agents, Whitney Office Building, DETROIT, MICH. 


Established 1906 TOTAL RESOURCES OVER $4,000,000 


THE REISCH INDEMNITY COMPANY 


A PARTNERSHIP 


DRAM SHOP INDEMNITY 


Home Office: Chi Office: 
The Reisch Indemnity Building 
SPRINGFIELD, ILL. 


ONONGAHELA Insurance Co. 


OF PITTSBURGH, PA. Incorporated 1854 

















has entered Indiana and desires agents in all towns and cities. Address 
Geo. M. Cobb & Co. enone Ageats——— 











Seaboard F. & M. Insurance Company 
HOME OFFICE GALVESTON, TEXAS 

B, ADOUVE, Pres. J. H. LANGBEHN, Sec’y. Cc. C. BOWEN, Asst. Seo’y. 

TOTAL ASSETS, - - - = $436,386.65 


SURPLUS TO POLICYHOLDERS, $280,701.37 
ADDRESS HOME OFFICE FOR AGENCY 
Pacific Coast Department: Merchants Exchange, San Francisco, H. W. COLSON, Mgr. 


The value of attractive, useful and durable novelties as advertis- 
UP-TO-DATE NOVELTIES tog mediums has been coo sestions ald Business Getters for you 
ged, Poastin. Card Conee, Abemstnnes or Lenthor Qovte> Sieciiertine tend Cosel, Ratiomone Cota, on. 





8, etc, 
Write for the latest novelty, or tell us what you want, and we will make it. 
Austin Station, : Chicago, Illinois 
LINCOLN NOVELTIES CO. J, M.GOODELL, Jt, INC. reckons: : : Actin 130 





THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 


LONDON & 
| ANCASHIRE 





FIRE 


Cash Capital ~ - $300,000.00 
Reinsurance Reserve - 900,853.62 


Reserve for all other Liabilities 181,348.23 


Net Surplus - - 215,642.39 
Total Assets - - 1,597,744.24 





Of Liverpool, England 


Teena 
‘ STATE AGENTS: 
AMES M. MORAN, ¥ 
ae Women’s Temple, Chicago, for 
X, & OREM, Columbus, Cite, ter Otte. 
AD. NELSON, Heist Bldg., i 
Okishoma, opie Kansas City, Mo., for 


A. E. CLARK, Des Moines, Ia., for Iowa and Nebraska. 
E, G, FORD, Seatule, Wash., for Washington and Ore 


CHARLES E. DOX, Manager 


Western Department 


173 La Salle St., Chicago, Ill. 
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continue disposing of the additional 
stock. The organization committee has 
arranged with a broker to take charge 
of the stock selling at a commission of 
20 percent. State Auditor John 
Billheimer will be president and on re- 
tiring from public office he will give the 
company all his time. The organiza- 
tion committee will look around to en- 
list the services of a competent under- 
writer. The promoters hope to have 
the company in the field by Jan. 1. 
Besides Auditor Billheimer, the pro- 
moters of the company are Lynn B. 
Millikan, capitalist; John B. Holtzman, 
attorney and ex-mayor of Indianapolis; 
George F. Quick, president of the Con- 
tinental National bank; John M. Dal- 
rymple, president of the Indianapolis 
Saddlery Company; William Seburn, 
vice president and treasurer of Mc- 
Kain, Seburn & Co.; T. Halleck John- 
son, "deputy state oil inspector, and 
Lewis A. Coleman, attorney, all of In- 


dianapolis, and Hinshaw of 
Noblesville. The shares are selling 
at $20. ; eit} 





Blue Goose Meeting in Detroit 

The Michigan Blue Goose will hold 
a meeting in Detroit, Nov. 21. The 
ganders will jubilate over the fine show- 
ing their team made in the big Chicago 
grand nest initiation. Michigan now 
has the second man in command in the 
order, W. T. Benallack, his highness, 
supervisor of the flock. Mr. Benallack 
will most likely be promoted next year 
as most loyal grand gander. In view 
of this fact the Michigan ganders see 
the necessity of keeping the spirit run- 
ning high in their state. 

The meeting will be a celebration 
of the success of the pond in the grand 
nest contest at Chicago. The pond 
will diverge from the usual custom, 
and hence the ladies will be invited 
to join in the Detroit festivity, which 
will be held at the Log Cabin. The 
committee of arrangements consists of 
C. A. Reekie of the Detroit; H. A. 
Bartels of the O. C. Kemp General 
Agency, and W. T. Benallack of the 
Michigan Inspection Bureau. 





Indiana Agency + oe 


American, N. J.—W. W. Neff, Greens 
Fork; George Lyster & Co., Thorntown. 
Atlas—C. Ss. =o, Linton. 
Citizens, Mo.—J. B. Davis, Scottsburg. 
Coml. Union—D. Smith, Covington. 
alt BL & ‘Dunham, Jef- 
fersonville. 
Connecticut—R. A. McCord, Kingman; 
M. Fitzsimmons, Russiaville. 
“Franklin—C. Ss. Moss, Linton. 
Hanover—W. P. Walters, Monroeville. 
Natl Union—Walsh & Kierspe, Ft. 
Wayne. 
New Hampshire—A. H. Greenwood, 
Washington. 
Ohio Farmers—J. M. Carter, Salem. 
Orient—D. F. Smith Covington. 
Palatine—Billings & Stauton, Hammond. 


— Natl.—M. E. Listenberger, St. 
aul. 
Rhode Island—Hoffer & Klarer, New 


Albany. 
Royal—American Trust Company, South 


en 

Scott. Union—L. D. Basey, Winamac. 
Fid. Und.—oO. S. Lundin, Knox, 8S 
Ham, Shirley; Henry Price, Sunman. 





Michigan Agency Appointments 
Pa. Fire—T. J. Reavey, Freeland; 


August Boseker, Grand Haven. 

Peoples Natl. — Lansing Insurance 
Agency, Lansing. 

Security, Ct.—O. B. Bowen, Addison; 
Helen M. J. Le Bare, Grand Rapids; J. 
L. Ingalls, Hartford; J. J. Martinek, Me- 
nominee. 


St. Paul—J. Goldie, Gaylord. 
Swiss Natl—cC. F. Peltier, Detroit. 
Union, Pa.—Levi Buck, Pontiac. 
A Western, Pa.—Malcolm Fitch, Luding- 
on. 





INDIANA NOTES 


The Kelly-Semmes Realty Company 
has been incorporated at Gary, with $25,- 
000 capital stock, to do a real estate and 
insurance business, by J. J. Kelley, G. M. 
Semmes and M. J. Lynch. 

W. H. Heiny has purchased his_part- 
ner’s half interest in the Heiny & Kleist 
agency at Monticello, Ind., and will con- 
tinue to handle alone as for many years, 
the leading agency of the city. 





R. S. Ames becomes manager of the 


B. G. Appleby Company agency at Sagi- 
naw, Mich. 





IN ILLINOIS AND WISCONSIN 


ABOLISH PURTELL’S OFFICE 


La Follette Forces Hope to Put in New 
Man by Establishing New 
Bureau 











It is persistently rumored in Wis- 
consin that the La Follette forces in- 
tend to legislate Fire Marshal T. M. 
Purtell out of office. The La Follette 
men claim that Mr. Purtell has been 
a conservative rather than a radical 
in politics. His term as fire marshal 
does not expire for nearly three years 
and it is said the plan is to pass a 
bill in the next legislature abolishing 
the office of fire marshal and establish- 
ing a bureau in the insurance depart- 
ment. The head of this department 
is to be called “state fire inspector” and 
it is said the office will be put under 
civil service rules. 

Mr. Purtell has made a fine record 
as fire marshal and insurance men will 
regret to see his service put an end to 
as a political move. While the La 
Follette forces have a majority of the 
legislature, some of Mr. Purtell’s 
friends are planning a publicity cam- 
paign to show the people the valuable 
work he has done and they hope thus 
to influence enough legislators to pre- 
vent the abilition of his office, 





Eustis Goes to Wisconsin 
Frank H. Eustis, who was connected 
with the western department of the 
North British has gone to Milwaukee, 
where he is connected with the Wiscon- 
sin Inspection Bureau. He is a son of 
the late Truman W. Eustis, western 

manager of the Georgia Home. 





Rockford Agents Organize 
Local agents at Rockford, IIl., are or- 
ganizing a board. At a preliminary 
meeting John H. Camlin was, elected 
chairman and Lewis A. Weyburn sec- 
retary. A committee was appointed to 
draft by-laws and is now at work. 





Carl Hansen Was Elected 

Carl Hansen, the well known Mani- 
towoc, Wis., local agent, was elected as 
the representative to the legislature in 
his county on the Democratic ticket, 
last week. Mr. Hansen has taken a 
keen interest in public affairs, serving 
his community in different capacities. 
He has been a thinker along insurance 
lines and started the movement for 
some of the noteworthy and commend- 
able insurance laws of Wisconsin. Mr. 
Hansen will be an influence in the leg- 
islature and the insurance agents can 
look for a square deal from him. Mr. 
Hansen’s creed is “To do right is my 
religion.” It is a very solid platform 
even if brief. 





Taste of Wholesale Grocery Losses 

The recent wholesale grocery losses 
at Rockford and Peoria, Ill, have 
served to remind companies that that 
class still is able to produce its full 
quota of fires. 





Wisconsin Agency Appointments 
Aetna—J. L. Hutchison, Mineral Point. 


_ Eng. —Llewellyn Cole, Clinton- 
ville 
Buff. Ger.—Michael Keegan, Monroe. 
Cent. Natl. pr F. Bryce, Chippewa 
Falls; T. A. Meany, New London G5 
Riehl. Black Creek; . R. Pinnow, Chit: 
ton; M. J. Schlichter, New Holstein; J. F. 


Kramer, Elkhart. 
aigonselidated — Jason Walderon, West 

German, Ind.—Maurice Morrissey, Dela- 
van. 

Gran. State—E. R. Jeske, Milwaukee; 
aa Runkel and Thomas A. Ryan, Mer- 
rill. 

Hartford—G. M. Neckerman, Madison. 

North Amer.—T. R. Seaton, Potosi; E. 
J. Schey, Sun Prairie; A. F. Sc 
Brillion; Frank Turk, Sheboygan; O. G 
Lewis, DeSoto 

Natl. Union—C. H. and K. Pratt, 
Grand eo, and Lloyd Mathis, Grand 
Rapids; B. Shafer, Knapp. 

N. W. ery C. Morrow, Oconto. 

Pennsylvania—R. 1 Malone, Canton. 

Phoenix, Eng.—G. M. Neckerman, Madi- 
son. 
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Cooper Insurance Company 


OF DAYTON, OHIO 


Incorporated January, 1867 
is a ee 6 ee ,000.00 
Her Surplus, 2 2] 112 1 *368%600.88 


Examine into our record of CONSERVATIVE growth. The right Company for reliable 
Agents to represent. 


PITTSBURGH INSURANCE COMPANY °a337"° 


1808-11 Commonwealth Building, Pittsburgh, Pa. 


Ah Aas 145,180.46 
F $143 180.46 





Licensed to do busines tn Pennsylvania, Mlineis, Michigan, Ohio end Wiscensia 
R. J. WILSON, President D. C. SHAW, Vice-President R. J. MCKNIGHT, Sec’y and Treas, 
W. J. R. MAGILL, Asst. Secretary JOSEPH H. GORDON, General Agent 


GERMAN FIRE| THE CINCINNATI 


UNDERWRITERS 
Insurance Company 


: COMPOSED OF 
of Wheeling, West Va. The Eureka F. & M, Insurance Co. 
ORGANIZED IN 1867 


The Security Insurance Company 
Cas Capital $200,000.00 Net Surplus $242,433.72 OF CINCINNATI, OHIO 
WM. F. STIFEL, President 


Statement Jan. 1, 1909 
F. RIESTER, Secretary 





ss Cathy Camttal...ccccccescssccsecccess $250,000.00 
S. W. RICE, Supt. of Agencies | Reserve for Reinsurance............+++ 238,166.78 
Other Liabilities... ..........ceeeeeeees 25,491 
DANA E. LATIMER Ps rexcecens seaseesecesees 227,805.11 
WILLIAMSON BLDG, CLEVELAND, OHIO Total Mat. 60. 0ccccscceveeed $741,463.18 


Special Agent for Ohio and Indiana 





FP, A. ROTHIER, Prest. 


THE PITTSBURGH CASUALTY CO. OF PITTSBURGH. PA: 
JAMES B. HAINES, President JOHN M. BOGGS, Sec’y and Gen’! Mgr. 
Capital, - ° ° e 100.00 0.00 
Gross Assets, 8,017.59 
Surplus and Reserves to Policyholders, ie 168.47 
ACCIDENT, HEALTH AND PLATE GLASS I N SURANCE ONLY 


Agente wanted in Pennsylvania, Ohio, New net ae and West MA nia. BEST COMPANY FOR 
POLICYHOLDERS. BEST COMPA R GOOD AG 


Pittsbure 
IRVAN NECKERMAN, Manager. 
UNDERWRITTTEN BY 


ADAM BENUS, Sec’y 











Se eye 
Commonwealth Bidg., PITTSBURG, PA, 
COMBINED STATEMENT 


a = of Pindest, Pa. P Capital, « ° - -  $1,300,000,00 
it e a = -~ * a 
on Frasklie Tas, Go. of Alleghany, Ba. Net Surplus, pe 
Teutonia Fire Ins. Co., of Allegheny. Pa. Assets, « e e e * 6,159, 
N ns. Co., of Allegheny. Pa. Surplus to Policyholders, » 3.024,264.00 


CARL H. SMITH, Special Agent, Ohio and Indiana, Dayton, Ohio 


WESTERN Gowan 


INSURANCE COMPANY 
of Pittsburgh 





ORGANIZED 1859. 


Cash Capital, - - $1,000,000.00 
Assets, - - - - $6,562,329.14 
FIRE AND TORNADO Net Surplus - - $2,008,419.02 
Surplus for Policy 
CAPITAL - - - = - $ 300,000.00 Holders, - - $3,008,419,02 
SURPLUS TO POLICY HOLDERS —_—406, 162.75 a 
ASSETS - - “eer 881,944.84 HEAD OFFICE: 





LOSSES PAID TO DATE - 4,453,215.00| Cor. William and Cedar Streets, 


HUDSON UNDERWRITERS 


COMPOSED OF 


Lumber Insurance Company of New York and Adirondack Fire Insurance Company 
COMBINED ASSETS OVER $900,000 
S4 WVilliam Street NEW YORK 


S ad E C i A L Wewill Write the Lines or Surplus Business 


you cannot handle locally 


HAZARD D.C. SCHUPP & CO. 
S ERVI GS E 159 La Salle Street, CHICAGO 


LIBERAL COMMISSIONS RELIABLE COMPANIES 
B. CREMER, President ESTABLISHED 1876 CHAS. CREMER, Secretary 


German Fire Insurance Company 


CAPITAL $200,000 














Of PEORIA, ILLINOIS 





Admitted Assets - - - + - $801,715.39 
Policyholders’ Surplus - - - $305,196.48 


Paid in Baltimore - + - «+ « 
Paid in San Francisco - - - 


$102,000 
- $470,165 














as oho Ev Say Ser 
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Prov. Wash.—cC. E. Skinner, Brodhead; 
Louis Stenz, West Allis. 

Roch. Ger.—L. J. Brehm, Burlington. 

Scott. Union—Michael Schwarz, re ed 

Standard—J. F. Cole, Marshfield; 
Sellers, Stevens Point. 

Western, Pa.—F. H. Schulz, Racine. 





Illinois Agency Appointments 

Franklin, Pa.—F. J. Carper. Lewis- 
town; Abe Kauffman, Bushnell. 

Ger. Amer., N. Y.—Whitten & Cham- 
pion, Granite City; W. E. Severs, McLeans- 
boro; Crun Bros., West Frankfort. 

Jefferson—A,. L. —— Chicago. 

Milw. Mech.—J. C. Steele, Granite City; 
J. H. Doyle, Greenfield; G. L. Bryant, 
North Ng ae 9 Lake; J. P. Fechte, Venice. 

Mich. F. & M.—F. C. Tucker, Benson. 

Metropolitan—F. P. Murphy, Chicago. 

Northern . ¥.—Mary Ogel, Litchfield. 

Natl. Union—E. F. L. Rautenberg, Lin- 
coln; Joseph Zimmerman and J. Sullivan, 
Springfield; Arnett & Collins, Collinsville. 

Newark—cC. 8. McDaniel, Rock Island. 

Queen—G. E. Bartlett, Malta; L. T. 
Moore, Ashton; J. V. Hall, Ridgway; J. M. 


Elliott, Grossville; Roy Gill, Redmon; 
H. C. Schumacher, Elmhurst. 
ow Island—B. O Meeker, Pekin; 


E. a Belleville; Rollo, Webster & 
Co., "aaa 

Royal—D. “. Allen and M. BE. Barker, 
Wilmette. 

Standard, lowa—E. A. Wallace, Warsaw. 

St. Paul—H. H. Webb, Des Plaines. 





Sterling Premium Returns 
The table published in the last issue 
purporting to show the premium re- 
ceipts at Sterling Ill, really gave the 
taxes paid. The taxes and premiums 
for Sterling last year were as follows: 
Premiums. Taxes. 


WISCONSIN NOTES 


Fred H. Washburn succeeds Merton M. 
Terrill as agent at Shiocton, Wis., repre- 
senting the Fire Association, German 
American and Home. 

The Racine Stool Manufacturing Com- 
pany of Racine, Wis., has contracted for a 
complete sprinkler system to be installed 
in its large plant as a means of increasing 
its protection against fire. 


Practically every mill at Menasha and 
Neenah, Wis., is a sprinklered risk and is 
now written at 18 cents, formerly at $2.35 
and $2.60. Many of them carry their en- 
tire line in the syndicates or the mutuals, 
but a few are still handled by the local 
men. 

While running to a fire Monday Mil- 
waukee fire patrol No. 1 collided with a 
street car and Captain J. H. Kelley and 
Patrolman Wm. O'Neil were thrown from 
the wagon, but fortunately escaped with 
injuries that are not expected to prove 
serious. 


As a result of a movement which has 
been started at Janesville, Wis., to enforce 
the ordinance regulating the construction 
of buildings within the city fire limits, 
several arrests have been made. These 
cases are to be prosecuted by the city 
attorney. It is believed that improved 
conditions will result from this move- 
ment. 


An important agency consolidation took 
Place this week at Milwaukee when H. F. 
Washburn became a member of the firm 
of George H. Russell & Co. Mr. Wash- 
burn takes with him three of the com- 
panies he has represented, the National 
of Hartford, Phoenix of London, and 
Pelican, and his office in the Mitchell 
building will be closed. 


ILLINOIS NOTES 


The National of Paris has been admitted 
to Illinois. 


Edward B. Rhea of Benton, Ill. has sold 
his agency to 8S. B. Rotramei. 


At Centralia, Ill, J. B. Gragg has pur- 
chased the C. F. Dew agency. 


Judd Hartzell of Monmouth, Ill, has 
sold his agency to E. J. Dains, Son & Co. 
He represented the Royal Exchange and 
Svea, which transfer to the Dains office. 


John O'Dowd, who has been in the local 
business at Monmouth, Ill, for thirty-five 
years, has sold his agency to Glenn C. 
Bruner and will retire from active busi- 
ness. 

William E. Schurman, the Pekin, II1., 
agent, was the only Republican candidate 
in Tazewell county to emerge from the 
election day landslide with his political 
life. He was elected county treasurer by 
a majority of 620. 








OWA AND THE NORTHWEST 


MEETING OF MINNESOTA POND 


Four Goslin Plucked—Plans for 
Winter—Memorial on Flight of 
Gander Herbert 














Gathering from the various pools 
and lakes of the northland the ganders 
of the Minnesota Blue Goose assembled 
in Minneapolis last Saturday. When 
the flock had gathered four choice, 
tender and innocent goslings were 
brought in. With one accord the 
ganders fell upon them and proceeded 
to pluck their pin feathers after the 
most approved fashion. The goslings 
were: N. S. Head, state agent of the 
Westchester; Robert N. Rose, state 
agent of the Springfield; F. G. Warren 
of the Western Adjustment & Inspec- 
tion Company at St. Paul; and Joel B. 
Ives of the O. Kemp general 
agency. Following the completion of 
this task, which was speedily accom- 
plished because all lent a willing hand, 
the reports of delegates to the grand 
nest meeting were read. 

Lively doings are planned for the 
winter by the ganders. The nest is to 
be relined and made not only warm 
and cozy against the winter’s blasts 
but very attractive. Christmas is not 
to be forgotten, for a regular old-time 
celebration with Christmas tree and 
other characteristic appurtenances and 
a card party will be held. At this 
gathering the feminine contingent of 
the flock will be honored guests. Other 
entertainments will follow during the 
period when the north wind howls. 
Funds of the Minnesota pond have 
been increased by the receipt of $75 
sent by the grand nest in recognition 
of services rendered the order in Octo- 
ber, 1909, by the initiatory team of 
Minnesota ganders. Since the mem- 
bers of the present Dakota pond were 
then members of the Minnesota pond 
and assisted in earning the reward it 
was moved that a third of the sum 
be sent to the northern brethren and 
when the motion was put the honks 
were loud and affirmative. 

A solemn and touching feature of 
the gathering occurred when the most 
loyal gander informed the flock of 
the departure of Past Most Loyal 
Gander Thomas P. Herbert on his last 
long flight into the unknown wilds. 
All stood with bowed heads while the 
announcement was made. Later the 
following committee was appointed to 
draft a memorial to the departed: John 
F. Stafford, Lewis F. Daniel and W. 
O. Chamberlain. That the departed 
remembered to the last the ganders 
who had sent him to California in the 
hope that he might regain his health 
was made evident by the beautiful 
message of farewell conveyed to the 
Minnesota pond through a letter from 
H. R. Loudon who was present at the 
death bed. Mr. Loudon stated that 
just before Gander Herbert set his 
wings for final flight he called him to 


A Good 
Non-Union Company 
State Agency 
WANTED by a Fire Ins: 
man experienced in solic- 
iting, adjusting and office 
responsibilities. Can 
plant a good company 
quickly and profitably in 
SOUTH DAKOTA 
(also N. Dakota if desired) 
Address 30-F, 


Care The Western Underwriter. 








his side and said: “Tell the boys how 
much I love them and how deeply I 
appreciate what they have done for 
me.’ 





Inspecting All Its Risks 

The Northwestern Mutual Fire of 
Fargo, N. D., is now having all its 
business in the state inspected. At 
some points it has all the liability it is 
justified in carrying and is obliged to’ 
decline business. It is now in a good 
position to weed out its less desirable 
risks. Up to this time its loss ratio 
for the year is less than 35 percent. 


FOR MINNESOTA ASSOCIATION 


Definite Steps Taken by Field Men— 
Committee on Constitution and 
By-Laws Appointed 








Arrangements are being rapidly per- 
fected for the organization of a Minne- 
sota ‘fire prevention association. Fol- 
lowing the quarterly meeting of the 
Minnesota & North Dakota Fire 
Underwriters Association, which was 
held in the Blue Goose rooms at Min- 
neapolis last Saturday, a temporary 
organization was formed for the con- 
sideration of the matter, W. A. Gordon, 
secretary of the Middlewest, acting as 
chairman and Louis L. Law, state 
agent for the Firemans Fund, as sec- 
retary. After a full and free discussion 
in the course of which several of the 
state agents pointed out at length the 





 ronery of such an association 
George A. Mowry, state agent for the 
German American and German Al- 
liance, was appointed chairman of a 
committee which is to frame a consti- 
tution and by-laws for the association 
and report at the next meeting to be 
held Dec. 3. Mr. Mowry was em- 
powered to select the other members 
of the committee, 

It was decided that membership in 
the association shall not be limited to 
field men but that anyone interested 
in the work of fire prevention may be 
admitted. 





Whittelsey Loses in the Fight 

Chas. S. Whittelsey of Fargo, N. D., 
state agent of the Hanover, who was 
the candidate on the Democratic ticket 
for insurance commissioner of North 
Dakota, did not win in the general 
Democratic landslide in the recent elec- 
tion. His state remained in the Repub- 
lican ranks. Mr. Whittelsey would 
have graced the commissioner’s office 
and his friends regret that he did not 
get elected. 





Readjustment to Be Made 

A general readjustment of the terri- 
tory of the field men of the Hawk- 
eye, Des Moines and Commercial Fire 
Insurance companies is anticipated the 
first of the year. The merger of the 
three companies has resulted in more 
special agents and clerks than will be 
needed under the consolidation. It is 





INCORPORATED 1794 


The Insurance Company of the 


STATE OF PENNSYLVANIA 


PHILADELPHIA 


J. HENRY SCATTERGOOD, Pres. 


M. JOS. NOWLAN, ist Vice-Pres. 
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SECURITY 


Fire Insurance Gompany of Davenport, Ia. 


s. F. GILMAN, Pres'’t 


M. Cc. HINSCH, Sec’s 
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business in Iowa, Illinois, 
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stated that there will be no changes 
until Jan. 1, when some special agents 
and insurance clerks will have to be 
let out. 





DECIDED AGAINST COMPANY 


Exaggeration of Values Must be Ma- 
. terial With Intention to Defraud, 
to Void Policy 








The Minnesota supreme court holds 
that an exaggeration of values in proofs 
must be material and with intention to 
defraud to void a policy. The Insur- 
ance Green Bag says: 

The loss was on household goods, 
clothing and a small stock of merchan- 
dise, and insured for $1,100. The in- 
sured claimed in the proofs of loss that 
the value of the property destroyed was 
$1,675. The company denied liability on 
the ground of fraud and misrepresenta- 
tion. The question of misrepresentation 
with knowledge and intention to over- 
state or exaggerate the amount of dam- 
age was submitted to a jurv which 
found for the insured. The company 
appealed because of the instructions 
given to the jury by the court below. 
In affirming the judgment of the lower 
court, the supreme court of Minnesota 
say in part: 

The general rule of law, as stated by 
the court, was correct—that an incidental 
or unintentional mistake in making out 
proof of loss does not necessarily mean 
fraud. “A discrepancy, even if a very 
considerable proportion, between the 
amount stated by the insured in_ the 
proofs of loss and the value found by 
the jury, does not conclusively establish 
fraud or false swearing; but it remains 
a question of fact whether the valuation 
was intentionally fraudulent or merely an 
error of judgment. A very large discrep- 
however, is some evidence of 
Ta sid Am. & Eng. Ency. of Law, Vol. 
13, p. 344 

Respondent admits that the first state- 
ment of loss was inaccurate, but claims 
that immediately after the fire, and be- 
fore he had time to look up the actual cost 
of some of the articles of household goods 
and clothing, he had put down their value, 
and then gave the paper to the adjuster; 
that afterwards he and his wife went 
over the list, and with the aid of many 
of the bills then ascertained the cost 
price and corrected the same, adding some 
articles which had been omitted from 
the first statement, and as thus cor- 
rected the loss was $1,488.45. Although 
several articles were considerably over- 
valued in the first statement, whether it 
was done for the purpose of defrauding 
the company was a question for the jury, 
and was fairly submitted. 

The court also instructed the jury that 
the value of the property should be deter- 
mined from the testimony of the wit- 
nesses in the case, and that the value as 
fixed by the assessor at a previous time 
in assessing the property had very little 
bearing on the question. We do not con- 
sider this statement as necessarily prej- 
udicial. The court no doubt referred to 
the general custom of assessors to under- 
value personal property of that character. 

Hodge v. Franklin Ins. Co., 126 N. W. 
Rep. (Minn.) 1098. 





Dakota Pond Burned Out 
The Dakota pond of the Blue Goose 
recently sustained a loss of about $700, 
by the burning of its lodge furniture and 
paraphernalia. The pond had pur- 
chased the personal property of a 
lodge which previously had occupied 





the room and had failed to have the 
insurance transferred. At a gathering 
of a number of field men the other 
night a collection was taken up for the 
purpose of replacing the lost property. 





Warns Against Undergrounders 

In its November bulletin the North 
Dakota department refers to the activi- 
ties of unlicensed companies. Most of 
these undergrounders, the department 
says, could not get insurance if they 
tried. They are chiefly wildcat or weak 
mutuals which secure as much in 
premiums as possible and make it a 
rule to pay no losses that they can 
evade. Their policy contracts are so 
encumbered with conditions that the 
average policyholder must transgress 
some of them occasionally. The state 
loses a large amount in taxes and often 
lose large amounts in unpaid losses. 
The misconceived economy of cheap in- 
surance is frequently demonstrated. 





Will Inspect Chariton 


The town of Chariton, Iowa, will be | 
the next inspected by the Iowa State 


Fire Protection Association. A com- 
mittee will inspect this town this week 
and a report will be forthcoming prob- 
ably next week. A report on Newton 
has also been made and will soon be 
published by the Association, 





Rumor of New Company 

There are rumors in North Dakota 
that a new stock fire insurance com- 
pany is shortly to be organized there, 
a prominent state agent being men- 
tioned as the probable organizer. 
Several field men are said to have 
been approached on the subject. 





Specials at Housewarming 

Anheier & Carpenter, local agents at 
Fargo, N. D., had a housewarming a 
few days ago, the occasion being their 
moving into their new offices in the 
Pioneer Life building. All the special 
agents who make their headquarters 
in Fargo and all outsiders who were 
in the city at the time were invited and 
about twenty-five were present. The 


“feed” was a Dutch lunch, at which’ 


that well-known German citizen, Ar- 
thur W. O’Hearn, special agent of the 
North British, who has headquarters 
in the office, shone. 





Hopeful for Legislation 

Iowa insurance men are hopeful of 
having some of the laws they desire 
passed by the legislature which con- 
venes shortly after the first of the 
year. Without saying much about it, 
they have exerted considerable influ- 
ence in the selection of legislators, 
with the result that a large number of 
the new members are favorably in- 
clined to a fire marshal bill, at least. 
President Delmege of the Century Fire, 
whose hobby is the repeal of the 
Blanchard law, is quite sanguine this 
year, although the demand of the 
agents for state rating may side track 
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GENERAL AGENTS 


Rhode Island Fire Insurance Co. 


OF PROVIDENCE, RHODE ISLAND 
FIRE AND SPRINKLER LEAKACE :NSURANCE 
Sprinkler Leakage Rates Furnished on Application 


UNITED STATES MANAGERS 
Union Fire Ins. Co. of Paris, France 
Nationale Fire ins. Co. of Paris, France 


SURPLUS LINES 
We have a binding contract with London Lloyds for United States, Canada 
and Mexico, including Automobile business. 


We are also attorneys and have authority to bind and issue policies for the following surplus line companies: 
La Metropole (Est. 1879) of Paris; L’ Urbaine (Est. 1838) of Paris; Du Phenix (Est. 1819) of 
— La Confiance (Est. 1844) of Paris; Sun (Est. 1821) of Paris; Standard (Est. 1901) of 
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ron 1857) of Paris; La France (Est. 1867) of Paris. All these companies have money on deposit in this 
country subject to our check for the payment of losses. 


Western Office: 159 La Salle St., Chicago. 
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Monongahela Insurance Company 
OF PITTSBURCH 
Agents wanted. Correspondence solicited. 


WHILDEN & HANCOCK, Managing Underwriters 
105 William 8t., New York 


SECU RITY 


Mutual Fire Insurance Company, Chatfield, Minn. 
INCORPORATED 1898 


We are issuing policies in this excellent Company on strictly Surplus business any place in the United States 


In the last twelve years this Company has bhshed a reputation for prompt and liberal treatment of policy 
holders second to none. 


Information regarding the Company gladly furnished on application. 
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BROWN, ANDERSON & YOUNG, Inc., Genl. Agents 
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any direct move. However, in his opin- 
ion state supervision of rates would 
mean in effect the repeal of the Blanch- 
ard act. 

W. L. Harding of Sioux City, who 


* backed the fire marshal bill in the last 


legislature, has been reelected and is 
a candidate for speaker of the house. 
If he wins he will no doubt appoint 
an insurance committee favorable to 
such a law. 





Keeps Close at Home 

Secretary Smith of the Barnes Coun- 
ty Mutual Fire of Valley City, N. D., 
does not believe in writing outside the 
county. It writes farm property only. 
Mr. Smith conducts a local agency at 
Valley City in addition to running the 
company. Prior to his taking the 
office the company kept its records 
and papers in some farmer’s house. 
It had not much system in its trans- 
actions. Secretary Smith believes that 
such a mutual should have its office at 
the county seat and be operated on 
business principles. 





Fire Marshal Laws Reduce Rates 

The North Dakota department calls 
attention in its November bulletin to 
the effect of fire marshal laws in re- 
ducing rates. The reduction of fires in 
all states where the law has been in 
force for any length of time is a well 
recognized fact, says the departnient, 
and a reduction in rates follows the re- 
duction in fires. 





Minnesota Agency Appointments 


Coml. Union, Eng.—C. B. Whittier, 
Farming‘on. 
County, Pa-—O. W. Merritt, Fairmont; 
Adolph Meile, New ‘Jlm. 
Franklin—T. C. Biomgren, Cambridge. 
Germania—Peter Miller, Rushford. 
German, Ind.—S. J. Nelson, Red Wing. 
Globe Mut., S. D.—W. E. Neal, Bemidji. 
Home, N. Y.—C. M. Berg, Mcintosh; A. 
C. Buswell, Blue Earth; G. A. 
Lintonville; C. A. Peck, Kimball; F. T. 


Schaeffer, Amiret; R. Otley, Canton. 
National, Ct.—Ehlers Skoglund, 8t. 
Paul. 


Northern, Eng.—W. B. Cheshire, Red 
Lake Falls. 

Northern, N. Y.—The T. J. Miller Com- 
pany, Bemidji. 

N. W. Natl.—G. S. Smith, Bricelyn. 

Phoenix, Ct.—G. C. Lambert, Bethel; 
Rakowsky & Co., Duluth; L. H. Haeger, 
Elmore; J. F. Foley, Grand Rapids; D. M. 
Vermilyea, Marble; H. L. Moore, Minne- 
apolis; R. L. Baumbach, G. G. Hastings, 
Wadena; T. Smidesang, Mylie. 

Prov. Wash.—C. C. Vanderpoel and Paul 
Erickson, Virginia. 

St. Louis . G. Jelle, Two Harbors. 

Spring Garden—E. 8S. Hammond, Albert 


L 
‘Teutonia, La.—M. C. Gibbens, St. Paul. 


MINNESOTA NOTES 


The Union Fire of Paris has been ad- 
mitted to Minnesota. 

The agencies for the Western, British 
America and Sun at Beach, N. D., have 
been transferred from Joseph Desnoyer to 
Martin BE. Egan. 

J. Q. Haas & Co. Of St. Paul have moved 
from the New York Life building to 
handsome new offices in the Capital Na- 
tional Bank building. 

In all probability the state of Minne- 
sota will not go into the hail insurance 
business. Although the count is slow and 
the returns much delayed, it appears that 
the constitutional amendment which would 
have provided for this was defeated at 
the polls last Tuesday. The loss of this 
amendment as well as several others was 
due to the failure of the majority of the 
voters to vote on it rather than to the 
number of negative votes. 


IOWA NOTES 


The Atlas of Des Moines reports a fine 
business, October none the best month 
in premium receipts it has ever had. 
Losses are not light, but the increase in 
premiums more than offsets this. 


Recently appointed local agents in 
Iowa by the Atlas Fire of Des Moines 
are: W. N. Grant of Palmyra, F. L. 
Warder of Farson, T. H. Cuddy of Hed- 
rick, W. R. Stanley of Cherokee, and 
Henri Paul of Cedar Falls. 


The Equitable Fire Association, whose 
home office was moved from Cedar Rapids 
to Sioux City a year ago, is doing about 
six times the volume of business now that 
it did at this time last year. It is writ- 
ing general lines through agents through- 
out the state. 











Peter McLachlan takes the agency of 
W. H. Simmons at Hunter, N. D. 





The Detroit Fire & Marine has been ad- 
mitted to Tennessee. 





MISSOURI AND SOUTHWEST 


GENERAL AGENCY IS PLACED 


Planters Insurance Office Gets Com- 
monwealth, Austin and Republic 
Underwriters for Arkansas 














The Planters Insurance Office of 
Little Rock, formerly Johnson & Cot- 
nam, have been appointed general 
agents in Arkansas for the Common- 
wealth Fire and Austin Fire, both of 
Dallas, Tex., and will also have the 
Republic Underwriters, which is 
backed by them. Both companies have 
extensive plants in the state, having 
entered early in 1905 and operated con- 
tinuously since then, except the Austin 
which withdrew several years ago but 
reentered a short time afterward. The 
Planters Insurance Office, which. is a 
corporation, is made up of the same 
personnel as the firm it succeeds. 

Both companies have supervised 
their Arkansas business from the home 
offices in Dallas heretofore, the state 
being in charge of Special Agent W. S. 
Leake, and it is understood that a few 
of the established agencies will con- 
tinue to report direct to the home of- 
fices for a time. It is stated, however, 
that all agencies will evntually report 
to the Little Rock general agency. The 
Planters office will also do a local busi- 
ness in Little Rock for the three com- 
panies but the present local agency 
connections will remain undisturbed. 
Gress & England are local agents in 
Little Rock for the Commonwealth 
Fire and the Southern Trust Company 
for the Austin. 

It is understood that Special Agent 
Leake will remain in the service of the 
companies, and will probably be as- 
signed to some other territory. 





Got the Wrong Figures 


In an item last week concerning the 
Western National Fire, it was stated 
that Harry Goldberg of Chicago had 
begun suit against the company for 
$7,543 for a loss on West Madison street, 
Chicago. M. W. Fugit & Co., who rep- 
resent the company in Chicago and 
who issued the policy, state that the 
amount of the policy was only $750 
and the loss was $673. 





Declining Cotton Risks 

Cochran, Thomas & Co., general 
agents of Dallas, Tex., have issued gen- 
eral instructions to all their representa- 
tives in Oklahoma prohibiting the ac- 
ceptance of fire risks on cotton gin 
buildings and machinery. This action 
is due, in the main, to the many losses 


FOR> SALE 


A profitable fire insurance agency of ten 
companies with an annual premium writing 
of $12,000.00. Business well established 
and will sell for cash only. Address 
26-B, care of The Western Underwriter. 





ROYAL EXCHANGE ASSURANCE 


OF LONDON, ENGLAND 
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United States Branch, 92 William St.. New York 
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North Bnitish and Mercantile Ins. Co. 


UNITED STATES BRANCH 
76 WILLIAM STREET - NEW YORK 


ENTERED UNITED STATES IN 1866 


NORTHERN INSURANCE CO. 
OF NEW YORK ~2°ors Steet 


NEW YOR KEK 


FINANCIAL STATEMENT, JANUARY Ist, 1910 
Capital, $350,000.00 Assets, $1,199,866.76 Surplus to Policyholders, $553,422.72 


RELIABLE AGENTS WANTED IN 
Minnesota, Wisconsin, Illinois, Michigan, Ohio, Indiana and Missouri 


Rhodes Browne, Pres, Dana Blackmar, Vice-Pres. 
Wm. C. Coart, Sec’y J.0. McNulty, Treas. 


THE GEORGIA HOME INSURANCE COMPANY 


COLUMBUS, GA. 
- $300,000.00 











Organized 1859 


Adents wanted in 
Illinois, Indiana, Kentucky, Mich- 
igan, Misseuri, Ohio, Wisconsin 


Cash Capital - - - - 


Surplus to Policy Holders ba 503,526.09 Western Department 
Suite 856-858, 1409 La Salle St. 
Total Assets - - - - 1,231,020.72 S. D. a ag * Agent 





WESTERN ASSURANCE 


COMPANY OF TORONTO, CANADA 


Assets, January 1, 1910,in U.S. - - -§$ 2,377,303.37 

Surplus in the United States - - - - - 839,268.07 

Losses paid in U. S. from 1874 to 1909 - 35,076,916.01 
HON. GEO. A. COX, President W. R. BROCK and JOHN HOSKIN, K.C., LL. D., Vice-Presidents 
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HAN OWV ER 


FIRE INSURANCE COMPANY OF NEW YORK 
FIFTY-SEVENTH ANNUAL STATEMENT, JAN. 1, 1910 
Assets, $4,765,101.95 Liabilities, $2,512,507.48 Net Surplus, $1,252,594.47 


Western Department, 184 La Salle St., Chicago 
C. W. HIGLEY, General Agent F. A. HUBBARD, Assistant General Agent 
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INS. CO. OF AMERICA 
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Other Liabilities - = = 161,279.02 
Capital Stock - © = 1,000,000.00 
Manager NET SURPLUS - - 3,279,745.08 
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from fire on this class of risks. For 
the time being, however, they will ac- 
cept cotton, cotton seed and baled cot- 
ton risks provided same be not stored 
in close proximity to the gin, or gin 
building. The dry weather in Okla- 
homa is causing alarm among com- 
panies. 





Investigating Crude Oil Owners 


Special inspectors of some of the 
leading fire companies are making a 
tour of Oklahoma and Texas, seeking 
and uncovering many serious hazards 
connected with the use of the crude oil 
burners used in the two states. Gen- 
erally this extra hazard is concealed 
from the company, but the repeated 
fire losses attributable to combustion 
of oil has caused the companies to 
institute thorough investigations which 
are followed by the cancelation of the 
policy or elimination of the hazard. 





Arkansas Agency Appointments 


Amer. Cent.—W. L. Harding, Rison. 

Austin, Tex.—W. J. Little, W. W. Little, 
Hot Springs; C. L. Mallory, Ozark; C. A. 
Bayliss, Plummerville; H. H. Ragan, W 
A. Ragan, Clarkville. 

Allemania—R. H. M., A. W. and T. 
Mills and E. B. Wells, Pine Bluff. 

Commonwealth, Tex.—W. J. and W. W. 
Little, Hot Springs; H. H. and W. A. 
Ragan, Clarkville. 

Connecticut—W. H. Austin and O. Dren- 
nan, Gravette; J. M. Barker, Atkins; R. 
N. Johnson, Mulberry; B. A. Foster and 
J. H. Dale, Augusta; F. H. Kennedy and 
H. C. Argo, Cotton Plant; G. W. Sherill 
and W. M. Graham, Clarendon. 

Coml. Union, Eng.—C. P. Catron, Gen- 
try; W. H. Austin and O. T. Drennan, 
Gravette. 

Firemens—S. P. Cockrell, Russellville; 
J. H. Perry, J. D. Chamberlain and R. 
Forwood, Siloam Springs. 

L. & L. & G., Eng.—J. T. Lipscomb, 
England. 

Mech. & Trad.—J. T. Lenon, Little Rock. 

North River—J. D. and A. Ahrens, Mon- 
ticello; J. A. Culbreath, Warren; P. Tay- 


and J. S. Kelly, Mena. 
St. Paul—J. S. Mitchell and C. E. 
Mitchell, Brinkley. 
Springfield—R. Anderson, Hope. 
Western, nt. — Trogmorton, 


ton. 
N. B. & M., N. Y.—H. G. Pierce, War- 


ren. 

Orient—C. F. Platt and D. C. Shannon, 
Siloam Springs; M. Stacy and &. W. 
Ogan, Wynne; V. V. Hellums and L. Rain- 


water, Morrilton; W. H. Laury, Claren- 
don. 

Phoenix, Eng—R. L. Montgomery, 
Jcnesboro. 


Prov. Wash.—C. L. Moon, Jr., Osceola. 

Pa. Fire—W. H. Laury, Clarendon; M. 
Stacy and S. W. Ogan, Wynne; V. V. Hel- 
lums and L. Rainwater, Morrilton. 

Peoples Natl.—S. and Sol Daltroff and 


Se ce, Wynne. 
a Ark.—A. M. Benbrook, Calico 
oc 

Queen, N. Y.—A. M. Kellar, Wilmot. 


Royal Exch.—L. Thompson, Altheimer; 
J. F. Lenon, Little Rock; S. W. Ogan and 
= Stacy, Wynne; W. H. Laury, Claren- 


on. 
Western, Ont.—T. F. Jones, Jr., Fayette- 
ville 


Westchester—C. Cooley, Siloam Springs; 
Cc. L. Pyle, Clarksville. 

National, Ct-—L. Rainwater and V. V. 
Hellums, Morrilton; W. S. McCullough, 
Brinkley; w. gan and M. Stacy, 
Wynne; W. H. Laury, Clarendon. 

North River—J. C. Mitchell and J Ful- 
bringt, Fayetteville; W. J. and . Ww. 
Little, Hot Springs; F. H. Peabody, 





Fayetteville; L. C. Adams, S. G. Catlett, 
Dardanelle; L. Rainwater and V. V. Hel- 
lums, Morrilton; C. L. Pyle, Clarksville. 


MISSOURI NOTES 


John Bryant who recently sold his 
agency at Kansas City has reentered 
eee with the State of Liver- 
pool. 

The insurance loss on the New Elms 
Hotel at Excelsior Springs, Mo., which 
burned recently, was total, the compa- 
nies paying $90,000 on building and 
$30,000 on contents. 


Alfred L. Lowenstein, a local agent at 
St. Joseph, Mo., will retire from the in- 
surance business on Dec. 1, to devote his 
time to the St. Joseph Paper Company, 
of which he has recently been elected 
president. 


The executive committee of the Mis- 
souri local agents association met at 
Kansas City last week to discuss pros- 
pective legislation. Those present were 
Sam Capen, Howard Gray, L. H. 
Stubbs and Walter Bales. 


An investigation of the attitude of the 
new members of the Missouri legislature 
toward insurance legislation is being con- 
ducted by the Missouri Association of 
Local Fire Insurance Agents. A state 
rating bill and an antirebating bill are to 
be presented at the next session. 


OKLAHOMA NOTES 


The Oklahoma Inspection Bureau is get- 
ting out a new rate book for Oklahoma 
City. 

F. T. McDowell, for whose apprehension 
the state of Oklahoma issued warrants and 
offered a reward, has been arrested at Ard- 
more, Okla. McDowell is charged with 
setting fire toa building at Springer, Okla., 
~ Rane 17, in which was located the post- 
office. 


The scarcity of water cost the town of 
Byars, Okla., $50,000 on Nov. 5. The fire 
started in the Williams Hotel, from some 
unknown cause, and before the flames 
were subdued the loss aggregated $50,000, 
wiping out the business center of the 
town. 

The aggregate fire losses in Oklahoma, 
reported for the week ending Nov. 12, 1910, 
on cotton, cotton gins and cotton ware- 
houses amounted to approximately $200,- 
000. This loss aggregate includes the 
$100,000 cotton oil mill blaze of Sunday 
morning at Oklahoma City. 

Commissioner Milas Lasater has issued 
an official warning to the people of Okla- 
homa against the Neighbors of the 
Hearthstone Fire Insurance Company, of 
Kansas City, Mo., which the commissioner 
asserts is attempting to procure business 
in Oklahoma in violation of the law and 
without state license. 








The Swiss Reinsurance has been ad- 
mitted to Colorado. The Union & Phenix 
Espansol of Madrid, Spain, has been ad- 
mitted to Colorado. Both companies write 
reinsurance only. 


A. L. Helms of Mandeville, Ark., a 
small town near Texarkana, was arrested 
last week on a charge of arson, his store 
having been burned several weeks ago 
under suspicious circumstances. His pre- 
liminary hearing will be held the latter 
part of the week and some interesting 
developments are expected. 





GENERAL SOUTHERN NOTES 


The Retail Merchants’ Association of 
Texas ‘has organized the Retail Mer- 
chants’ Underwriters of Texas, with 
headquarters at San Antonio and R. 8S. 
Yocum of Houston as manager. It will 
operate on the interinsurance plan. 


The National of Hartford, which re- 
insured all the outstanding risks of the 
Shawnee Fire, has decided that it did not 
care to retain the southeastern business, 
and has reinsured in the People’s National 
all the risks in Alabama, Florida, Georgia, 
North Carolina, South Carolina and Vir- 
ginia. The Shawnee’s premiums in those 
states in 1909, ameunted to nearly 
$110,000. 





KENTUCKY AND THE SOUTH 


MEMBERS LIVE UP TO SYSTEM 
Risks 











Tennessee Men Keep After 
Shown Defective By Fire 
Prevention Report 





The Tennessee Fire Prevention As- 
sociation is living up to the system of 
“follow-ups,” and finds it very effec- 
tive. Ordinarily when a town is in- 
spected by an organization of that 
sort, defects are pointed out and re- 
ported, but no systematic endeavor is 
made to see that they are corrected. 
As a rule the assured has a severe at- 
tack of inertia, and it takes a good 
deal of prodding to get action. 

The Tennessee field men interested 
in the communities inspected make in- 
dividual examinations whenever possible. 
If an association inspection has shown 
certain features that need remedying, 
the special agent who happens to be in 
the town next takes occasion to look 
up the risks and pass judgment upon 
it in the light of the report, calling 
the attention of the assured to this mat- 
ter. His report is then filed on a 
form printed for that purpose, and 
these supplementary reports are issued 
periodically, giving important “tips” 
to company representatives as to the 
condition of certain risks in which they 
are interested. 

Vernon Kline is the secretary of the 
Tennessee association and from all 
accounts is doing good work in keep- 
ing the towns inspected alive to their 
needs. . 





Sold Stock to Assured 

A live topic among Kentucky fire 
underwriters is complaints made 
against a western Kentucky agency, 
which is accused of disposing of some 
of its stock to a large insurer, the 
effect being practically to provide a 
rebate. 

The matter has been brought to 
the attention of the Kentucky board, 
and it is expected to reiterate the 
stand which it has already taken on 
the subject, namely, that allowing 
the assured to become a shareholder 
in an agency is a bad practice which 
— possible a host of tributary 
evils. 


Resists the Apportionment 

The Firemen’s Fund has asked for 
leave to file a mandamus suit against 
Commissioner Von Rosenberg of Texas 
to require him to accept the amount 
tendered by the company as its pro- 
portion of the $15,000 assessed upon 
the companies to pay the expenses of 
the fire rating board. Certain com- 
panies were exempted from payment of 
the tax by the commissioner’s construc- 
tion of the law, thus increasing the 
assessments of the other companies. 





Oppose Offer of Gallaher, Ltd. 

A meeting of the executive commit- 
tee of the Kentucky Board of Fire 
Underwriters was held last week, at 
which the proposition of the Gallaher 








interests as to tobacco insurance was 
discussed. The sentiment was against 
conceding the pro rata cancelation and 
rate reduction. It is pointed out that 
a large part of the business of Galla- 
her, Ltd., is now being placed through 
the local agencies in the usual way, 
so that there is no need of making 
revolutionary changes in order to get 
a share of the business. 


Flour Mill Fires 

An unusually large number of flour 
mill losses in Kentucky and Tennes- 
see during the past few months has led 
a well-known field man to prepare 
some statistics covering this class, and 
he states that out of twenty-three 
mills which had been burned during 
the past year, and in which his com- 
pany was interested, only three had 
been rebuilt. 

He added that the flour miller in the 
small town usually has a pretty hard 
row to hoe, because railroad rates en- 
able the larger millers to bring their 
commodity into his town as cheaply 
as he can transport the wheat, so that 
he has competition which is difficult to 
overcome. 

He hesitated to say, however, that he 
considered a serious moral hazard to 
exist, but simply remarked that the 
class_ will always bear watching. 





KENTUCKY NOTES 


The firm of A. B. Vaughan & Co. has 
been formed at Clay, Ky., Mr. Vaughan 
having taken J. T. Braden into partner- 
ship in his agency. 

Fire Marshal W. F. Neikirk of Kentucky 
is investigating fires of alleged incendiary 
origin at Shelbyville, Ky. In one block, 
it is said, three blazes have broken out 
within the past few months, and a thor- 
ough investigation is to be made of the 
circumstances surrounding them. 

Pikeville, Ky., which was recently in- 
spected and found to be in a deplorable 
condition from a standpoint of fire pro- 
tection, has been rerated, and its grade 
changed from 4% to 5. Paintsville has 
been reinspected and the same grade as 
heretofore applied, sixth class. The town 
is without protection of any kind. 

The Burley Tobacco Society has begun 
suit against the Louisville & Nashville 
railroad for $50,000, the value of the to- 
bacco destroyed in a fire at Millersburg; 
Ky. The fire is alleged to have been 
caused by a locomotive. Insurance men 
will watch the case, and if it is success- 
ful several companies will bring a sub- 
segutsen suit for $15,000 lost in ‘the same 

re. 

A special committee of the Kentucky 
board has been investigating reports of 
alleged rate cutting, which has been prac- 
tised extensively at Springfield, and which 
has resulted in demoralizing conditions in 
that section pretty badly. The failure to 
observe the rates has been noticeable, es- 
pecially on farm business and insurance 
on live stock and a visit to the town was 
necessary in order to straighten matters 
out. 





Baird & Husselton have been recently 
appointed agents for the English-Amer- 
ican Underwriters at Kansas City. 





Local agents should get prices on 
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KNOCKS OUT RATE LAW 

Jupce Muncer’s decision last week in- 
validating the Nebraska surety rating 
law is of perhaps more interest to fire 
insurance companies than to surety com- 
panies. Nebraska created a state board! 
to fix maximum surety rates in the state. 
The AMERICAN Surety petitioned the 
United States circuit court to enjoin the 


enforcement of the law, and it has 
done so. 
Jupce Muncer specifically mentions 


the Kansas fire rating law as an act 
“somewhat to the same effect,” thereby 
intimating that the same principles of law 
apply to the one as the other. He lays 
it down as well settled that the state has 
the right to regulate the charges of those 
“whose business is devoted to a public 
use” and of those “whose business is 
affected by a public interest.” But the 
surety business has none of these char- 
acteristics, the court holds. “If the state 
may fix the amotut of compensation for 
which an insurer may lawfully contract 
for furnishing such insurance,” says the 
court, “the state may dictate the price 
for which all other commodities may be 
sold, including the price which may be 
paid for labor. This cannot be done.” 

This sounds very much like the con- 
tentions of the companies’ attorneys in 
the Kansas rate law case. This decision 
is likely to have an important bearing 
on the Kansas case and to put a damper 
on the state rate supervision movement. 





OLD LIGHT ON NEW THINGS 
Some in clandestine companies combine; 
Erect new stock to trade beyond the line; 
With air and empty names beguile the 

town, 
And raise new credits first, then cry them 
down 
Divide the empty nothing into shares, 
And set the crowd together by the ears. 
Daniel Defoe. 


MAKING A GOOD START 

THE newly appointed publicity com- 
mittee of the WesTerN UNron, headed 
by Manager H. N. Ketsey of the Sun, 
has started out to accomplish some- 
thing in a business-like and effective 
way. The committee has engaged as 
its secretary a newspaper man of long 
training, who has devoted the ater 
vears of his career to insurance news 
gathering, THos. R. WEDDELL, insurance 
editor of the Chicago Record-Herald 
and manager of the Insurance. Post. 
Mr. WEDDELL is versed not only in the 
ins-and-outs of newspaper work, but 
has acquired a knowledge of insurance 
conditions and men. 

It will require something more than 
an insurance knowledge to get proper 
publicity of various features of the busi- 
ness. A man whose time and energy is 











devoted to the dissemination of infor- 
mation soon learns the influential chan- 
nels of publicity. He knows what the 
people will read and listen to and when 
they will do so. 

We believe that Mr. KeEtsey’s com- 
mittee -has started in the right way 
to do something and it has secured a 
first class man to handle the publicity 
work. 





A FUTURE MISSION 


Tue life companies so far have not 
found it necessary to enter on a cam- 
paign of health improvement. New busi- 
ness has been sufficient to meet the 
normal demand without trying to improve 
localities and individuals to create in- 
surable risks. The policy has been so 
far to select the better lives and let the 
rest go. If, however, this byproduct, 
should it be proper to so term rejected 
or uninsurable lives, be made insurable, 
there would be placed on the books much 
more business, Furthermore the pro- 
tection that life insurance affords would 
be carried to those needing it but who can 
not procure it. 

Fire companies are constantly using 
their efforts to get individual risks made 
insurable by improvements to reduce 
the hazard and where municipalities or 
communities are shunned because of 
their abnormal loss ratios, the fire com- 
panies try to interest the people to elim- 
inate the factors that cause the high 
burning ratio. 

But the life companies have not yet 
gone at the health problem as the fire 
companies have the fire prevention 
problem. 

Cities and sections of the country are 
avoided by many life companies where 
unhealthful conditions prevail but the 
life insurance men do nothing to influence 
the people to make their communities 
so healthful that they would no longer 
be debarred. 

Then there are many preventable 
diseases that attack and impair men; 
there are epidemics that lay people low. 
These factors that contribute to disease 
should be fought by the life companies 
and agents, with the same vigor, sincerity 
and intelligence employed by the fire 
insurance interests in combatting de- 
structive fire hazards. 





ROAD LAWS 

A GENERAL agent of a casualty com- 
pany who handles a large amount of 
automobile liability insurance says that 
in his opinion the automobile owners’ 
organization and the liability compa- 
nies are making a mistake in not put- 
ting up a hard fight to secure laws com- 
pelling the owners of all vehicles to 
display lights after dark, just as auto- 
mobile owners are required to do in 
most states. He attributes a large 
number of the automobile accidents to 
collision with horse-drawn vehicles 
which the drivers of the cars cannot 
see until too late to avoid accidents. 

As to the justice of such a law he 
argues that owners of automobiles are 
obliged to conform to nuremous regula- 
tions and to pay state licenses besides, 
and in some cases city licenses as well. 
Their contribution to the state revenue. 
if nothing else, entitles them to protec- 
tion against unnecessary dangers which 
arise while they are complying with 
the law in every particular. 





Personal Side of the 
Insuran 


ce Business 





On Nov. 19, insurance journalism and 
ne company officials will honor 
W. De M. Hooper, head of the Hooper- 
Holmes Information Bureau of New 
York and for many years editor of 
Accident Assurance. Mr. Hooper is 
rounding out three score years and at 
the Yale Club in New York City, his 
friends will meet to do him honor. He 
has had a career of usefulness and his 
bureau is the best machine that the 
companies have in clearing information. 
The committee in charge is , 
Phelps of the American Underwriter, 
E. S. Lott of the United States Cas- 
ualty, W. S. Barnaby of the Spectator, 
F. J. Moore of the General Accident 
and A. E. Harrell of the New York 
Commercial. 

Geo. W. Hayes, former Northwest- 
ern manager of the Western and 
British America, with headquarters in 
Milwaukee, died in, Seattle Sunday, 
where he has made his home since he 
retired from business. Mr. Hayes was 
born at Terre Haute, Ind., in 1838, and 
after serving in the civil war entered 
the insurance business as a local agent 
for the Aetna at Waverly, IIl., in 
1864. He was appointed special agent 
for the Aetna in Illinois the following 
year, serving until 1874, when he went 
with the Franklin of Philadelphia for 
five years, in 1879 taking the general 
agency of the Western and British- 
America, which he retained until 1906. 
Mr. Hayes was secretary of the Fire 
Underwriters’ Association of the 
Northwest from 1877 to 1883. 


C. O. Reed of the Reed agency at 
Aberdeen, S. D., was married the other 
day to Miss Laura Clement of Java, 
S. D. Mr. Reed is the son of State 
Agent A. S. Reed of the German 
American, who is also most loyal gan- 
der of the Dakota Blue Goose. The 
son was connected with the Duluth in- 
spection office until a year or so ago, 
when he resigned to become secretary 
of the Reed agency. He is a young 
man who is determined to make good. 


Sidney T. Collins, Jr., son of Man- 
ager S. T. Collins, is preparing himself 
for field work in a way that gives him 
a fine foundation. He is a Beloit Col- 
lege graduate. He spent a summer va- 
cation in the office of Marsh & McLen- 
nan of Chicago. After graduating he 
went to Racine, Wis., where he was 
associated with the local agency of 
Dietrich Bros. In this work he gained 
an all round knowledge of local agency 
activities and also learned the features 
of a number of special hazards. Now 
he has gone to work for the Ohio In- 
spection Bureau under Manager Sellers. 
He will thus get an insight into inspec- 
tion and rating under a first class 
teacher. Mr. Collins all this time is 
studying the literature of fire insurance 
and mastering its theories. He is not 
only a student but an athlete. He is an 
adept at golf and has played in a num- 
ber of matches. 


Charles B. Gaillard, who has been 
connected with the firm of Edward E. 
Hall & Co., has accepted a position 
with the office of Fred S. James & Co. 
of New York. Mr. Gaillard has had 
large experience in agency work and 
particularly in connection with sprin- 
klered business. He will have charge of 
the eastern agencies of the General Fire 
of Paris, Francis Dana retaining charge 
of the western field. 

Arthur H. Robinson, who retired last 
week as president of the Louisville 
Board of Plate Glass Underwriters, en- 
joyed the unique distinction of having 
been head of the board since its or- 
ganization fifteen years ago. 


C. W. Farnam, a St. Paul attorney, 
who has been closely affiliated with the 
insurance department for a number of 
years, is a candidate for appointment 





by Governor Eberhart as insurance 
commissioner to succeed John A. Harti- 
gan, whose term expirs Dec. 31. 


Miss Bessie Grant, formerly in 
charge of the office of the Wisconsin 
Field Club in Milwaukee, is now lo- 
cated at Seattle, being employed in a 
real estate office where her environment 
is very congenial. She is fast regain- 
ing her health, a fact that is received 
with much satisfaction by her old 
friends in the Wisconsin field. 


George W. Law, " Law Bros., west- 
ern manager of the Royal, is on his 
annual winter pilgrimage to his plan- 
tation in Florida. He will remain there 
until the first of the year. when his 
brother, John H., takes his turn with 
the rod ‘and gun. "The Laws in addition 
to being prominent underwriters are 


just as competent in the field of 
sportsmanship. 
John J. Henry, president of the 


Newark Fire, died late Saturday night. 
He was stricken a week previous and 
had been gradually sinking. Mr. 
Henry had been in delicate health for 
the last few years and had never gotten 
back to normal condition. He had 
been connected with the company for 
some forty odd years and was secre- 
tary prior to being elected president. 
His funeral took place Wednesday at 
the Park Presbyterian Church in 
Newark. Mr. Henry belonged to that 
old fashioned, conservative group of 
underwriters, that is content to move 
along in a modest way. His company 
has been and is prosperous and is well 
liked by its agents. 


Of the many fire insurance company 
officials that visit the central west, 
none receives a warmer welcome than 
Vice-President Faymonville of the 
Fireman’s Fund. Mr. Faymonville 
spent some time at the Chicago office 
following the retirement of former 
manager Thos. S. Chard up to the 
time that Marshall & McElhone were 
installed. Mr. Faymonville is one of 
the most genial men personally, whose 
face is a fine indication of the good 
cheer and kindliness that reign in his 
heart. He always meets with a cordial 
reception on his trips. 


The field men of Indiana have pre- 
sented George A. Morin, who recently 
retired as special agent of the Cale- 
donian, with an exquisite watch charm, 
it bearing the official insignia of the 
Knights of Columbus. Mr. Morin is 
now located in Chicago as an examiner 
in the western department of the 
Fidelity-Phenix. 


Thomas W. Blackburn, secretary of 
the American Life Convention, wen 
to an Omaha hospital Saturday last 
and was operated upon for a serious 
stomach ailment which has greatly 
impaired his health for several weeks 
past. The operation was a success, 
and speedy recovery seems assured. 


Fred H. Holmes, for many years a 
local agent and adjuster at Galesburg, 
Ill., has opened an office at 554 Empire 
building, Seattle, Wash., as an inde- 
pendent adjuster. 

Berton B. Bales, who for the past 
three years has been general manager 
of the Inter-Southern Life of Louisville, 
has resigned his position, effective at 
once, in order to devote his entire time 
to the promotion of the American Auto- 
mobile Company, of which he is presi- 
dent. His successor has not been ap- 
pointed, but David Meriwether, secre- 
tary of the company, will act in that 
capacity temporarily. 

It is understood in Louisville that 
negotiations are pending regarding the 
merging of the Inter-Southern with an- 
other company, but no details of the 
plan have yet been made public. 





It is better to have solicited and lost a 
risk than never to have solicited at all— 
sometimes much better to have lost. 
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RECENT LEGAL DECISIONS 


BREACH OF WARRANTY CASE 





New Jersey Court’s Opinion on Com- 
pany’s Claim that Applicant Had 
Consumption 





The Insurance Green Bag bulletins 
an Indiana case where the appellate 
court held that if a policy is voidable 
only for breach of warranty, the tender 
of the premium paid must be made 
promptly and to the party entitled to 
the same. 

The mother of insured was named as 
beneficiary, the policy dated December, 
1905, and insured died in 1906. Some 
time after the death the company ob- 
tained knowledge that insured falsely 
stated that he had never been declined, 
never engaged in the sale of intoxicat- 
ing liquors, falsely stated the use of in- 
toxicating liquors, misrepresented pre- 
vious medical attendance. The policy 
was issued in consideration of the 
truth of his statements. The policy did 
not provide that it was void in case of 
misrepresentation in the application 
and, for that reason, was voidable only. 

Rehearing of the Case 

This opinion is on a rehearing of the 
case. (See former opinion, 88 N. 
Rep. 97.) In the lower court there was 
judgment for beneficiary which was 
affirmed by the appellate court of Indi- 
ana. The opinion giving the substan- 
tial facts is, in part, as follows: 

The transcript before us shows that 
the insured died Jan. 19, 1906. In March, 
1906, appellant knew the facts upon which 
it might base a rescission of the con- 
tract. It then inquired of the clerk of 
the Marion circuit court regarding letter 
of administration on the estate of the 
insured. This action was commenced: in 
June, 1906. Sept. 15, 1906, appellant an- 
Swered appellee’s complaint upon the 
theory that the contract was absolutely 
void, without returning or offering to re- 
turn the premiums. On Oct. 31, 1906, by 
proceedings begun and had in the Marion 
circuit court, the property of the insured 
Was set over to the widow under section 
2943, Burns’ Ann. St. 1908. Nov. 1, 1906, 
the money received by the appellant on 
account of said policy was tendered to the 
insured’s widow. March 15, 1907, appel- 
lant pleaded a tender of the premium, and 
paid the same into court, for the use of 
the party entitled to the same. From 
these facts, it will be seen that no reason 
is given for a tender of the premiums to 
the widow, and, in the abscence of the 
facts, we are not authorized to infer that 
the tender was made upon a rescission of 
the contract. At the time of this tender 
this action had been pending more than 
four months, and appellant had answered 
the complaint upon the theory of no con- 
tract. One year had passed after knowl- 
edge of all facts and this action was pend- 
ing nine months before appellant inter- 
posed a defense on the theory of a rescis- 
sion. * * * 

Tender Came Too Late 

The question now being considered is 
one of first impression in this state, and 
in our opinion sound reason requires us 
to hold that an election to rescind because 
of a breach of warranty, or for fraud 
should not only be made known to the 
person entitled to enforce payment of the 
policy, but a tender or offer to return the 
premiums should be made to such person 
with reasonable promptitude after knowl- 
edge of all the facts. In case of refusal 
to accept and suit is commenced on the 
policy, such premiums may be paid into 
court for the benefit of the party entitled 


E.” 





thereto. But in this case, as we have 
seen, the tender came too late. 

Amer. Cent. Life vs. Rosenstein, 92 N. 
E. Rep. (Ind.) 380. 

Issue is Over Consumption 

In another case the New Jersey su- 
preme court held that where a com- 
pany claims pulmonary disease prior 
to date of the policy and there is con- 
flicting evidence the jury must find the 
facts and they are conclusive. . 

The application did not contain the 
usual warranties about previous condi- 
tion of insured but the policy provided 
that it shall become void if insured had 
pulmonary disease or was attended for 
any serious disease or complaint prior 
to the date of policy. The opinion is 
silent as to the cause of death and oth- 
erwise meager as to facts. The sole 
question in the case was whether or 
not the insured had pulmonary disease 
before date of policy, and whether the 
jury was justified in finding for bene- 
ficiary. In the lower court there was 
judgment against the company, which 
was affirmed by the supreme court of 
N. J., who say in part: 

Opinion of the Court 

It is manifest that under such a pro- 
vision, it was for the defendant to prove 
the existence of the pulmonary disease, 
and they undertook to do it by the evi- 
dence of Dr. Brien. He testified that he 
told the assured’s wife in the latter part 
of 1907 of the existence of the disease. 
She testified that he told her in August, 
1908. The policy is dated June 29, 1908. 
This conflict of evidence of itself pre- 
sented a jury question as to whether Dr. 
Brien’s recollection of the date was cor- 
rect. In making the affidavit, to form 
part of the proofs of death, submitted by 
the plaintiff to the defendant, he stated 
the date of the death as March 24, 1909, 
the cause as phthisis, and that he had 
attended deceased for about one year, 
which he fixed as from about March, 1908. 
When called as a witness he explained 
that he had forgotten the date, and got 
the correct date by writing to the state 
laboratory at Trenton, and that accord- 
ing to their report he must have sent a 
specimen of the assured’s sputum to that 
laboratory the latter part of October, 1907. 


Company Fails to Prove Point 


This recital of the evidence makes it 
clear that his testimony as to the date 
was based upon the statement made to 
him by his correspondent at the state 
laboratory. Such evidence was pure hear- 
say. It seems, further, that his diag- 
nosis of the case as phthisis was based, 
not upon his own personal observation, 
but upon the report made by the state 
laboratory of the results of an examina- 
tion of the sputum. In order to make 
this evidence competent, it should have 
been proved that the sputum which 
formed the subject of the report was the 
identical specimen which had been sent 
by the doctor to the state laboratory for 
examination, and of this there is abso- 
lutely no evidence. We think, therefore, 
there was a total failure on the part of 
the defendant to show that the assured 
had pulmonary disease prior to the date 
of the policy, and the judge might well 
have directed a — for the plaintiff. 

Judgment affirmed. 

isenning v. Metropolitan Life, 76 Atl. 
Rep. (N. J.) 334. 





Reenters Arkansas 

The United States Annuity & Life 
has reentered Arkansas and has ap- 
pointed Charles C. Thompson & Co. 
state agents, with headquarters in the 
Southern Trust building at Little 
Rock. George G. Whittimore becomes 
special agent at Searcy and Frank B. 
Lam special agent at Little Rock. 





AMERICAN LIFE IS LICENSED 





New Chicago Company Makes Deposit 
and Begins Issuing Policies—Take 
Over Old Company. 





The American Life of Chicago has 
been licensed by the Illinois department 
and has commenced the issue of poli- 
cies. It has $100,000 capital stock and 
has deposited that amount with the in- 
surance department. William B. Aus- 
tin, a private banker at 167 Dearborn 
street, and treasurer and genral man- 
ager of John T. Shane & Co., State 
street merchants, is the president. The 
first vice-president is Fred L. Ross- 
bach; treasurer, Frank R. McMullin, 
and secretary, William W. Vernon. F. 
C. Hoople, who organized the com- 
pany, has been seriously ill for several 
months and has no official: position, 
but is a member of the board of di- 
rectors and is giving such attention 
as he can to the company. 

The company will take over the busi- 
ness of the old American Life of Chi- 
cago, an assessment industrial com- 
pany. The necessary notices have 
been published and when the required 
time has expired, which will be on Dec. 
12, the reinsurance will take place. The 


| new company will put up the full legal 





reserve on all the reinsured business. 

The new American Life will confine 
its business to Chicago for some time 
to come, just as the assessment com- 
pany has done. At present ordinary 
business only is being issued by the 
legal reserve company, the industrial 
policies being issued by the assessment 
company. The old agency force will 
be taken over and the old offices are 
still being used as agency headquarters. 
The new offices are at 115 Adams street. 





Another Fraternal Increase 
Another readjustment of rates is be- 
ing made by the Knights of Phythias. 
The increase is to be made on mem- 
bers of the old fourth class, who have 


not transferred to the fifth class. The 
fifth class is operated at adequate 
rates. The fourth class rates were not 
only insufficient, but the creation of 
the fifth class took out of the fourth 
a great many of the better lives. The 
mortuary funds of the fourth class 
amount to less than $1,000,000, while 
there should be over $8,000,000 on 
hand to carry out the obligations. Mem- 
bers have appealed to the insurance 
departments of the various states to 
prevent the increase, but have been 
told that the increase is both legal and 
necssary. 





Deception is Practiced 

The North Dakota department in its 
November bulletin calls attention to a 
form of deception that is being prac- 
ticed by life agents. The agent ap- 
proaches a man carrying a deferred 
dividend policy and represents to him 
that the deferred dividends are suffi- 
cient to carry the policy without the 
payment of any more premiums. The 
assured is asked to sign a paper and at 
the end of a year he receives a notice 
not only of the premium on the old 
policy, but also the premium on a new 
policy, together with a notice of inter- 
est due. It appears that the agent has 
secured his signature to an application 
for a new policy as well as for a loan 
on the old policy to pay the first 
premium on the new one. The policy- 
holder did not intend to apply for 
either. The commissioner gives warning 
that if such deception is proved against 
any agent he will revoke his license 
and also the license of the company em- 
ploying him. 











Will Enter Kentucky and Indiana 

The Ohio National Life of Cincin- 
| nati, of which Dr. John L. Davis is 
| president, will shortly apply for admis- 
| sion to Kentucky and Indiana. The 
| company already has some_ twenty 
agents scattered throughout Ohio and 
| while licensed only last month has al- 





Kotel Ia Satle 
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Hotel La Salle is already 


oughness of its service. 








Two persons, 
Four persons, 














Chicago’s Finest Hotel 


George H. Gazley, Manager 
La Salle at Madison 


Suites: 


All rooms at $5.00 or more are 
same price for one or two persons. 


CENTER OF INSURANCE DISTRICT 


ee 


treet, Chicago 


one of the famous hotels of the 
world and excels all Chicago hotels in the elegance of its 
furnishings, the excellence of its cuisine and the thor- 


RATES 


One Person: 


Room with detached bath: $2.00 to $3.00 per day 
Room with private bath: $3.00 to $5.00 per day 


Two Persons: 


Room with detached bath: $3.00 to $5.00 per day 
Room with private bath: $5.00 to $8.00 per day 


Two Connecting Rooms with Bath: 


$5.00 to $8.00 per day 
$8.00 to $15.00 per day 
$10.00 to $35.00 per day 








There Are No Benches on the Road to Success 





“P. N. W.” spells SUCCESS (we are having it), but in the “PACIFIC NORTHWEST" there are no benches. 





As a result the 


“P. N. W.”’ is the most prosperous section of the U. S. today. More people located in the “P. N. W.”’ in 1910 than attended 
the Seattle Exposition in 1909. WE HAVE NO BENCHES, BUT WE HAVE OPPORTUNITIES IN THE “P.N. W.” 
WHICH LEAD TO SUCCESS. 


“COME TO THE PACIFIC WITH WARD” 


THE PACIFIC MUTUAL LIFE 


OF CALIFORNIA 





H. H. WARD 
Manager Pacific Northwest 
Spalding Bldg., PORTLAND, ORE. Mehlhorn Bldg., SEATTLE, WASH. 


Paulsen Bldg., SPOKANE, WASH. 





THE PACIFIC NORTHWEST 


Ore., Wash., Ida., Mont. 





16 


THE WESTERN 





UNDERWRITER. November 17, 1910. 








ready written about $200,000 of insur- 
ance. The present quarters in the St. 
Paul building will shortly be given up 
and permanent offices in one of the 
modern office buildings will be secured. 


CAPITAL HAS BEEN REDUCED 
St. Louis National Puts $100,000 Into 


Surplus—Lewis Again President 
—Amalgamation Deal Off 











The reduction in the capital stock of 
the St. Louis National Life, from $200,- 
000 to $100,000, has been approved by 
the stockholders and has also received 
the approval of Superintendent Blake 
of Missouri. E. S. Lewis, former pres- 
ident of the company and lately vice- 
president, was again elected president 
at the stockholders meeting. En 
Waggoner, the president, retires on ac- 
count of ill health. Dr. Charles E. 


recently purchased by the organizers of 
the Citizens National Life of Wheeling, 
which company was retired and the 
name of the Majestic Life maintained. 
Under the new regime the agency force 
has been increasing steadily and the 
company hopes to equal its October 
record in each of the remaining months 
of this year. 

The agency force now totals about 
forty producers and a gain all along the 
line is expected with the close of the 
year. Early in 1911 two or three new 
states will be entered and developed, 
the company now operating only in In- 
diana and Kansas. It was through this 
consolidation that Frank W. Killen, 
now president of the Majestic Life, was 
brought back into the Indiana insur- 
ance field. 





HOW TO GIVE BEST SERVICE 





Still of Kirksville, Mo., was elected Chicago Life Underwriters’ Associ- 
vice-president and Dr. Bransford Lewis ation Will Discuss Important Topic 
was elected medical director. L at Its Next Meeting 


Cross, formerly grand recorder for the 
Arkansas branch of the United Work- 
men, was added to the board of direc- 
tors. An effort will be made to sell 
old line insurance to members of the 
order. 

The surplus of the company is 
brought up over the $100,000 mark as 
a result of the reduction in capital. The 
premium income of the company is 
now about $5,000 a month and the in- 
vestment income about $1,500. G. G. 
Sutherland, who owned a controlling 
interest, has disposed of some of his 
stock to new parties. 

It is reported by an officer of the 
Citizens’ National Life of Louisville, 
that the proposed deal by which that 
company was to take control of the 
St. Louis National Life, of St. Louis, 
has fallen through. G. G. Sutherland, 
who secured a majority of the stock 
of the Mound City company, was un- 
able to swing enough of it to enable the 
Citizens’ National to secure absolute 
control, which it would have desired, 
and for that reason the trade has been 
called off. 





New Management Doing Well 
The Majestic Life of Indianapolis re- 
ports writing about a quarter of a mil- 
lion of business during October, which 
is a good start under the new manage- 
ment. This is the company that was 


The Thanksgiving meeting of the 
Chicago Life Underwriters’ Association 
will be held Nov. 29. There will be no 
set speeches but the evening will be 
devoted to a discussion of the subject, 
“How Can We Render the Best Service 
to Our Policyholders?” Those who will 
lead in the discussion are L. B. Bishop 
of the Massachusetts Mutual, E. D. 
Redington of the Provident Life & 
Trust, Max Lindauer of the Connecti- 
cut Mutual, J. H. Johantgen of the New 
York Life and Geo. Hoffman of the 
Northwestern National. Afterwards any 
member will be privileged to express 
himself. 

President Girardin has apnointed the 
following committee to nominate offi- 
cers for the ensuing year: W. B. Car- 
lile, Mutual, chairman; Geo. Hoffman, 
Northwestern National; J. L. Ferguson, 
Illinois Life; H. B. Johnston, Hartford 
| pe and Bernard Goldsmith of the 

ome. 





Cincinnati Association Meeting 

The next meeting of the Cincinnati 
Life Underwriters’ Association wil] be 
of a business and routine nature and 
will be held on the afternoon of De- 
cember 6, either at the Business Men’s 
Club or in the committee room of the 
Union Trust building. A number of 
committees will report on their work 








EXAMPLES OF NORTHWESTERN DIVIDENDS 


The Northwestern Mutual, in addition to maintaining its present dividend 
scale during 1911, will make certain readjustments of its dividends formula, 
for the purpose of correcting some inequalities as between different plans. 
The result is an increase in the scale of dividends allowed in 1911 on policies 


issued on the present premium rates. 


The following table shows examples of first, second and third dividends, 
payable by the Northwestern Mutual in 1911, on policies issued in 1910, 1909 


and 1908: 
Serre 25 30 35 40 45 50 55 
Plan. Year. 
1st. 3.91 4.27 4.76 5.43 6.38 7.83 10.06 
Ordinary Life......... 2a. 4.04 4.43 4.96 5.68 6.71 8.28 10.64 
3d. 4.17 4.59 5.16 5.94 7.06 8.73 11.24 
f 1st. 6.04 6.52 7.12 7.89 8.91 10.38 12.53 
10 Payment Life...... 2d. 6.52 7.05 7.70 8.53 9.63 11.20 13.45 
3d. 7.02 7.59 8.30 9.20 10.38 12.04 14.37 
{ 1st. 4.64 5.01 5.48 6.12 7.02 8.37 10.47 
20 Payment Life...... 2d. 4.89 5.29 5.80 6.48 7.44 8.89 11.11 
3d 5.14 5.58 6.12 6.85 .88 9.43 11.76 
1st. 9.49 10.11 10.39 10.79 11.39 12.43 14.11 
Endowment 10........ 2d. 10.61 11.23 11.50 11.90 12.51 13.54 15.24 
3d. 11.77 12.38 12.65 13.05 13.65 14.68 16.37 
f 1st. 7.26 7.47 7.76 8.18 8.83 9.93 11.75 
Endowment 15........ 2d. 7.94 8.15 8.44 8.87 9.54 10.68 12.56 
l 38d. 8.64 8.86 9.15 9.58 10.27 11.45 13.38 
1st 5.96 6.18 6.49 6.93 7.63 8.80 10.74 
Endowment 20........ 24a 6.43 6.65 6.97 7.42 8.16 9.38 11.41 
3d 6.91 7.14 7.46 7.93 8.69 9.98 12.10 
> i. 4.73 4.97 5.32 5.84 6.64 7.97 
Endowment 30........ 4 2d. 5.00 5.24 5.61 6.15 7.01 8.43 
lL 38d 5.27 5.53 5.91 6.48 7.39 8.91 





A SUCCESSFUL, ESTABLISHED 
SOUTHERN LIFE INSURANCE COMPANY 


backed by substantial business men, and now having over 
$100,000 annual premium income, wishes a Life Underwriter 
of experience and ability to take charge of its Agency Depart- 
Address 25-A, care The Western Underwriter. 


ment. 


H. G. AUSTIN, President 
OLD COLONY BUILDING, CHICAGO 


WANTS several good solicitors to 
work in the City of Chicago. 


ALSO good Agents in the States of 
Illinois, Wisconsin and Michigan. 

MONTHLY PENSION POLICIES EVERYTHING GUARANTEED 
SPLENDID AGENCY CONTRACTS 


Address CHAS. H. JOHNSTON, Supt. of Agencies, at Home Office 


WANTED — SUPERINTENDENT 


of ACCENTS for Illinois 


By a Life Company with a surplus 
of One Million Dollars. 


Applicant must be a good personal 
producer and organizer. 





Headquarters to be in Chicago. 
Address confidentially, 9-K, care 


THE WESTERN UNDERWRITER 


If YOU are a salesman and 
can interest bankers in a live 
proposition where the banker 
can make money, 


addres 45 


Care The Western Underwriter. 


WANTED ~— Insurance Salesmen 


THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by 
any othercompany. They are real “‘sellers.’’ Open- 
ings of every kind in many fields. 


United States 


Annuity and Life Insurance Co. 
1307 McCormick Bldg., Chicago, Ill. 
WILLIAM T. SMITH, Secretary. 


ST. LOUIS NATIONAL LIFE 


INSURANCE COMPARY 


MISSOURI (TRUST BUILDING, ST. LOUIS, MISSOURI 














E. s. LEWIS, Prest. 


WwW. L. ROWLEY, 
Secretary 





THE OLD COLONY LIFE INSURANCE CO. 
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and two or three of the members will 
give practical talks on interesting sub- 
jects. President Bruehl, who has been 
on the sick list for several weeks, is 
much improved and will probably be 
back in his office in a week or so. 


DESIRE FOR A JUNE MEETING 
Some of the National Life Uunderwrit- 


ers’ Association Leaders Want 
Chicago Convention Early 











Some of the National Life Under- 
writers’ Association leaders have ex- 
pressed a desire to have the convention 
next year in June. September is not a 
desirable month in the big western city 
and October is considered too late, as 
it takes men from the fall campaign. 
Chicago weather in June is usually re- 
liable. The executive committee will 
fix the time at the midyear meeting, 
which may be held earlier than usual 
this year if the sentiment grows as to 
the desirability of holding the conven- 
tion in June. When President Jules 
Girardin of the Chicago association was 
asked as to how the members of his 
association would regard a June con- 
vention, he said: “I have not consulted 
cur members but I have no hesitancy in 
saying that if the National association 
executive committee selects June as the 
month, we will be there with the goods. 
In many respects I believe June will be 
a splendid month. I cannot absolutely 
guarantee ideal weather but will use my 
best endeavors to have the weather 
man fix it right. Our members will be 
ready at that time if the association 
fixes on the month of flowers.” 





Hearing on Misrepresentation Charge 

William A. Kehoe, agent of the Mu- 
tual Benefit Life at Fort Wayne, Ind., 
will have a hearing at Fort Wayne on 
Friday before State Auditor Billheimer 
on the charge of having circulated an 
alleged false analysis of the last an- 
nual statement of the Lincoln National 
Life. John R. King, state agent of 
the Mutual Benefit, has retained an 
attorney and intends to fight the case 
through to the highest courts if the 
state auditor should find against his 
agent. 

It is stated that last March Mr. 
Kehoe circulated what purported to be 
an analysis of the Lincoln National’s 
statement made by the state auditor. 
The Lincoln National claimed that the 
analysis was false and produced a 
letter from the state auditor denying 
that he had made such an analysis. At 
a meeting between Mr. Kehoe and 
Secretary Hall of the Lincoln Na- 
tional Mr. Kehoe is said to have 
agreed to destroy the analysis. About 
two months ago the analysis came into 
circulation again and complaint was 
made to the state auditor, who filed 
formal charges under the law prohibit- 
ing misrepresentations of life com- 
panies and set the time for a hearing 
on them. 





Guardian Life’s Plans 


The Guardian Life of Madison, Wis., 
wrote $113,000 worth of insurance dur- 
ing the first twenty-three days that it 
was in the field. Plans are being made 
to enter other states, although officials 
will confine most of their efforts to 
Wisconsin for the next two years. Thus 
far all the investments of the new com- 
pany have been made in Wisconsin 








We have an Opening for 
ONE GENERAL AGENT 


SPLENDID LOCATION 
Good Renewal Contract 
GOOD AGENTS WANTED 


Peoria Life Insurance Company 
PEORIA, ILL. 




















mortgages and it is planned to con- 
tinue this as long as possible. The 
company has the backing of many well- 
known financial men of the state. The 
Madison agency is in charge of George 
H. Clarke and John M. Parkinson. 





Drouth Hurts Business 

North Dakota general agents of life 
companies are reported to be exerting 
all their energy to keep what business 
they have on their books and to be 
making little attempts to get new busi- 
ness. This condition arises from the 
fact that this year the state suffered 
the first very serious drouth in ten 
years, with great loss to the farmers. 
There is considerable demand for loans 
on policies and a strong tendency to 


j lapse, because policyholders need their 


money for other purposes. One general 
agent is said to have put up $3,000 of 
his own money to carry policyholders 
who are unable to met their premiums. 


$100,000 Club Men 
The $100,000 Club members in the 
great middle department of the New 
York Life for the year ending Aug. 
31, are: President, L. E. Steiner, 
Cleveland branch; vice-president, O. 
B. Murphy, Columbus branch; J. H. 





Dierkes, L. B. Dierkes (also Agency 
Director), Herman Freiberg, R. E. 
Weiskittle, Cincinnati branch; J. A. 
Duffey, H. J. 


Roach, L. E. Steiner, 
Max Stern, Cleveland branch; O. B. 
Murphy, Columbus branch; T. A. 
Lowry, Detroit branch; Randall Whit- 
tier. Louisville branch; R. Davidson, 
H. M. Kime, W. O. Sproull, Pittsburg 
branch; S, R. Bentley, John W. Poling, 
West Virginia branch. 


Hobart Gives Annual Dinner 


Ralph H. Hobart, general agent of 
the Northwestern Mutual at Chicago, 
gave his second annual dinner to his 
agents at the Union League Club on 
Tuesday night. About sixty were pres- 
ent, including Vice-President W. D. 
Van Dyke, General Counsel George H. 
Noyes, Superintendent of Agencies H. 
F. Norris and Dr. J. W. Fisher, the 
medical director. 

The Chicago general agency paid for 
$485,100 in October. It wrote and had 
approved $590,300. 








Has 4,500 Agents 
On Oct. 1 the agency force of the 
Northwestern Mutual consisted of 105 
general agents and 4,435 agents and 
subagents holding contracts and prop- 
erly licensed. 





Warrant on Swindling Charge 

The county attorney of Craig county, 
Okla., has issued a warrant for the ar- 
rest of Gola J. Goss, a life insurance 
agent. Goss solicited applications for 
life insurance from citizens of Craig 
county, pocketed the proceeds and 
failed to submit applications in some 
instances or to deliver policies in other 
cases. After | neg the citizens of 
Craig county, Goss skipped to Kansas, 
and has been trailed from town to 


MICHIGAN STATE LIFE 


DETROIT 





Will pay a salary and ex- 
penses to two big personal 
producers in Ohio, two in 
Michigan and two in Indi- 
ana, to act as Agency Su- 
pervisors. 


Address, 
FREDERIC APPS, 
President 


Give three references first 
letter. 





1910 SEMI-ANNUAL RESULTS 





Insurance in Force................. 


Increase over 20%. 


ee ee ee ee 


OHIO ONLY 


The Midland Mutual Life Insurance Company 
Home Office—COLUMBUS, OHIO 


Dr. W. O. Thompson, President 


B. F. Reinmund, Secretary 





Just a good, clean Home Company 


The Preferred Life Insurance 


Company of America 
Grand Rapids, Michigan 





Open territory in Michigan 








W. A. Watts, Secretary and Gen'l Mgr. 


The Columbian National Life 
Insurance Company 


of Boston, Massachuse 


Life, Accident and Health Insurance 
The Only Massachusetts 
Non -Participating Company 
@ The New Columbian Policies are Un- 
excelled in and Liberality. 


GOOD CONTRACTS AND TERRI- 
TORY FOR GOOD PRODUCERS 


ARTHUR E. CHILDS, - ~- President 








snemniedl 



















Connecticut General Life 
Insurance Company, ot tarttore 
Liberal annual dividend and 


non - participating policies at 
lowest rates. 


Dr. H.C. Castor, - - Manager 


153 La Salle Street, - Chicage 

















WANTED 


By a Non-Participating 
Company, a GENER- 
AL AGENT for the en- 


tire state of OHIO. Or will divide the state into 
three agencies: Cleveland, Columbus and Cincinnati. 
Only men with clean records and who can deliver 
the goods need apply. A REAL GENERAL 
AGENT’S CONTRACT will be given to the right 


party or parties. 


Address communications to 12-N, 


care The Western Underwriter. 





1200 Boosting Stockholders 


The most attractive policy ~ 
contracts on the market 


Get in touch with us immediately, as 
we will soon be selling Life Insurance 


The Toledo Life Insurance Co. 


WILBUR WYNANT, President 


TOLEDO, OHIO 








18 


THE WESTERN 


UNDERWRITER. November 17, 1910. 








town in that state. Goss at one time 
lived at Newkirk, Okla., where he was 
a representative of the Mutual Benefit. 
A reward is offered for his arrest, or 
information leading to his arrest. 


CHANGES IN ITS CONTRACTS 


Pacific Mutual Life Will Revise its 
Policies in Some Particulars 
by Jan. 1 











The Pacific Mutual will change its 
contracts in some particulars the first 
of the year. It says in this connection: 

Permanent Total Disability.—The age 
at which this benefit will be terminated 
has been fixed at 60. This was thought 
advisable in view of the recent discus- 
sions that have taken place in respect 
to the cost of this benefit. The com- 
pany’s limit has been increased from 
$10,000 to $20,000. A number of the 
clauses have also been eliminated, due to 
the fact that the company in issuing pol- 
icies containing this feature will assume 
the risk for the amount set out in the 
policy. Where excess lines are taken such 
insurance will be issued without the per- 
manent total disability. For instance, if 
an application is received for $30,000 of 
insurance the company will issue one pol- 
icy for $20,000, containing permanent 
total disability, and another for $10,000, 
without this benefit. 

Monthly Income Policies.—The perma- 
nent tetal disability feature has been in- 
corporated in this popular form of insur- 
ance. The benefits for permanent total 
disability are the same as those in the 
event of death, with the exception that 
under the continuous monthly income 
policies the benefits under the perma- 
nent total disability provision are lim- 
ited to 240 monthly instalments. 

Interest Earnigs.—Option 4 of the divi- 
dend clause in our annual dividend and 
five-year dividend contracts, has been 
modified so that the policyholder will 
share in the excess interest earnings 
over the rate assumed (3 percent). This 
feature has also been incorporated 
under the instalment benefits of all of 
our participating contracts. In view of 
the high interest earnings of the com- 
pany, these additional features should 
prove a strong talking point for our field 
force. 

Instalment Fenefits—The number of 
instalments certain under “Continuous In- 
—— have been changed from 25 
to q . 
Nonforfeiture Clause.—The paragraph 
governing these provisions has been 
modified so as to put the benefits in a 
much more concise form. 

Joint Policies.—A complete set of pol- 
icies on the dividend investment, annual 
dividend and nonparticipating forms for 
the life, 20 pay life and 20 year endow- 
ment, will be printed. These contracts 
will correspond to the forms on the one 
life plan, except that the extended insur- 
ance, permanent disability and instalment 
benefits will be omitted from the joint 
forms as in the past. 

ual Dividend Policies.—Dividends 
under our annual dividend policies will 
be allowed at the end of the second policy 
year. Unfortunately the laws do not per- 
mit the company to word our contracts as 
clearly as we desire in this respect; how- 
ever, we expect our field force to explain 
this point most clearly to all prospects. 





This is of particular importance in view 
of the fact that nearly all annual dividend 
companies allow profits at the end of the 
first policy year. 





Getting an Agency Plant 

Fornoff & Gurney, Illinois state 
agents of the Girard Life, with head- 
quarters at Chicago, are getting a good 
agency plant established, both in Chi- 
cago and out in the state. Neither 
member of the firm had any life insur- 
ance experience when they took the 
general agency of the Girard. They 
have secured some good agents for 
counties, who are sending in a nice lot 
of business. 





Agents Give Banquet 

A peculiar banquet was given last 
week at Moline, Ill. It was given by 
the representatives of the Northern Life 
of Rock Island in the three cities of 
Rock Island, Davenport and Moline, in 
honor of one of their number George 
A. Lovejoy, who wrote thirty-eight ap- 
plications in Moline during the month 
of October. Dr. C. A. Peterson, who 
examined fifty-seven applicants in Octo- 
ber, was also a guest. It was purely an 
agents’ affair and no officers of the 
company were present. 





Not the State Life of Indiana 

The statement in the last issue that 
Casteel & Co. had been appointed state 
agents for the State Life of Indiana in 
Oklahoma, with headquarters at Enid, 
was incorrect. The item was_ taken 
from an Oklahoma paper, which evi- 
dently got the companies mixed. W. 
H. Merchant of Oklahoma City, is 
state manager. 





Bankers Sues for License 

The suit of the Bankers Life of 
Lincoln to compel Commissioner 
Lasater of Oklahoma to issue it a 
license came on for hearing in the 
district court at Guthrie, Okla., last 
week. License was refused the com- 
pany on the ground that it is oper- 
ating on a 4 percent basis, while the 
Oklahoma law requires d valuation of 
policies on a 3% percent basis. The 
company’s contention is that its own 
plan of valuation is immaterial so long 
as it can show ‘solvency under the 
Oklahoma standard. 


Charged With Rebating 
State’s Attorney Wayman at Chicago 
has brought a suit in the municipal 
court against the Illinois Life and P. J. 
Kane, an agent, and three suits against 
the Hartford Life and H. P. Johnson, 
its Chicago manager, and L. P. Hazen, 





Generai Agents wanted for Springfield, 
Peoria, Danville, Quincy, Bellville and 
Mt. Vernon, Illinois. Something new in 
policies and contracts. Over-riding com- 
missions and salary. Don’t inquire un- 
less possessed of good references and 
past success. Address, 31-G, care The 
Western Underwriter. 


JUST NOW 


the Order of Unity is trying to see how quickly it 





[T is “Business” for an agent to 
be able to sell Life, Accident 


can oh 1A00 eanathans chee cane andl Soeidedly and Health Insurance in one Com- 
attractive membership certificate paying $250 at| pany. Most men need mere than 
death and $50 per month during desbiiay. There — 


lends P ho “- | one ferm of Insurance. It is a great 
Lol ones uct, Good carkey. open in| advantage to be able te supply his 


One insurance magazine recently spoke of the | Wants direct. YOU CAN HAVE 


Order as “The best insurance in exist-| THIS ADVANTAGE. Address 

ence.” It is certaimly as as the best. 

Write for copy of “Progress. THE COLUMBUS MUTUAL 
ORDER OF UNITY LIFE INSURANCE CO. 





233 Oliver Avenue, PITTSBURGH, PA. | Wyandotte Bldg. COLUMBUS, OHIO 


AGENTS, ATTENTION! 


Do you know that less than 12 per cent of the insurable 
population of Indiana are insured in a Legal Reserve 


Company? For territory and a Liberal commission cone 
tract, address, 


LIBERAL LIFE INSURANCE COMPANY, ANDERSON, IND. 
T. J. Nichols, Pres. R. P. Grimes, Secretary 
REPRESENT A WESTERN COMPANY 
The Reserve Loan Life Insurance Co. 
INDIANAPOLIS 


Operates under the Compulsory Deposit Law or wotana 
Reliable Agents Wanted. Address 


The Scranton Life Insurance Company 


Wants a highly competent insurance man to handle a populous Indiana 
district. In writing, kindly give full record and references. 


JEFFERSON WALLACE, | 
SCRANTON, PA, Ae 
ST. LOUIS, 


INTERNATIONAL LIFE %.'0: 


Winning in Competition is the Test of Worth. 


INTERNATIONAL Here’s something to tie to for men worth 
POLICIES while. A contract that’s “different” and poli- 
NEVER FAIL cies which come to the scratch with a snap. 


Write today to 


J. L. BABLER, General Manager of Agencies 


THOS. J. OWENS, Secretary 


Meridian Life Insurance Company 


Indianapolis, Indiana 


THERE IS A REASON w~by our agents find so ready a sale for 


the policies of this Company. A solid, 
conservative yet progressive company with most attractive policy contracts 
tells the story. AGENTS WANTED in Indiana, Kentucky and West Virginia. 
Address Agency Department. 


South Bend Life Assurance Company 


of SOUTH BEND, INDIANA 
|. Ps STOUT, President 











Massey Wilson, President 
ARTHUR JORDAN, President 











. M. PADGETT, Vice-President 
. N. HAYHURST, Treasurer 
W. H. ADAMS, Secretary 


Writes Only NON-PARTICIPATING Business 
Merchants Bank Bldg. South Bend, Indiana 


GIRARD LIFE INSURANCE CO. 


NATHAN T. FOLWELL, President ALBERT SHORT, Secretary and Actuary 
RICHAPD-H. WALLACE, V. Pres. and Supt. of Agencies JOSEPH S. POTTER, Treasurer 








Thie Company is operated on careful and conservative lines, and is meeting with exceptional success. 


Its plans of securing the active co-operation of its policy-holders in obtaining its business is Vergy attract- 
ive and of great assistance to the agent. 


GOOD CONTRACTS TO GOOD AGENTS 


ADDRESS THE COMPANY'S HOME OFFICE 
DREXEL BUILDING, - : - PHILADELPHIA, PA 


WANTED—A high grade man capable of ap- 
proaching big business and professional men of Chicago. 
Will give him leads that will result in production of 
half million of business in twelve months. 











; Reply with references. 
HOME OFFICE CHICAGO OFFICE 
Springfield, Illinois 758-760 First National Bank Bldg. 
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an agent, to recover fines for alleged 
rebating. These are only the first of a 
large number of suits Mr. Wayman will 
bring, as a result of an investigation he 
has had made into the practice of re- 
bating in Chicago. 





Life Men of Oklahoma to Meet 

Members of the Life Underwriters 
Association of Oklahoma have planned 
for a state wide gathering to be held 
at the Lee-Huckins hotel, Oklahoma 
City, on the evening of Nov. 28. The 
gathering of general agents, managers 
and agents, while intended to be semi- 
informal, will be of considerable im- 
portance, as the questions bearing di- 
rectly upon insurance matters of the 
state will be discussed and plans may 
be formulated for seeking some needed 
changes in the present insurance laws. 
Besides the members of the association 
it is planned to have some of the rep- 
resentative policyholders and promi- 
nent men of the state present. 





After the Twisters 

Commissioner Basford of South Da- 
kota is hot after agents who are twist- 
ing life and accident policies. He takes 
the ground that such a practice is an 
injustice to the assured and is decep- 
tion. He has had some companies on 
the carpet and intends to see to it that 
agents get their business on the square. 





New President of Western States 

Warren R. Porter, lieutenant gover- 
nor of California, has been elected pres- 
ident of the Western States Life of 
San Francisco, succeeding the late 
Arthur R. Briggs. 





Progress of the Rockford Life 

The Rockford Life of Rockford, IIL, 
will close the year with $300,000 of 
business. Secretary Will T. Smith is 
now building up an agency plant. 
Agency Superintendent F. L. Brown is 
putting some good licks in the field. 





President Hodge Resigns 
President W. M. Hodge of the Con- 
servative Life of Wheeling, has ten- 
dered his resignation. Mr. Hodge was 
formerly western agency superintend- 
ent of the Equitable with headquarters 
in Chicago, 





Cannot Accept the Invitation 

Robt. Lynn Cox, general counsel of 
the Life Presidents Association, has noti- 
fied President Jules Girardin of the 
Chicago Life Underwriters Association 
that the presidents will not be able to 
accept the invitation of the Chicago 
association to a luncheon during the 
time the presidents’ association will 


ACTUARIES 


i} R. NUESKE ° 
e CONSULTING 
ACTUARY 











1116 First National Bank Building 
164 Dearborn Street 


Telephone Randolph 2520 
CHICAGO, ILL. 





meet in Chicago, Dec. 9-10. Mr. Cox 
states that the time of the association 
will be so engrossed in business that it 
cannot devote any to social affairs. He 
appreciates, however, the spirit of the 
Chicago association, which desired to 
honor the distinguished guests. 


Penn Mutual’s Limits 

The Penn Mutual has notified its 
general agents that after Jan. 1 its 
limits will be as follows: Ages 16 to 
20, $10,000; 21 to 24, $50,000; 25 to 
55, $100,000; 56 to 65, $50,000. The 
company will not consider any appli- 
cant over 65 years old. 


LIFE APPOINTMENTS 
Ohio 

Germania—Wm. O. Willett, Bryan. 

Equitable, Ia.—C. W. Latshaw, Fostoria; 
H. H. Therer, Waterville; Geo. R. Craven, 
Dayton. 

Mass. Mutual—A. J. Ohnmeis, Hopedale; 
E. C. Chandler, Steubenville. 

Mich. State—S. R. Fish, Findlay. 

New York—H. J. Hale, Medina; S. B. 
Hoon, Beckett. 

Phoenix Mut.—E. E. Poe, Springfield; 
Chas. F. Taylor, Xenia. 

Pittsburg L. & T.—D. A. Nicholas, Mas- 
sillon. 

Prov. L. & T., Pa—A. D. Hartfield, 
Cleveland. 

Reliance, Pa.—K. L. Watkins, Spring- 
field; J. D. Wheeler, Bedford. 

Royal Union Mut.—Byron Wood, Cleve- 


land. 
Tllinois 


Mut. Benefit—G. W. Critchell, Chicago. 

New York—B. . Carlton, Arlington 
Heights; C. E. Gould, Chicago. 

N. W. Mutual—I. C. Beare, Chester; 
E. B. Howe, Albion; H. R. Thompson, 
Leland. 

Philadelphia—oO. P. Currier, Karl 
Freitag, A. N. Stevenson, Adolph Warner, 
Sr., C. H. Johnson and R. M,. Perry, Chi- 


cago. 

Phoenix Mut.—C. E. Hallock and J. B. 
Estees, Rockford. 

Penn Mut.—Morris Weil, Chicago. 

State Mut., Mass.—David Beaton, Jr., 
Chicago. 

Manhattan—A. S. Freeman, Decatur. 

N. W. Mutual—D. M. Lockwood, Avon; 
H. V. Wynd, Mt. Pulaski; W. J. Unz, Red- 
dick; E. F. Moore, Bonfield; F. A. Aggles- 
ton, Greenwich; G. J. Young, Rock Island; 
c. J. Peterson, Moline; F. E. Garnett, 
Sears. 

Pacific Mut.—F. S. Pentzer, Chicago. 

Phoenix Mut.—H. O. Hansen, Rockford. 

Travelers—E. C. Gage, Chicago. 








Aetna—E. C. Davis, Madison. 

Amer. Cent.—W. A. Brach, New Albany. 

Indianapolis—C. W. Clark, Bluffton. 

Lincoln Natl.—F. C. Waid, Roanoke; S. 
E. Hite, Decatur. 

Mass. Mutual—Nellie Allemong, Indian- 


apolis. 
Mut.—J. W. 


Mich. 
apolis. 
North. Amer.— William Bennett, La 
Fayette. 
N. W. Mutual—G. E. Reynolds, Martins- 
ville; S. H. Spooner, Indianapolis. 
Wisconsin 


Central, Ia.—Will Rollins, Montfort; C. 
M. Kremer and A. P. Gasser, Madison; E. 
W. Hansen, Gilmanton. 

Des Moines—O. W. Malmann and 
Michael Gillis, Plum City; B. Niash, Mil- 


waukee. . 
New Engl. Mut.—E. W. Pond, Eau 


WANTED. 


A man who has had life insurance ex- 
perience in Wisconsin, to consider an at- 
tractive proposition with the Northwest- 
ern Mutual Life Insurance Co. Address, 


L. W. SHAKSHESKY 


General Agent MADISON, WIS. 


Stringer, Indian- 








WANTED A superintendent of Agents for the 





State of Illinois, by one of the best 
old line companies in America. 
The Western Underwriter. 


Address 8-I, care 





AN EIGHTEEN MILLION DOLLAR GOMPANY 


A PLAN THAT H4S STOOD THE TEST FOR ONE-THIRD OF A CENTURY 


Life Insurance for 
ctutatdly incontesta 
and, proportionate amounts on other 
If you want relief from i 


t fo 
orth, East, South 


otection on a MODERN RESERVE FUND SYSTEM. Attractive 
after two years, with liberal DISABILITY BENEFITS that appeal to everybody. 
men and women ages 18 to 55, amounts one to five thousand. Cost 


les that are 
age thirty, $10.00 per thous- 


ages. 
high priced or lodge insurance, this is your chance. Persons of standing 
and ability write for attractive contract and state territo’ i 
STATE AGENTS AND DISTRICT MANAGERS 
Both North, and West. 


d . 
WANTED IN EVERY STATE IN THE UNION. 


Address HENRY PYLE, Sec’y and Mer. 


NATIONAL LIFE ASSOCIATION, DES MOINES, IOWA 


Incorporated as a Stock Company by the State of Illinois 





GoMpayny 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through BANKS OF DEPOSIT 
which prepares the field for you—MR. AGENT. 


WHY don’t you write the Company AT ONCE? 





Union Life Insurance Co. 


OF CHICAGO 


HOME OFFICE 
FIFTH FLOOR CHICAGO SAVINGS BANK BUILDING 
S. W. Corner State and Madison Streets 
Live Men of Ability can secure the best contracts offered by any 
sound, conservative company to men who can deliver the goods. 


For GENERAL AGENCY Address, THE HOME OFFICE 


THE COMMERCIAL LIFE INSURANCE COMPANY 


INDIANAPOLIS, INDIANA 
Albert J. Heliker, Presidert 


WW’ ANTE !©—MEN WHO CAN SHOW RECORD AS PERSONAL PRO- 
DUCERS. EXTRA INDUCEMENTS FOR RIGHT PARTIES. 


Edward R. Millett, Supt. of Agents, Home Office 


Pittsburg — Cleveland — Detroit— Indianapolis 


Managers wanted in each of these cities. A contract that will interest 
you. For particulars address home office. Our record proves us 
consistently progressive. A thoroughly up to date company. 


Sept. 30th—Assets $454,000; Surplus $209,600; Insurance $5,200,000 


LINCOLN NATIONAL LIFE FORT,WAYNE 


INDIANA 


GERMAN NATIONAL LIFE INSURANCE COMPANY 


CHICAGO 


Capital $500,000.00 
LEGAL RESERVE 
$100,000.00 Deposited With the State 


Agents Wanted. Contracts Direct With Company 
Vice-President and 


EDWARD G. BRAZIER  Goctiainc: 


Home Office, CHICAGO, ILL. 


The First National Life and 


Accident Insurance Company 
Of Pierre, South Dakota 


CHARLES L, HYDE p - President 


























Entered in South Dakota and Ohio, and will enter intervening 
territory as soon as suitable connections are assured 





Backed by the substantial interests of South Dakota 
| Ohio Department, . . . 425 East Fourth Street, Cincinnati 
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Guardian—P. H. Putnam, Janesville; F. 
H. Devendorf, Evansville; C. L. Readson, 
Baraboo; L. i Lehmann, Oconomowoc. 

Minn. Scand. Rel. sn.—P. Wedmark, 
Hager City; Emil Olund, Superior. 





American Temperance Election 

At a very turbulent meeting in New 
York yesterday James H. Pettit was re- 
elected a director of the American 
Temperance Life by a substantial ma- 
jority over the candidate of the policy- 
holders’ committee, Henry W. Wilbur. 
The policyholders’ committee was given 
representation on the board of direc- 
tors, however, by the retirement of Dr. 
D. A. Dobie and the selection in his 
place of Henry W. Wilbur, of Philadel- 
phia, Mr. Pettit’s opponent. The num- 
ber of proxies voted by the manage- 
ment of the company was about nine- 
teen hundred while the policyholders 
voted about thirteen hundred. 


LIFE NOTES 
North Amer.—J. T. Prasch, Burlington. 
Wis. Natl.—E. J. Dope, Oshkosh; A. W. 
Kellogg, Neenah. 
The American Life of Des Moines has 
been admitted to North Dakota. 


Robert Hunter, secretary and actuary 
of the Provident Savings Life, has re- 
signed. 


William O. Blaney, third vice-president 
of the John Hancock, died on Nov. 12. 
He was 69 years of age. 


The Farmers & Merchants Mutual Life 
of Princeton, Ind., in its second year, 
paid its first claim, $1,000, last week. 


Jackson & Walker have been appointed 
managers for the Central Life of Des 
—" at San Antonio, Tex., and vicin- 

y 

John J. Raleigh, Missouri state agent 
of the John Hancock Mutual, is recov- 
ering from a long siege of typhoid 
fever. 


Herman Herzfeld, formerly with the 
Metropolitan Life, has become _ special 
— = the Mutual Benefit Life in Cin- 
cinnati. 


M. Lally has been elected general man- 
ager of the Home Life of America, of 
Philadelphia, succeeding George M. Net- 
tleship, resigned. 


In contrast to the many stock promo- 
tions in the southwest, a mutual legal re- 
serve life company is being organized at 
Fort Worth, Tex. 


E. J. Williams of Washington, Ind., 
headed the honor roll of the Indiana Life 
Endowment Company of Evansville for 
the month of October, with $40,000 of new 
business. 


The Southland Life has discontinued its 
Little Rock, Ark., office and will hereafter 
supervise its Arkansas business from the 
home office in Dallas, Tex. F. M. Dancy 
was state agent. 


Cc. M. Madison, formerly in charge of 
Nevada for the International Life of St. 
Louis, has been transferred to the Mis- 
souri field and will have his headquarters 
at the home office. 

John C. Meyers has been appointed 
associate manager of the Germania Life 
at St. Louis, succeeding Guy A. Collard, 
who has been appointed director of agents 
for the middle west. 


S. M. Folsom becomes general agent 
for the Northwestern Mutual at Los 
Angels, with jurisdiction over several 
counties. He was formerly general agent 
at Albuquerque, N. M, 

Logan Shearar, who is a representative 
in the Kentucky legislature, has been ap- 
pointed district manager for the North- 
western Mutual Life and will make his 
headquarters at Lexington. 

The central department in Chicago of 
the New York Life has completed its al- 








lotment of $18,650,000 of paid-for business 
in 1910, over six weeks before the end of 
the year. The branches in the depart- 
ment that have filled their allotments are 
the Wisconsin, St. Paul, Central, Grand 
Forks, Indianapolis, Nebraska and Winni- 
peg. 

S. J. Rosenblatt, who has been connected 
with the agency of Julius Bohm, associate 
general agent of the Illinois Life in Chi- 
cago, has gone with the State Life in that 
city under General Agent Hoagland. 


The Iowa Life Underwriters will meet 
Saturday night at the Savery hotel, Des 
Moines, to discuss business for the good 
of the order and talk about some legisla- 
Son, that is desired by the Iowa life com- 
panies. 


John H. Allen has been appointed spe- 
cial agent for the Union Central Life in 
Arkansas. He will have his headquarters 
with Price & Ledbetter, general agents 
at Little Rock. Mr. Allen was formerly 
— local agency business at Carlisle, 

r 


M. D. Schneider, agent for the Bankers’ 

Life at Des Moines at Fargo, N. D., wrote 
$1,486,000 of life insurance in the first 
ten months of this year. This is an aston- 
ishing record when it is considered that 
the largest policy he could write was 
$6,000 

The Fidelity Mutual Managers Associa- 
tion got up a system of prizes that were 
not very expensive in order to stimulate 
business. The New York department rules 
that the offering of such prizes is not al- 
lowed under its law. They have therefore 
been withdrawn. 

E. F. Kirk, formerly of the Aeolian 
Company in Cincinnati and considered 
that firm’s best salesman, has become 
special agent of the Provident Life & 
Trust in Cincinnati. W. H. Cossum, for- 
merly a clergyman, has also gone with 
the company in Cincinnati. 

Judge James P. Gregory, sitting in the 
criminal court at Louisville, refused to 
grant a new trial to P. J. Needham, who 
was found guilty of a criminal conspiracy 
to defraud certain Indiana insurance com- 
panies and was fined $750. Needham as- 
serts that he will take an appeal. 


The Southern National Life of Louis- 
ville has announced that it will enter sev- 
eral southern states, in addition to those 
in which it is now operating, after Jan. 1 
The company will give a banquet Dec. 20 
at Louisville to those of its agents who 
write a certain volume of business be- 
fore that time. 

Hertz & Merrill have been appointed 
managers for Cook county, Ill, for the 
Security Life of America. Their head- 
quarters will be at the home office of the 
company. Henry L. Hertz was formerly 
internal revenue collector at Chicago, 
while Mr. Merrill comes from Scranton, 
Pa., where he represented the Security. 


Al Clover, the well known Chicago life 
insurance agent, is now manager of the 
Orr Banking and Insurance gency at 
2325 West Madison street, Chicago. The 
agency represents the oid Colony Life 
for ordinary life, Globe Mutual of Chi- 
cago for industrial, and the North Ameri- 
can Accident for health and accident, be- 
sides a line of fire insurance companies. 


The New England Mutual Life has 
divided its California field and opened a 
new general agency for southern Califor- 
nia at Los Angeles. F. O. Bristol, for 
several years with the Northwestern 
Mutual in New York and one or two of 
the western fields, and at present secre- 
tary of the Northwestern Mutual Life 
Agents’ Association, takes charge from 
Nov. 1 

Receivership proceedings against 
L’Union St. Jean Baptiste d’Amerique, 
a fraternal, terminated Tuesday at 
Providence, R. . by a decision of 
both sides to settle out of court. A com- 
missioner is to be appointed to super- 
vise the society’s affairs until a con- 
vention can be held. Walter B. Chase 
of Providence was appointed to investi- 
gate irregularities and all the supreme of- 
ficers were asked to resign. 








Our Stock Option 


Policy Sells Itself 





Our men are all making money because we have 
A SPECIAL PROPOSITION TO OFFER PRODUCERS 








WRITE FOR PARTICULARS 
GIVE AGE AND EXPERIENCE WITH REFERENCES 





WE WANT MEN FOR WORE IN PENNSYLVANIA ONLY 


Standard Mutual Life Insurance Co. of America 
Home Office: Commonwealth Building, PITTSBURGH, PA. 








$$$ $$ $$ $$ $$ $$ $F 


Prosperity Talk, No.2 


@Thousands of people travel to South- 
west Texas and spend thousands of 
dollars in order to live for a time in | 
this climate. @Here is WEALTH as 
well as climate. While others come 
here to spend, YOU can come here to 
make big money. @The cotton crop of 
Texas alone is worth Two Hundred 
and Fifty Million Dollars this year. 
@Write us for particulars. 


The Equitable Life Insurance Co. 


of San Antonio, Texas 


$$$$ $$ SS $ $$$ SH FS 


The year of 1910 is rapidly drawing toa close, this being the 
last quarter of the year. 

The amount of money earned by the agents of the Phila- 
delphia Life from now until the end of the year will more than 
equal the total earnings of agents of other companies for the year 
1910. 

If you are in a position to contract with the Philadelphia 
Life at this time, it would be to your interest; or, if you contem- 
plate making a change at the close of the year, let us hear from 
you now, as perhaps the territory that you would prefer would 
be closed at that time. 






























Write Perry to-day. 
We have the best selling 
—=proposition on the market. 


STOCK SALESMEN= 2:22:22 mans 


ADDRESS WITH REFERENCES 


CONSERVATIVE LIFE INSURANCE CO., South Bend, Indiana 
indiana Agents—Attention) 


van you sell life insurance for a company whose management believes in 
Twentieth Century methods? To such we offer a liberal contract. Address 


MAJESTIC LIFE ASSURANCE COMPANY 


Odd Fellows Bui:ding, INDIANAPOLIS. IND 


Will re-insure, buy or ab- 
sorb any Life Insurance 
Company doing business or 
in process of organization. 
Correspondence strictly 


confidential. 


Address 73-V, care 
The Western Underwriter 
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Casualty and Surety News 








STATE RATING LAW VOID 


MUNGER KILLS NEBRASKA ACT 





Judge Says in Effect Insurance is Pri- 
vate Commodity, Whose Price 
State Cannot Fix 





Judge T. C. Munger of the United 
Staes circuit court for Nebraska last 
week declared the Nebraska surety rat- 
ing law void and permanently en- 
joined its enforcement. 

In the legislative session of 1909, 
shortly after the surety companies ad- 
vanced rates, a law was enacted creat- 
ing a surety rating board, composed 
of the governor, attorney-general and 
state auditor, whose duty it was to fix 
maximum surety and fidelity rates in 
the state. It cut the company’s rates 
severely in its first order, but on re- 
consideration promulgated rates not 
very ditterent from those the companies 
charged. The majority of the com- 
panies preferred to let the law stand, 
but the American Surety, unwilling to 
let the principle of state rate regula- 
tion stand unassailed, attacked the law 
at its own expense and against the 
wishes of a majority of the companies. 

American Surety Attacked 


_ When injunction proceedings were 
instituted, the atorney general promptly 
retaliated by bringing three suits in the 
Lancaster county courts (Lincoln), one 
in district court to enjoin the company 
from writing business in the state 
thereafter because it had failed to com- 
ply with the terms of the Junkin anti- 
trust act which requires corporations 
doing business in the state to each file 
an undertaking that it will obey the 
laws of the state and its annual report 
annually at the capitol; and in county 
court in the nature of criminal proceed- 
ings calling for the ofrfeiture of $10,- 
000 in each of two cases for the alleged 
failures to file undertakings and reports. 

The surety company met these cases, 
and defeated them in the district court 
on the grounds that it is not amenable 
to the Junkin act, because controlled 
by the insurance code instead. The 
state caried these cases to the supreme 
court, where they are now pending. 

Judge Munger, in his decision, said in 
part: 

The real controversy in the case is over 
the power of the state to fix the rates to 
be charged for insurance. No case has 
been cited where such a question has pre- 
viously arisen, although acts somewhat to 
the same effect have been passed in other 
states (laws of New Hampshire, 1899, 
chap. 85, sec. 1; laws of Kansas, 1909, 
chap. 152, sec. 3). 

May the state exercise this power, in 
view of the Fourteenth amendment to the 
Constitution of the United States, which 
declares that no state shall “deprive any 
person of life, liberty or property, with- 
out due process of law’? 

Subject to Police Power 

The liberty to enter into contracts is not 
an unrestricted liberty, but is subject to 
the police power of the state. The extent 
to which the state may go, in the exercise 
of this power, in regulating or prescribing 
the prices of goods or services is not 
clearly defined. * * * The right to 
regulate the charges for services of those 
whose business is devoted to a public use 
has been thoroughly established. It is 
also well settled that the right exists in 
the state to regulate the charges to be 
made by those whose business is affected 
by a public interest. Munn vs. Illinois, 
» : yA Py rug Be vs. ow Tam 143 
163 U. ay Ph i rass vs. orth Dakota, 

The three cases just cited involved the 
validity of statutes regulating the charges 
which lawfully mighft be made by those 
Hy ning grain elevators, and in each case 

t was declared that the business con- 
ducted by them was so affected with a 
public interest that the state could regu- 
ate the charges imposed by them. Some 
of the characteristics of that business 
which led the court to declare it to be 
alfected with a public interest were: The 
practical monopoly of the business at 
: © places where it was carried on, and 
he consequent power to levy tribute 
— the community; its relation to the 
usiness of transportation, and to the 





business of common carriers thus being 
of a quasi-public character. 

Surety Companies Not Quasi-Public 

The business of the companies engaged 
in furnishing surety bonds has none of 
these characteristics. It is in no way a 
monopoly, for individuals and partner- 
ships are free to furnish such bonds in 
competition with them, and to make any 
charge or no charge for assuming such 
risks. No one is compelled to resort to 
the surety companies as practically the 
only source from which may be obtained 
surety bonds. The public interest in the 
business of such companies is no differ- 
ent from its interest in the business of 
any large mercantile or manufacturing 
company, whose capital, experience and 
facilities may enable it to have a widely 
extended patronage, but such character- 
istics do not make the business one which 
is affected with a public interest. State 
vs. Press, 159 Mo. 410, 60 S. 


If the state may fix the amount of 
compensation for which an insurer may 
lawfully contract for furnishing such in- 
surance the state may dictate the price 
for which all other commodities shall be 
sold, including the price which may be 
paid for labor. This cannot be done. 
The Fourteenth amendment to the Con- 
stitution protects the right of those en- 
gaged in purely private business to fix 
the price at which they will sell their 
services or commodities. 


Suretyship a Private Matter 

The court quotes from three deci- 
sions in which were declared void one 
law attempting to fix the prices for in- 
stalling and maintainine private tele- 
phone systems in buildinvs and two 
laws attempting to fix the wages con- 
tractors on public work should pay 
their laborers. The court then con- 
cludes: 

“The act of the Nebraska legislature 
of 1909 falls within the principles an- 
nounced in these cases, and as it does 
not seem that the portions of the act 
are separable the whole act must be de- 
clared void, and its enforcement will 
be enjoined.” 





Warns Against Surety Rebating 

Commissioner Beedle of Wisconsin 
has sent out the following warning 
regarding rebating on bonds: 

The demand for surety bonds for incom- 
ing officers has resulted in a number of 
inquiries with regard to the right of 
surety companies to vary from their reg- 
ularly quoted rates. 

The antirebate law does not confine 
companies to such rates, but in view of 
the complaints that have reached the de- 
partment with regard to rebating by 
agents in this connection, it should be 
noted that any reduction in the rates must 
be made by the company and cannot, in 
any event, be made by the agent out of 
his commission. Such reduction by the 
agent from his commission, is a rebate 
for which he is liable to fine and imprison- 
ment and the revocation of his license 
for three years. 

It is the duty of the insurance depart- 
ment and of district attorneys to enforce 
this law, and the specific attention of 
public officials approving bonds, and of 
insurance agents, is called to it that it 
may not be violated unwittingly. 

Complaint has also been made that 
agents, especially of health and accident 
companies, are taking a note for a part 
of the commission or policy fee, with the 
understanding that the note is only to 
be paid from a claim on the policy, if 
any. This is plainly a rebate in violation 
of the statute and will be so prosecuted. 


Plan of Coal Operators 

Indiana coal operators are still work- 
ing on the organization of a mutual 
liability company, mention of which 
was made recently. They have been 
advising with H. H. Woodsmall, gen- 
eral agent of the United States Cas- 
ualty at Indianapolis. His company 
does not write coal mines, but he had 
a large experience with that business 
as agent of the London Guarantee 
several years ago. 

It appears that the coal operators 
are much dissatisfied with the present 
situation. Most of the stock companies 
have quit writing mines because of 
heavy losses. Those that do write have 
advanced rates to a high figure. The 
Vandalia Coal Company put in its 
own claim department and is said to 
have saved considerable money by so 
doing. This has caused a number of 
the smaller operators to look with 
favor upon a cooperative system of in- 








AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Persenal Accident and Health, Fidelity and Surety Bendr 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 


HUTCHINSON & COOLEY, General Agents for Illinois 
159 La Salle St., Chicago 
CHRIS. SCHROEDER & SON, Gen. Agents Wisconsin 
83-85 Michigan Street, Milwaukee 
E. J. SCOONOVER, General Agent for Indiana 
509 Law Building, Indianapolis 
TRAFFORD N. JAYNE, Att'y and Mgr. for Minnesota 
709 Hennepin Ave., Minneapolis 
F. A. BUCHANAN, Jr., Gen. Agt. for Southern Ohio and No. Ky. 
312 Johnston Bldg.. Cincimnats 
FOWLER & LONG, Gen. Agts. for Western Missouri 
818 Grand Ave., Kansas City, Mo. 
GEORGE W. LONG, Gen. Agt. for Kansas 
734 Simpson Ave., Kansas City, Kas 








Hoosier Casualty Company 
INDIANAPOLIS, INDIANA 


Issues a policy covering all kinds of accidents, any 
form of sickness and death from any cause. Besides 
svecial features not covered by other companies, 


SECURITIES DEPOSITED WITH THE AUDITOR OF STATE OF INDIANA FOR THE PROTECTION OF 
POLICYHOLDERS. ill or part time agents can make money representing this le 


Address: HOOSIER CASUALTY COMPANY, Lemcke Bldg., Indianapolis, Indiana 
SPOKANE 


INTERNATIONAL CASUALTY COMPANY, Wasnincron 

Agents and managers desiring association with a live wire company will do 

well to negotiate with this company. Now selling Automobile, Fire, Theft, 
ision and Property Damage and Accident | Health Insurance. 


A FEW COMPETENT AND RELIABLE STOCK 
SALESMEN WANTED. Address the Company 
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**Kind out’” is the slogan of the 
successful man. Our claim that the combination 
of our Lapse-proof line of Policies, plus our superior 
Service to Policyholders, plus our business-building, 
dollar-bringing Agency Helps, minus the nagging or 
indifference of most companies, means success to the 
Active Agent is worth investigating. We'd like to put 
the FACTS about our Policies, Service and Methods 


in your hands—we guarantee you'll be interested— 


especially if you are in a position to consider an A No. 
agency proposition from one of the foremost Multiple 
Line Casualty Companies. 
Just drop us a postal and say you'd 
like the information. We ask only the 
opportunity to present the FACTS. 


The Pennsylvania Casualty Company 
M. G. NICHOLS, 3rd Vice-President 
694 Linden Street, SCRANTON, PA. 








HE WORLD'S SERIES WAS WON,BY:THE BEST 
PLAYERS, THAT'S SURE!! 


We have just issued an interesting leaflet entitled “DON'T DIE ON THIRD!! 
It’s worth reading, the lesson it teaches is a noteworthy one. Sent for the asking with 
pleasure. German Commercial Accident Company, Home Office, 1011 Chestnut Street, 
Philadelphia. Founded 1888. $103,000.00 Pennsylvania Insurance Department Deposit 


The Union Health and Accident Company 
DENVER, COLORADO 
Surplus, $45,000.00 Cash Capital, $100,000 


Issues all the latest forms of health and accident ogg hy both commercial and industria 
= Fertile fields available to industrious workers. Why be a SUB when you can secure a 
tate Agency or District Managership, and thereby reap the full reward of your eftorts ? 








The General Accident 
PHILADELPHIA 


best serves producers and the public. Its Agents adjust and pay 
all claims at sight. What you cannot get in the line of health 
and accident insurance with the “General’”’ is not worth having. 
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specting and of handling claims. It 
may be that the new company will 
undertake only to write for small 
limits, thus taking care of ordinary 
claims but leaving each operator to 
stand the loss in case of serious ac- 
cidents. 





McGILLEN’S NEW CONNECTION 





Gets General Agency of American 
Bonding, Reporting to the Chicago 
Branch Office 





John McGillen, former general agent 
of the United Surety at Chicago, and 
W. Herbert Stewart, manager of the 
Chicago branch office of the American 
Bonding, have closed a contract by 
which Mr. McGillen becomes general 
agent of the American Bonding, report- 
ing to the Chicago branch office. 

This is an admirable arrangement for 
both parties. Mr. McGillen controls 
about $50,000 in surety premiums, 
mostly contract. For some months 
past the United Surety’s financial af- 
fairs have been a handicap to him, and 
it will be of vast advantage to him to 
represent a company about which no 
explanations are necessary. It is ex- 
pected on the street that within a few 
weéks Mr. McGillen will write a large 
amount of Cook county official busi- 
ness, On account of his prominent po- 
sition as a Democrat and it would have 
caused him considerable loss had he 
been obliged to broker it. 

The American Bonding will not only 
get a large increase in its Chicago busi- 
ness, but a more even balancing of 
classifications. The bulk of its business 
has been judicial and it had compara- 
tively little contract business. Its offi- 
cial department will also be boosted. 

Mr. McGillen will retain his present 
office at 181 La Salle street. 





Consider Ilinois Situation 

Representatives of practically all the 
liability companies except the American 
Fidelity went into session in New York 
last Friday to consider the Illinois sit- 
uation. All the companies have com- 
piled their statistics on the state, as 
they have for one or two other states 
which have shown high loss ratios. 
These individual company results are 
now being worked together to find out 
just where all the companies have come 
out on their Illinois underwriting. It 
is pretty generally known that the re- 
sults as a whole have ben bad and that 
if the companies are to make a reason- 
able profit on their business in the state 
rates will have to be advanced, at least 
on some classifications. 

Among well-informed local men in 
Chicago the opinion prevails that new 
rates will be promulgated in Illinois 
early in the new year. 





Plans of Omaha Company 


The Royal Indemnity of Omaha, 
which was organized with $100,000 
capital, did not provide any surplus. 
It expects to increase the capital after 
the first of the year to $250,000 and 
create a surplus in the sale of the stock. 
It will not open its industrial depart- 
ment until it has made this incrase 
in capital. 





Boom in Bank Burglary 


Columbus agents who have companies 
which write bank burglarly insurance 
are writing many policies, these days, 
for the country banks in Ohio. The 
blowing of the safe in the bank at Hill- 
iard, a suburb of Columbus, followed 
quickly by another near Toledo, and 
the attempt Wednesday night to blow 
the safe of the Camden National bank 
at Camden, Eaton County, has caused 
a big rush for these policies. It is gen- 
erally believed that all three jobs were 
done by the same gang of experts, and 
that an attempt is liable to be made 
at any time on any of the rural banks. 
The Hilliard robbery netted the ban- 
dits $5,300. fully covered by bank burg- 
lary insurance. The other two were 
desperate attempts. 





TO GET A CLEAN START 


————_. 


STOCKHOLDERS TAKE CHARGE 





American Liability of Cincinnati is 
Clearing Up Tangle—Will Enter 
Several States 





The affairs of the American Liability 
Company of Cincinnati are now in the 
hands of its stockholders and a number 
of the largest stockholders comprise the 
new board of directors. The firm of 
Pitman, Tousey & Brookfield are now 
entirely out of the company. The firm 
is said to be interested in the organiza- 
tion of a new company at San Antonio, 
Texas, and E. J. Tousey and G. D. 
Clymer, the fourth member of the firm, 
are said to be in Texas engaged in 
this work. 

. W. Crothers, one of the large 
stockholders and treasurer of the Guar- 
antee Deposit Company of Cincinnati, 
has been elected secretary, but will not 
give his entire time to the position. W. 
R. Sanders, who came to the company 
from Philadelphia some months ago 
and who is an experienced accident and 
health insurance man with a good rec- 
ord of success, has been made general 
manager and will have active charge of 
the company’s business. The executive 
committee has been reorganized, Dr. 
John Pitman, Carroll Brookfield and 
E. V. Brookfield having retired. T. F. 
McClure, president of the Metropolitan 
Bank & Trust Company and Morris J. 
Richmond of Richmond Bros., whole- 
sale paint dealers, have gone on the 
board, the other vacancy not yet hav- 
ing been filled. The vice-presidency, 
held by Dr. Pitman, is also temporarily 
vacant. Robert Doepke, who invested 
$6,000 in the stock and who brought 
about the elimination of the promoting 
firm, will retain his stock in the com- 
pany. 

The company will push for business 
in Indiana, Ohio, West Virginia, Penn- 
sylvania and several southern states. 
Application has been made to Ohio and 
the company expects to be admitted 
shortly. The capital will probably be 
reduced to $100,000 paid up and without 
selling additional stock it is expected 
that the surplus will amount to $75,000 
or $80,000, which will make the com- 
pany financially strong. The law of 
Ohio requires that no company shall be 
admitted which has not its authorized 
capital paid up. 

Manager Sanders is busily at work 
organizing Indiana and spends about 
half His time in the field. W. A. 
Biondi has been appointed special agent 
and is doing good work in securing 
agents. Offices have already been 
opened at Terre Haute, Indianapolis, 
Fort Wayne and Kokomo. W. G. Mid- 
dleswart, who was with Mr. Sanders 
in the east and formerly lived at Port- 
land, Ohio, has come to Cincinnati and 
will act as cashier. 

The report of the expert accountant, 
Guy H. Kennedy, on the affairs of the 
company and especially those involving 
the stock transactions, has not been 
made public. Various stories have been 
circulated as to the amount of the stock 
promotion expense but no statements 
have been authorized. The affairs of 
the company will probably be exam- 
ined by the Ohio department at the 
time the license is issued. The com- 
pany has $100,000 deposited with the 
state of Indiana, a considerable amount 
invested in stocks and bonds aside from 
the deposit and also a good-sized bank 
balance. While the stockholders have 
doubtless suffered somewhat through 
the heavy promotion expense the com- 
pany appears to be amply strong from 
an insurance standpoint, and Manager 
Sanders is having no trouble in build- 
ing up a good agency force. It will 
probably be a good while before any- 
thing besides the monthly payment and 
commercial health and accident lines 
are undertaken, although the charter 
provides for a general casualty busi- 
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ness. The company has quite a num- 
ber of strong men among its stock- 
holders and now has the following di- 
rectors in addition to the two above 
named: Moch, Moch-Berman 
& Co.; Harry K. Shockley, president 
of the company and auditor Anderson- 
Ziegler Company; Hon. William Little- 
field, former judge common pleas court; 
Henry Ziegler, Anderson-Ziegler 
Company; W. A. Schmid, Crystal 
Springs Ice Company; Anthony H. 
Walburg, manager P. J. Sorg interests, 
Middletown, Ohio; Judge Elan Fisher, 
Eaton, Ohio; J. W. Crothers, secre- 
tary; D. T. Miller, attorney, Cleveland; 
Thomas P. Strack, contractor, and S. 
D. Warner, Indianapolis. 





ACCIDENT BROKERS HIT HARD 





Must Be Licensed As Life Agents in 
Order to Collect Certain 
Renewals 





New York, Nov. 14.—(Special.)—The 
New York insurance department is en- 
forcing the law requiring the licensing 
of life insurance agents by the depart- 
ment so rigorously that hereafter it 
will be impossible for an agent or 
broker who placed an accident policy 
with a life certificate attached, to col- 
lect his renewals without being duly 
licensed as a life agent yearly by the 
department. That much of the busi- 
ness referred to was placed prior to the 
enactment of the law requiring the 
licensing of life insurance agents makes 
no difference apparently, as the com- 
panies writing the business have been 
instructed by the department that they 
cannot pay the brokers and agents the 
renewal commissions due unless they 
secure a license to write life business. 

A case in point is that of the Aetna 
Life, which, several years ago, and be- 
fore the passage of the licensing law, 
began issuing an accident policy, to 
which, for a $5 extra premium, was 
attached a life certificate calling for 
the payment of $250 for death from any 
cause in addition to the benefits under 
the accident policy. The Aetna Life, 
in accordance with the department’s 
ruling, is now sending out to all 
brokers or agents who placed any of 
the combination policies, a regulation 
application for license used by life in- 
surance solicitors. 

A further ruling has been made by 
the department in this connection re- 
quiring that there shall accompany 
each application for an agent’s certifi- 
cate of authority, evidence that the 
company or its representative has 
investigated the qualification of the ap- 
plicant to act as its agent. A written 
teport of the investigation giving the 
facts as to character and experience 
must accompany the application. 

The matter is a poser for the acci- 
dent brokers who do not relish re- 
linquishing their commissions on the 
life part of their contracts, especially 
as many of them have written a large 
amount of these policies. As few of 
them have ever written life insurance 
they fail to see how they can answer 
satisfactorily the questions in the blank 
as’ to occupation, amount of life in- 
surance business written and their pre- 
vious experience in the latter line. 
Others are arguing that it is outside the 
province of the department to make 
a_ law retroactive in applying its pro- 
visions to business written before its 
passage. 





Suit Far Above Limit 

Suit has been filed at Little Rock, 

rk., against the owners of a garage 
for $26,000 for the death of H. P. Clop- 
ton, who was killed in an automobile 
accident near Little Rock. The ma- 
chine was owned by the defendants and 
driven by a chauffeur in their employ. 
The liability insurance was carried by 
the Aetna with $5,000-$10,000 limits. 

€ company has already settled with 
two of the persons injured in the acci- 
dent. Suits like this indicate that there 
is an opportunity for agents to sell 
policies with larger limits. 








COMMISSIONERS CONFER 


DISCUSS COMPENSATION LAWS 





Representatives of Eight States Meet in 
Chicago—Other News of Work- 
men’s Insurance 





Members of the various state em- 
ployers’ liability or workmen’s com- 
pensation commissions met in confer- 
ence at the Hotel La Salle, Chicago, 
three days last week. The meeting was 
called by the Massachusetts commis- 
sion and was attended by representa- 
tives of the commissions of Massachu- 
setts, New York, New Jersey, Ohio, 
Illinois, Wisconsin, Minnseota and 
Montana, as well as representatives of 
the United States Bureau of Labor and 
the federal liability commission. The 
meetings were all executive and but lim- 
ited reports of the proceedings were 
given out. 

Object of the Gathering 

The object of the gathering was to 
exchange views, for the purpose of giv- 
ing each state commission the advan- 
tage of what the others have learned 
and to bring about greater uniformity 
in the recommendations the commis- 
sions will make to their legislatures. 
Every person present was in a sense 
an expert on this question, having spent 
some time in its study and investiga- 
tion. No time was wasted in the dis- 
cussion of generalities, the object of 
the meeting being the settlement of 
specific points. According to the re- 
ports given out the commissioners 
agreed upon the following proposi- 
tions: 

That all employments be covered, de- 
tails regarding the extent of liability of 
the “small” employer and the “large” em- 
ployer being left to be worked out later. 

That all injuries be covered irrespective 
of negligence: (a) irrespective of negli- 
gence on the part of the employer; (b) 
irrespective of negligence on the part of 
the employe, except in case of injuries 
self-inflicted for purpose of obtaining 
compensation. In the latter case, the 
burden of proof shall rest with the em- 


ore to show that injuries were so in- 
ected. 

All persons employed shall be included 
as beneficiaries in case of accident, both 
the high-salaried and the low-salaried em- 
ploye. Their relative benefits, however, 
remain still to be determined. 

An installment plan of paying compen- 
sation to injured employes will be fol- 
lowed in general, but commutation of in- 
stallments may be permitted by properly 
constituted authority, such as a judge, 
after a certain number of payments have 
been made. 

There shall be a two weeks’ waiting 
period before the beginning of the pay- 
ment of compensation. 

Regarding the payment of compensa- 
tion to dependents, who were supported 
entirely or in part by an employe who 
has been killed while at work, the “de- 
pendents” shall include members of the 
family of deceased who were entirely or 
partially dependent on him for support 
at time of accident. The term shall not 
include aliens residing outside of the 
United States. 


WASHINGTON’S TENTATIVE BILL 

According to a Tacoma newspaper, 
the Washington state employers lia- 
bility commission has drafted a tenta- 
tive bill, which, if enacted, would put 
the state in the insurance business and 
put liability insurance companies out 
of business. 

It is proposed that workmen and ad- 
ministrative officers employed in fac- 
tories, mines, logging operations and 
other industries where machinery is 
used, shall be insured against accident. 
The employer is to pay a certain 
amount, based upon his payroll, and 
the workmen, through the employer. 
are to pay a certain percentage of their 
wages and also 50 cents a month for 
first aid and hospital service. These 
are to be paid to county treasurers 
for the insurance fund. 

Scale of Com High 

If the workman be killed and leave 
a widow and minor children, they shall 
be paid 75 percent of his weekly wages. 
but not to exceed $4,000. In case of 
permanent total disability the workman 
shall receive not more than his wages 
for five years, not to exceeu $4,000. 
Hospital benefits of $5 a week and 
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A GIANT IN THE SOUTH 
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Operating under the Compulsory Reserve Deposit Law 
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CITIZENS NATIONAL LIFE INSURANCE COMPANY 


LOUISVILLE, KY. 
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LIFE INSURANCE STOCK 


If you are a Live Insurance Stock Sales- 
man, you can make big money selling 
our stock. It is the best backed and 
best selling proposition on the market. 
Our men are making big money. Write 
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funeral benefits of $75 are provided for. 
The employer who pays the required 
amount into the insurance fund is ex- 
empted from liability for the injuries 
his workmen may receive. ‘' 


PROGRAM OF OHIO COMMISSION 

The employers’ liability commission 
of Ohio will hold several more public 
hearings in the state and then will go 
into executive session, there to remain 
until the legislature meets in January. 
While Chairman James Harrington 
Boyd is not making any statements as 
to what the commission will recom- 
mend, it is evident from his remarks 
that he leans strongly towards the 
German system, under which the state 
administers the insurance fund and has 
but a poor opinion of the English sys- 
tem, where both liability and compensa- 
tion acts are in force and the workman 
can first sue for negligence and if 
beaten then can take compensation un- 
der the other law. If the chairman’s 
views prevail it is likely that Ohio 
will have a law under which both the 
employers and the workmen will con- 
tribute to a fund administered by the 
state, as the coal operators and coal 
miners in Montana do now. 


WILL BE NORTHERN CASUALTY 


New Company at Aberdeen, S. D., to 
Begin Operations in January 
in Several Lines 








The interests in control of the 
Northern Accident of Aberdeen, S. D., 
are now organizing a stock company 
ta be known as the Northern Casualty. 
It will have $300,000 authorized capi- 
tal, of which $100,000 will be paid up 
within a few months and the remainder 
will be sold later. At present $50,000 
has been sold at $200 giving about 
$50,000 of surplus also. 

Under the laws of South Dakota the 
company can do any kind of casualty 
or surety business, except accident 
and health, on $35,000 paid-up capital. 
The Northern Casualty intends to be- 
gin operations in January, writing 
surety, fidelity, burglary and auto- 
mobile liability and property damage. 
As soon as its capital stock is in- 
creased to $100,000 paid-up, it will re- 
insure the accident and health busi- 
ness of the Northern Accident, an as- 
sessment company, which will be re- 
tired. The Northern Casualty will 
_ engage in the accident business 
also. 

The officers of the new company will 
be the same as those of the old, viz.: 
President, A. J. Schunk; vice-president, 

. A. Holmes; secretary and treasurer, 

. E. Young. President Schunk has 
sold considerable of the new stock at 
no cost for commissions, but part of 
it is being sold by stock salesmen. 

On account of the deposit laws of 
South Dakota very few outside surety 
companies operate in the state and 
the bulk of the business is done by 
the Northwestern Surety of Mitchell 
and Western Surety of Sioux Falls. 
A large number of bankers have taken 
stock in the Northern Casualty and 
it expects to get a good line of busi- 
ness through them. 


Lost the Rustin Case 

Accident insurance companies which 
were defendants in suits brought by 
Mrs. Grace Rustin, of Omaha, to force 
the payment of policies on the life 
of her husband, Dr. Frederick Rustin, 
lost their cases, a jury at Louisville 
returning a verdict Tuesday afternoon 
in favor of the plaintiff after having 
been out an hour and a half. 

The companies, it was announced, 
will take an appeal. Those affected 
and the amounts of the policies on 
which claims are made include the 
Aetna, $11,200; Employers’ Liability, 

000; Fidelity & Casualty, $5,000; 

ravelers’, $5,000; Casualty Company 
of America, $5,000. 

The plaintiff contended that Dr. 
Rustin’s death was due to accident, 
while the companies brought into evi- 
dence, by means of depositions, facts 








relating to the alleged dissolute char- | 
acter of the physician and his efforts 
previously at self-destruction. The 
case was transferred from Omaha on 
account of the strong local feeling 
there. 


BENEFIT FROM THE HEARINGS 








Ohio Employers Beginning to See 
Justice in Liabi Rates— 
Revision to Come 


It is stated that Cleveland employers 
have a very much better understand- 
ing of the increased liability placed 
on the companies by the Norris law 
than ever before, as a result of the 
hearing before the state liability com- 
mission recently. Many of them are 
willing now to admit that the in- 
creased rates are justified to a large 
extent, at least, although they cannot 
be expected to have gotten full infor- 
mation even yet. The benefits of these 
meetings will doubtless be felt in 
every city where they are held, and will 
make it very much easier for the 
agents to take care of the business. 

Cleveland agents have found lapses 
very materially reduced since the Nor- 
ris law went into effect. Employers 
seem to feel the increased liability 
placed upon them and are willing to 
keep up their insurance for their own 
safety. 

While rates have been settled in Ohio 
temporarily by the adoption of the New 
York schedule of rates and classifica- 
tions, many agents have come to the 
conclusion that there must be a revi- 
sion sooner or later. This was a good 
expedient for the present at least, as 
something had to be done, but that 
there must be something somewhat 
more flexible is admitted. Nothing 
will be done in any event, though, 
until after the legislature has con- 
sidered the workmen’s compensation 
idea the coming winter. 

The Travelers new compensation 
contract has been found to work out in 
a very satisfactory manner here. No 
trouble has been encountered in mak- 
ing settlements under it and it is be- 
lieved that the cost and expense is 
smaller than under the old liability 
plans. 





Accident Association on Fraternal Plan 

The American Business Men’s Asso- 
ciation has been incorporated under 
the Illinois fraternal laws to write per- 
sonal accident and health insurance. 
It was organized by Dee A. Stoker and 
associates in the States Accident of 
Chicago. It will write on the plan 
of the commercial travelers associa- 
tions, which is also followed by the 
States Accident. It will have a lodge 
system to comply with the fraternal 
laws. The object of organizing a new 
company is to secure permission to 
operate in other states than - Illinois; 
to which the States Accident is limited. 
While accident insurance is all that 
will be written immediately, a health 
policy will be gotten out soon. The 
new association has been licensed by 
the Illinois department. 


Monday Lunch of Casualty Men 

The Casualty Underwriters’ Lunch 
Club is a band of live casualty agents 
in Cleveland, who meet regularly on 


Monday at noonday lunch. Represen- 
tatives from each of the offices attend 


Experienced Casualty 
Man desires management 
of new Accident Insur- 
ance Company. Would in- 
vest up to $25,000. Give full 
particulars in first letter. 
Address 32-H, care The 
Western Underwriter. 
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Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 
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These are effective helps with intelligent prospects. 
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PROOF OF PUBLIC CONFIDENCE 
This Comgery has more premium-paying business in force in the United States 
than any other Company, and for each of the last sixteen years has had more new 
insurance accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1909: 
456 per day in Number of Claims Paid. 6,535 per day in Number of Policies 
Placed and Paid for. 
$1,463,755 per day in New Insurance Placed and Paid for. $183,403.75 


per day in payments to Policyholders and addition to Reserve. $132,172.72 per day 
n Increase of Assets. 
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ST. PAUL, MINN. 
The advertisements in this journal show that all companies “want agen’ 
many cases the connection you desire, the position you can fill, is not open te you. 
Then, too, we have no way of knowing that you contemplate a that you are not 





” In 


entirely sati that one company can pay as much for business as an- 
other, it depends, then, whether this eon reasons of its own, to pay 
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and often as many as twenty men are 
present. The objects of the club are to 
promote a closer acquaintance among 
the men engaged in the casualty busi- 
ness and engender a desire for good 
practices in every way. Various sub- 
jects are discussed from time to time, 
but the club has nothing to do with fix- 
ing rates, although they may extend 
their efforts to seeing that rates and 
classifications are properly applied, so 
that fairness to both companies and 
patrons may be assured. It is hoped 
that a permanent casualty club may de- 
velop from this beginning. 


Travelers Claims for Eight Months 

During the first eight months of 1910 
the Travelers settled 14,078 claims un- 
der health and accident policies, involv- 
ing total benefits of $985,174. The av- 
erage claim payment was $70. The pay- 
ments vary in amounts from $1 paid 
for the removal of a cinder from the 
eye to a $15,000 death loss on a double 
indemnity policy. During the office 
hours of the company it paid $13 each 
minute, $788 per hour and $5,297 per 
day on health and accident claims. 

Death benefits amounted to $321,484. 
The accumulation feature added sub- 
stantially to 40 percent of the claims, 
over $37,000 having been paid during 
the period on that feature. The double 
indemnity clause added $60,000 to the 
claims. Surgical benefits cost the com- 
pany $23,000. 





Patterson Again With Federal 

After an absence of several months 
in Europe, enjoying a much needed rest 
and change, Peter Patterson has ac- 
cepted an offer to resume his original 
position as secretary of the Federal 
Casualty of Detroit, the duties of which 
office he so ably discharged from the 
organization of the company up to six 
months ago. McCoy becomes 
vice-president of the company. 

In making the announcement to the 
field force, President Cliff expresses de- 
light at Mr. Patterson’s return to the 
official family of the Federal; congratu- 
lates the agents on the fact that Octo- 
ber far exceeded any previous month in 
the history of the company in the mat- 
ter of premium income and new busi- 
ness written, closing with the encour- 
aging statement that 1910 will show an 
increase of approximately $50,000 in 
premium receipts and assets over 1909. 


Royal Indemnity’s Charter Rights 


Incorporators of the Royal Indemnity 
are now advertising their intention to 
form a corporation under the New York 
laws, with the right to do accident, 
health, liability, fidelity and surety, 
burglary and theft, plate glass, steam 
boiler and fly-wheel, live stock and auto- 
mobile collision and property damage 
insurance. 





Meet English Manager 

Charles E. Dox, western manager of 
the London & Lancashire Fire, had the 
field men of the department in Chicago 
this week to meet Allan de Burratte, 
manager of the company’s casualty de- 
partment at the English head office and 
to discuss with him plans for handling 
the London & Lancashire Guarantee & 
Accident of Canada, which is entering 
the United States. The company pro- 
poses to write accident, health and plate 
glass business at the start. 





Columbus Casualty’s Answer 

Two defenses are set up in the an- 
swer filed last week by the Columbus 
Casualty to the ouster suit brought in 
the common pleas court of Franklin 
county by the attorney-general of Ohio. 

ne defense is that the common pleas 
court does not have jurisdiction, and 
the other is a general denial of At- 
torney-General Denman’s allegations. 

The company denies that its assets 
were impaired below the capital re- 
quired by law, and sets forth that the 
assets September 30 last were $99,- 
534.64. It is alleged that certificates 
of deposit are held by the proper per- 
sons for $26,000 in the Carnegie Trust 
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Company and for $35,000 in the Hun- 
garian National Bank of New York. 

Denial is made that there was a con- 
spiracy of the directors to dissipate the 
company’s assets, as alleged in the 
state’s suit, filed a month ago. Appli- 
cation is made for the dissolution of a 
temporary restraining order to prevent 
os winding up of the company’s af- 
airs. 


More Companies Expected 


A liability manager who is generally 
a good forecaster of coming changes 
gives it as his opinion that a large in- 
flux of companies into the liability field 
is to be expected. There is little doubt 
that a number of the states will shortly 
enact workmen’s compensation laws, 
which will mean a large volume of 
premiums. English companies, already 
familiar with this business at home, are 
showing an unusual interest in the lia- 
bility business here just now, and sev- 
eral surety companies of large resources 
are said to be looking into the field 
carefully. Aside from expected com- 
pensation laws another cause which 
makes companies consider this field is 
the general belief that rates are to be 
advanced to a paying basis. 


CASUALTY APPOINTMENTS 
Indiana 


Emp. Liab.—J. B. Bowell & Co., Ply- 
mouth. 
Fid. & Cas.—aA. ooh Lockhart, Albany; 


m ash. 

Genl. Acci.—O. W. Spahr, Ft. Wayne. 

G. East. Cas.—C. H. wis, Mishawaka. 

Maryland Cas.—The Vincennes Agency 
Company, Vincennes. 

> Acci.—F. A. Wooley, Royal Center. 

Standard Acci.—A. C. Smith, Berne. 

a Sur.—T. M. Talcott, Jr., South 
Bend. 

Fid. & Dep.—J. J. Jours, Evansville. 

Internatl Cas.—C. F. Kennedy, 8. T. De 
Wees and O. T. Cox, Indianapolis. 

Mass. Bond.—H. T. Ristine, Crawfords- 
ville. 

N. A. Acci.—A. C. Wetwer, Mishawaka; 
D. Reutepohler, Huntingburg; C. K. Slon- 
neger, Liberty. 

Phoenix Pref. Acci—N. A. Boothe, Ko- 





komo. 

Royal Cas.—H. G. Boyer, Laporte; G. 
W. Adams, Dunkirk; A. L. Walters, 
Howell. 


Standard Acci—R. R. Bayers, Spencer. 

U. S. Fid. & Guar.—Finley, Stigler & 
Co., Brazil; D. Reutepohler, Huntingburg. 
Wisconsin. 


ee Acci.—A, M. Fernbach, Keno- 


sha. 

Frankfort Mar.—L. F. Snyder, Cudahy. 

Ill. Sur.—P. Francois, Green Bay; Peter 
Holst, Waupaca; G. P. Hambrecht, Grand 
Rapids. 

Metrop. Cas.—W. J. Ackerman, Rice 
Lake. 
N. A. Acci.—George Stenz, Ashland. 
Pacific Mut.—A. L. Merrill, Antigo. 





District Managers wanted 
for Home Accident Insurance 
Company, writing business in 
South Dakota only. A thor- 
oughly up-to-date contract, 
which isa crackerjack of aseller, 
and we pay good, liberal com- 
missions to good men. North- 
ern Accident Insurance Com- 
pany, Aberdeen, South Dakota 





Travelers—H. M. Wollum, Eau Claire. 

Maryland Cas.—William Brassard, Mer- 
rill; F. H. Jackman, Janesville. 

Metrop. Cas.—F. A. Soeldner, Kilbourn. 

N. A. Acci.—E. H. Davis, Turtle Creek; 
J. L. Davis, Portage. 

Ocean Acci.—J. E. Brinkerhoff, Waupun; 
D. K. Allen, Menasha; H. A. Davis, Ash- 
land; Mrs. A. L. Monahan, Wausau. 

Pacific Mut.—A. C. Jelleff, Milwaukee; 
W. J. Hoskins, Spooner; W. J. Schwab, 
Milwaukee; M. T. Tomlinson, Milwaukee. 

Phila. Cas.—M. E. Wilde, E. J. Tapping, 
J. J. Schissler, R. C. Mueller, Jr., Jacob 
Kramer, J. C. Hymen, Louis & Fons, R. 
L. Dingwall, G. Y. Wilkinson, A. 
biatowski, Walter Schroeder, A. H. 
ners, Allen Roberts, Herman Pfeil, 
ward MacNeill, F. J. Meyer and Theodore 
Mueller, Milwaukee. 

Standard Acci.—V. O. Zimmerman, Fond 
du Lac; Theodore Zillner, Milwaukee; L. 
C. Harvey, Oconto. 

Time—A. J. Beat, Emil Pinnow and 
A. H. Murton, Milwaukee; Martin Olson, 
South Milwaukee; E. W. Van Norman, 
Monticello; Eugene McCarthy, Pulaski; 
Joshua Buroker, Soldiers Grove; Alexan- 


= Moose, Vesper; C. E. Jung, Green 
ay. 

Title Guar—J. E. Sager, Coleman; J. 
P. Williams, Shullsburg. 

U. S. Fid. & Guar.—F. H. Rogers, Fort 
Atkinson; E. N. Pomainville, Grand 
Rapids. 

x Wisc. Natl.—J. E. Schumacher, Milwau- 
ee. 
Ohio 


Cont. Cas.—J. S&. Benner, Akron; C. A. 
Bottorff, Massillon; M. L. Gardner, Dillon- 
vale; R. W. Keppler, Akron; W. N. Thorn- 
a a Cleveland. 


, A. Acci.—Lewis Englebry, Vermil- 
on. 

Republic Indem. — A. Rothisberger, 
ima; J. H. Zimpfer, Lancaster; C. > 


Billman, Celina; B. T. Leopold, Ottawa. 
Standard Acci.—Carl Smith, Fostoria. 
Frankfort—H. W. Fergus, Lorain. 

a ee Cas.—Whittlesey & Co., To- 

edo. 

Ocean Acci.—D. H. Goldsmith Company, 

Cleveland; J. K. Davis, Youngstown. 

hila. Cas.—S. H. Estill, Clyde. 
Pittsburg Cas.—E. D. Campbell, War- 
saw; Bogan & Beeghly, Dayton, 
Standard Acci.—B. G. Gilbert, Findlay; 
G. W. Robeson, Camden; Harper Brosius, 
Alliance; W. C. Frank, Canton. 


Michigan 


Amer. Sur.—J. T. Swigert, Alma; G. W. 
Paton, Almont; A. L. Spencer, Belding; 
J. E. Hodge, Breckenridge; C. S. Case, 
Brighton; W. R. Eliott, Brown City; C. D. 
Williams, Coleman; W. H. Aitken, Cros- 
well; P. L. Sawyer, Fenton; Grand Ledge 
Insurance Agency, Grand Ledge; le 
Chappell, Hillsdale; Benjamin Minsker, 
Leland; G. 8S. Wright, Milan; H. H. 
Whiteley, Millersburg; W. H. Hutter, Mt. 
Clemens; J. F. Mathews, Northport; C. L. 
Smith, Petoskey; F. L. Fales, Vassar; B. 
R. Platt, Vicksburg. 

Federal Cas.—Bert Lee, Brown City. 

Maryland Cas.—J. T. Moore, Sault Ste. 


Marie. 

Natl. L. St.—Claud Hicok, Alma; F. B. 
Lambie, Midland; W. L. Snider, Mt. 
Pleasant. 

Natl. Sur.—W. A. Bahlke, Alma; L. 


Nevius, Frankfort; L. A. Seymour, Glenn; 
William Childs, Kalkaska; E. L. H. Mills, 





Mancelona; C., Mt. 

ant. 

N. A. Acci.—J. BE. Harger, Adrian. 
Standard Acci.—Leeman Burch, Sag- 


inaw. 
Bliss- 


A. Kellogg, Pleas- 


U. 8S. Fid. & Guar.—J. B. Bauer, 
field; A. H. Wait, Sturgis; J. H. Monroe, 
Traverse City. 


A. Hugus, Ernest Neilson and 
Rogers, Flint. 

Home Acci. & H.—C. 8S. Barber, Fred- 
eric; W. C. Willits, Eckford. 

Home Cas.—D. M. Smith, Grand Rapids, 

Loco, Eng. Assn., Mich.—F,. D. Tubbs, 
Durand, 


Detroit Cas.—Bert Lee, Brown City; J. 
ct & 


Tilinois 
Amer. Bond.—Albert Snyder, Arcola; A. 
A. McKee, Tuscola; Sutherland & Co., 
Mattoon; T. P. Eggman, East St. Louis; 
. L. Grimes, Batavia; W. C. Ewan, 
Kewanee; F. H. Hield, Galena. 

Atlantic Horse—C. F. McLain, Belvi- 
dere; R. M. Monroe, Rockford. 

Federal Cas.—W. B. Hughes and T. R. 
Thompson, Springfield. 

Pacific Mut.—H. G. Wason, Chicago. 

Amer. Bond.—T. B. Holdahl, Roseau; K. 
T. Thompson, Houston. 

Cont. Cas.—Andrew Frame, St. Paul. 

Empire State Sur.—Fletcher & Co., Min- 
neapolis; J. W. Lang, Aurora. 

Fid. & Cas.—W. C. Klein, Bemidji; G. C. 
Alden, Minneapolis; Daniel Shaw, Thief 
River Falls. 

Fid. & Deposit—J. M. Patrick, Minne- 
apolis. 

Genl. Acci.—W. E. Barber, Cuyuna. 


Gt. East. Cas.—S. C. Goff, Owatonna. 
N. A. Acci.—J. D. Frazer, Lyle; 8 
Hewson, Minneapolis; W. H. Forrest, Mor- 


ris. 
U. S. Fid. & Guar.—H. F. Barker, Cam- 
bridge. 





CASUALTY NOTES 


The Globe Surety has been admitted to 
Kentucky. 

The New York insurance department 
has commenced an examination of the 
American Surety. 


The Ridgeley Protective and Loyal Pro- 
tective of Massachusetts have been ad- 
mitted to North Dakota. 


A. R. Leonard, general agent of the 
National Surety at Detroit, was elected 
to the Michigan legislature. 

The American Travelers’ Association of 
Indiana, recently organized as an assess- 
ment concern, has been licensed by the 
Indiana department. 


Wynne & Kinsella, general agents of 
the Illinois Surety at Detroit, have exe- 
cuted the $350,000 probate bond for John 
Wynne, Jr., in administration of the Ken- 
ney estate. 

R. B. Sanders, special agent for the 
Standard Accident Insurance Company at 
Louisville, has announced his wedding to 
Miss Sadie M. Smith, a well known Louis- 
ville girl. 

The Fargo Bond & Trust Company of 
Fargo, N. D., has been licensed by the 
North Dakota department to do a fidelity 
and surety business. It has a paid up 
capital of $100,000. 

Smith & Boland, agents of the Illinois 
Surety at Syracuse, N. Y., have captured 
two bonds for the administrator of the 
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estate of L. C. Smith, the typewriter man. 
one is for $4,000,000 and one for $2,000,- 


Robert E. Thorne, recently appointed 
Illinois state agent of the Massachusetts 
Assident, has an office in the Security 
building, Chicago. The Massachusetts 
Accident will enter several states in the 
middle west besides Illinois. 


John F. Dumphy announces his ap- 
pointment as general agent of the cas- 
ualty department of the Fidelity & De- 
posit Company of Baltimore and the re- 
moval of his office from the Pabst build- 
ing to the Majestic building. 


The Neighbors Benefit Union at In- 
dianapolis, is the latest accident insur- 
ance organization in Indiana. Among the 
incorporators are John D. Volz, P. J. 
Strack and Z. C. Wolfe, who have had 
experience in fraternal insurance. 


Considerable of the new stock of the 
National Surety, which recently increased 
its capital from $1,000,000 to $1,500,000, 
has been taken in Columbus, Ohio. James 
W. Carroll, general agent for central 
Ohio, having secured a number of sub- 
scriptions. 


Title Guaranty & Indemnity of Okla- 
homa City amended its articles of incor- 
peretign so as to fix its capital at $100,- 

he The incorporators are J. B. Taylor, 

M. Holcomb, . Hessey, G. W. 
Batley, Thomas McKni ht, Claude Weaver, 
Cc. J. Webster, Rollin sh, P. R. Mattocks, 
R. L. Foster and Leonard "Bailey. 


More litigation savetving the surety 
companies has developed in connection 
with the Louisville sewer system, which 
is now being completed. The commission- 
ers of sewerage have sued the Blackstaff 
Engineering Company and its surety, the 
Fidelity & Deposit, for failure to complete 
a section of the system. The surety com- 
pany is suéd for $8,000 and the engineers 
for $20,353. 

The Treasury Derartment has called the 
attention of the surety companies to the 
provisions of law that any svrety com- 
pany doing government business must 
file a financial statement in January, 
April, July and October of each year un- 
der penalty of a fine of from $500 to 
$5,000, and that the Secretary of the 
Treasury has no authority to extend the 
time for the filing of such statements. 


It is stated on good authority that 
Fred E. Johnson & Co., of Fort Smith 
will in the immediate future becojme 
general agents in Arkansas for the Mary- 
land Casualty, the firm being composed 
of Fred EF. Johnson, a prominent local 
agent of Fort Smith, and W. C. O’Connor, 
at present special agent for the Mary- 
land Casualty under Byrne & Co., of St. 
Louis, who now have jurisdiction over 
Arkansas. 


The United States Fidelity & Guaranty 
has appointed an advisory board at Cleve- 
land, consisting of the following members: 
A. V. Cannon, attorney; William Mc- 
Laughlin, coal and iron; Lucian B. Hall, 
wholesale drugs; A. W. Ellenberger, man- 
ufacturer; J. A. House, Guardian Savings 
& Trust Company; S. H. Needs, coal opera- 
tor; H. D. Berner, capitalist; F. W. Bruch, 
manufacturer; E. W. Reaugh, contractor; 
Cc. C. Bolton, capitalist; A. A. Stearn, at- 
torney. 





Inspected Omaha 

E. R. Townsend, the hydraulic en- 
gineer of the Western Union, has made 
an inspection of the Omaha water sys- 
tem for the Nebraska Inspection 
Bureau. He calls attention to the seri- 
ous danger should a break occur in the 
single main that supplies the city. 
There is also an insufficient number of 
firemen on duty at one time. Mr. 
Townsend reports that there should be 
more fire engines and more men to 
each company. 


INSURANCE STOCKS 
Quotations as furnished by 


E. S. BAILEY 


66 Broadway, New York City 
FIRE COMPANIES 
Approximate Bid Asked 








Annual Price Price 
Company Dividend P. Cc. P.C. 
Cie GC H. Ze ccccsces 10 eoee 205 
Commonwealth ..... 10 326 ones 
Continental .......... 40 1025 1075 
Empire City......... 8 125 ° 
EE eee 290 300 
Ger. Alliance..... os 275 300 
Ger. American... -- 30 550 560 
Germania ($50)...... 18 285 295 
Glens Falls ($10).... 30 1525 nee 
Globe & Rut......... 0 475 500 
Hanover ($50) oanewe 15 200 210 
ST utiitadtie-+ 0.018000 0 640 660 
el er 10 165 175 
Sorte River teat} soee TR 300 305 
[) ver 155 165 
Pacific ($25) ......... 14 185 ase 
Peter Cooper ($20).. 6 9 105 
Stuyvesant .......... > % 155 160 
United ag {336). Vv 60 70 
Westchester ($10 ° 4 455 cece 
"Wmsbure City (3803; ° 380 400 
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NEWS OF FIRE PROTECTION 


Fire Protection at Springfield, Ill. 

Companies are having considerable to 
say these days in regard to the ineffi- 
cient fire protection at Springfield, IIl., 
which is allowing first-class dwellings 
to burn to the ground without being 
able to save them. The charge is made 
that the department is honeycombed 
with politics. Some of the companies 
think that an advance in rates should 
be made unless the city authorities 
agree to do something to give the pub- 
lic a well manned and effective fire de- 
partment. 





Oklahoma City’s New Equipment 

The Oklahoma City fire department 
has just received part of the new ap- 
paratus recently purchased, which in- 
cludes the following: One extra first 
size three-horse engine, two one-third 
size engines, one extra first hose and 
chemical, one standard combination 
hose and chemical, two combination 
city service hose and ladder trucks, 
one 55-foot water tower, one 70-H. 
auto chemical which will carry eight 
men, and two 35-H. P. auto chemicals. 
This gives the city two three-horse 
hitches on engines, with ‘the other 
equipment and the fine new central sta- 
tion just completed, and the new ward 
houses, just completed, 


Makes a Little Move 

Kansas City, Mo., is waking up to 
the danger of being without an ade- 
quate fire alarm system. A committee 
of the Missouri State Fire Prevention 
Association and a number of local 
agents met representatives of the fire 
and water board recently and dis- 
cussed the situation. As a result two 
Dean instruments will be placed in the 
heart of the city and fifty Gamewell 
boxes will be fitted with glass fronts, 
so that time may not be lost hunting 
for keys. 








Reorganize Indianapolis Department 

A reorganization of the fire depart- 
ment for the downtown district has 
been decided on in Indianapolis. An 
ordinance will be introduced in the 
city council authorizing the board of 
public works to sell the present head- 
quarters and have plans made for new 
engine houses. New headquarters will 
be built a block east of the present 
building, where Fire Chief Coots will 
have his office and where the various 
automobiles and automobile apparatus 
will be kept. Other apparatus will be 
kept at a new engine house to be built 
at Kentucky avenue and Maryland 
street. The Maryland street engine 
house, in the center of the business 
district, may be turned over to the 
insurance companies for a proposed 
salvage corps. The sites and build- 
ings will cost about $160,000, it is 
estimated. 





FIRE PROTECTION NOTES 


Aberdeen, S. D., is putting down an ad- 
ditional weil on the north side to increase 
its water supply. 


A new 350,000 gallon steel water tank 
is being completed at Barron, Wis., to 
— the old wooden tank of smaller 
size 


The city council at Random Lake rts. Ns 
has appropriated $4,000 with which 
purchase a fire engine, hose and M.. 
equipment. 

A new system of electric fire alarms has 
just been completed at Paducah, Ky., and 
accepted by the municipal authorities. 
This is one of numerous improvements 
= have been made recently in that 
city 

Fire protection facilities at Wausau, 
Wis., are arriving at a very satisfactory 
stage. A two-mile extension of the city 
water main has been completed and the 
work is now being rushed on the two new 
fire engine houses. 

The Owosso, Mich., city council has 
voted to purchase the secondhand pump 
for the waterworks, about which there 
has been such an ado, terminating in the 
Ss of the board of public works 


in a body. The pump will cost the city 
about $2,000. 
The setting on fire of a residence at 


Kalamazoo, ich., Nov. 11 makes the 
forty-seventh incendiary fire in that city 
since June 15, one blaze resulting in a 





loss of over $75,000. During the summer 
many fires were started in lumber yards 
on Saturday nights, but their early dis- 
covery prevented serious losses. 


Owing to the recent destructive fires in 
the north end of Flint, Mich., Chief Price 
of the fire department has moved the 
large engine from central station to No. 
4 station. There is no water protection in 
a large part of the north section and dur- 
ing the fire on Michigan avenue which 
destroyed ten bulidings’a a line of hose had 
to be stretched from the Weston-Mott fac- 
tories, a distance of half a mile. 


Fire Chief Mark Kessler of Oklahoma 
City has issued specific orders that all 
explosives carried by merchants of Okla- 
homa City shall be housed and stored out- 
side the city limits. A recent investiga- 
tion instituted by the chief disclosed one 
hardware firm to be carrying several hun- 
dred pounds of dynamite in its store 
located in the very heart of the city, and 
which would have wrecked the best part 
of the city had an explosion occurred. 


ILLINOIS AGENT’S MEET 
(CONTINUED FROM PAGE 1) 

I. S. Blackwelder, assistant secretary 
of the governing committee, R. S. Odell 
of the Fidelity-Phenix, and N. E. 
Briggs of the North British were called 
on for remarks. 

Talk By J. B. Steck 

J. B. Steck of Alton in a talk said 
in his community the agents had com- 
petitors with no fixed price for their 
policies. Such agents do not affiliate 
with local boards. They are supported 
by some field men, who want to get 
business at any cost. These agents do 
not give their clients sufficient atten- 
tion in enlightening them as to rates or 
other phases of fire insurance. They 
are ignorant in preparing forms. Mr. 
Steck favors having the make up of 
rates filled with the secretary of the 
local board. Side-liners he considers 
one of the evils of the business, yet 
companies entrust them with great re- 
sponsibility. 

Welcome to Our City 

At the afternoon session Mayor Bor- 
chers of this city extended the city’s 
welcome. The response was made by 
Thomas L. Fekete of East St. Louis. 
Before the session the city fire depart- 
ment made an exhibition run. Chief 
Devore has been the efficient head of 
the department here for_twenty years. 

Lyman M. Drake of Chicago, chair- 
man of the National asociation’s com- 
mittee on higher standard of agents, 
said his commitee had reached no con- 
clusion yet. It hopes to evolve a 





scheme to reduce the number of peo- 





ple getting commissions and thus de- 
crease the expense, 

Geor ge A. Gilbert of Chicago, man- 
ager of the Employers Liability, read 
a paper on liability insurance which 
appears in the Casualty and Surety 
Supplement of this issue. 

D. Sexton of East St. Louis, a 
member of the Illinois Fire Insurance 
Commision, stated the report would 
probably be presented in about three 
weeks and bills based on it will be 
introduced in the legislature. 

Resolutions Are Debated 


A resolution was introduced protest- 
ing against the continuance of the re- 
lief rule and competitive rates. The 
resolutions committee recommended 
that this be not adopted because of 
lack of time for considering all its 
phases. The committee stated it 
might be well for most communities 
not to have competitive rates yet in 
some few the relief rule may be neces- 
sary. The comittee declared it 1s not 
an opportune time to press the ques- 
tion. 

Another resolution offered requested 
that the make-up of the rate on each 
risk be filed with the secretary of the 
local board. The resolutions commit- 
tee recomended it be not adopted be- 
cause in its opinion the authorities 
would not grant the request. It would 
entail too great time and expense to 
get them out. The rating bureau 
would have to put on many extra clerks 
to do the work. The report of the 
comittee was adopted in each case. 

Discuss Field Problems 

H. T. Morgan of Springfield in a 
talk emphatically decried the extension 
of long credits to asured. Other agents 
who talked on problems in the field 
were: George N. Taylor of Streator, 
C. A. Bartlett of Granite City, Miss 
Edith Goodspeed of Joliet, Neal Bros- 
seau of Kankakee, A. R. Stansifer of 
Litchfield, W. A. Wittick of Peoria, 
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Fireproof Oil and 
Gasolene Storage 


That the most inflammable liquids can 
be handled with absolute safety is con- 
. Clusively shown by the Bowser record: 
Over 500,000 Bowser storage systems 
have been sold during the past 25 
years, and not one of them has ever 
caused a fire. 
outfits were dug out from the ruins of 
San Francisco and emptied of their 
contents. 
face of the fires caused almost daily 
by explosions of gasolene and other 
liquids, this is a remarkable record 
which should be borne in mind by 
insurance men and users of oil alike. 


The outfits procure the measure of safety pre- 
scribed by the National Board of Fire Under- 
writers and comply with all local ordinances. 


118 Bowser gasolene 


Not one exploded. In the 
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Frank Ryan and H. F. Espenschied of 
Danville. 

The new president, Mr. Arnold, at 
the close of the meeting, said the or- 
ganization is at a trying period and its 
success will depend on the support of the 
best agents of the state. He hopes 
$1,000 may be raised to prosecute the 
organization movement. He asked for 
1,000 members by next year’s meeting. 

H. F. Espenscheid of Danville asked 
all agents to take a hand in legislation 
and keep close to their legislators. 

Secretary George L. Wiley of the 
State of Illinois is ill at his home and 
could not attend the banquet and 


speak, 
Banquet in the Evening 

The business of the day closed with 
a banquet in the evening. H. L. Old- 
ham, president of the local board, ex- 
tended the greeting in a most delight- 
ful way and introduced the toastmaster, 
C. M. Cartwright, of THE Western UN- 
DERWRITER. Before the regular program 
of the evening, the retiring president, 
Abram Spitler of Mattoon, who has 
made such a great record in reviving 
the association; Shirley E. Moisant of 
Kankakee, the great and glorious sec- 
retary and the only one of his kind; 

A. Giberson of Alton, the “Gibby” 
who made everybody feel at home when 
the association met in his city last win- 
ter, were called on for brief remarks 
and each received an ovation. 

Batchelder on Aviation 

George H. Batchelder of Chicago, as- 
sistant manager of the O. C. Kemp Gen- 
eral Agency, spoke at the banquet, tak- 
ing as his subject, “Aviation.” He ap- 
plied the term as “going up in the air” 
over correspondence between agents 
and companies. He feels if agents were 
to exercise more care in sending in 
dailies and accounts, in answering in- 
quiries and the like, there would be 
less friction and irritation. Much cor- 
respondence could be saved if agents 
supervised the detail transactions of 
their offices with greater care. He ad- 
vised agents not to “go up in the air” 
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RED AMES & CO. 

gE = 5, SALLE EET, CHICAGO 

Agents for the Connecticut, Phenix, M' «& > 

Nati , British America, 

North British & Mercantile, Calumet, Merchants of New 

York, State of Nebraska, Gen of ation- 
Surety and Co. of America. For Surplus 

Lines, unexcelled ities in Individual lerwriters 

of St. Lede. Centre Ins. Co. (Ltd.) of 3 rie ean. 
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tab’ of England, Liverpool 
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ietoria Ins. Corp. ,and at London Lio jds—special 
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GRITCHELL, MILLER, 
WHITNEY & BARBOUR 
136 La Salle Street, Chicago 


Sole Agents: Phoenix of London; Springfield F. 
M.; American, - ; Commercial Union; Spring 
Garden; Sec 3 County. Pa.; 


; Western Reserve; Common- 


CHAS. A. NEWTON ®& CO. 


159 La Salle Street, CHICAGO 
Agents for Newark Fire, Newark, N. J., Capital Fire, 
Concord, N.H.. State Fire, (Ltd.,) Liverpool, Eng.. 
Williamsburgh City Fire, New York, Virginia F. & M.. 
Richmond. Also Special Contracts for Fire and Auto- 
mobile Insurance with Underwriters at Lloyd's, London 


Fire Hdjusters 
JUST WIRE, S20 ts 


Losses or Emergency Special Wor 


GEORGE GC. GILL, 


MANAGER 
Quincy Adjustment and Service Bureau 
QUINCY, ILLINOIS 

















“PROMPT SERVICE” 
Losses in Missouri or Central and 
Southern Illinois 


T. L. MAITLAND 


ADJUSTER 


214 Navarre Building 
Phone Main 2719 ST. LOUIS, MO. 





when requests come from companies. 
Men at the head offices are not mind- 
readers and if the information desired 
is not given, the office has to get it 
from the agents. 

Mr. Batchelder said, “If we start 
right, trying to perform each duty care- 
fully and correctly, no matter how triv- 
ial in itself, firm in our convictions, but 
broad in our views, energetic, but tem- 
perate and considerate, ‘aviation,’ men- 
tally and temperamentally considered, 
will be reduced to a minimum.’ 

Talk by Henry P. Magill 

Henry P. Magill of the Chicago gen- 
eral agency firm of Henry P. Magill 
& Co., and general. manager of the 
Central National Fire, spoke on “Fire 
Insurance and Character.” Acts and 
motives, said Mr. Magill, spring from 
character and it is character we must 
build if we are to do anything worth 
while in the world. Selfishness is 
narrowing and blighting in its effects. 
We should guard our own interests 
without encroaching on the rights of 
others. Never in the history of the 
world was so much unselfish work 
being done. Is fire insurance, asked 
Mr. Magill, lagging behind in the al- 
truistic procession? All engaged in 
the business should ask themselves that 
question, and see that their own prac- 
tices are up to standard. 

The effect of character, Mr. Magill 
told the agents, may be found in the 
different feelings with which they see 
different field men walk into their 
offices. No amount of “cultivation” 
by a certain class of specials can over- 
come the appreciation of the character 
of a high grade field man. The agent’s 
own character will count in his stand- 
ing with his companies and among his 
customers. 

A. T. Graham and W. A. Blodgett Speak 

A. T. Graham, the automobile 
floater expert of Chicago, read a paper 
at the banquet on “Automobile 
Floater Insurance.” As this is some- 
thing comparatively new and as Mr. 
Graham is an acknowledged authority 
on this line, his paper is presented in 
another column. 

W. ‘A. Blodgett, second assistant 
manager of the Springfield, who is one 
of the best underwriters in the west, 
gave the agents some suggestions from 
a friendly standpoint and not in a 
spirit of criticism, how they might im- 
prove in the handling of details of their 
offices. He sees the business flow into 
the office and with discriminating judg- 
ment is able to see the mistakes that 
are most generally made. 

Mr. Blodgett said that one of the 
greatest omissions of duty on part of 
the agent is not to answer questions 
asked for on the daily on which a new 
risk is reported. The examiner is thus 
in doubt as to the risk. He does not 
know whether the agent has been care- 
less in getting the information or was 
careless in neglecting to transcribe it 
on the report. Or is there some ul- 
terior motive in the omission? 

The companies get all the purchas- 
able information about men and con- 





cerns. They consult these books and if 
their report is inclined to be unfavor- 
able, the office is likely to turn the 
business down if -the agent has neg- 
lected to fill in the blanks. A risk may 
be acceptable but the agent has pre- 
judiced his cause by not giving full 
information. 
Endorsements and Assignments 

Mr. Blodgett called attention to the 
indifference shown as to endorsements 
and assignments, An assignment means 
a new owner. It makes a new con- 
tract. The company wants to know all 
about the new owner. In case of a 
transfer of policy to a new location, 
the office should have full information 
as to the risk in its new place. 

Another mistake agents make is the 
delay in sending in accounts. This 
holds back the office machinery. Even 
if the remittance is not made, the 
agent should send in his account at the 
close of the month. 

Another feature Mr. Blodgett called 
attention to was the graded commis- 
sion scale. He said an office cannot 
diverge from it. It is one of the rules 
of the business and the office pays a 
certain commission on a certain class. 
There is much unnecessary correspond- 
ence required because agents insist on 
companies making exceptions. 

Delay in Answering Letters 


Another cause for irritation is the 
delay in answering letters. It multi- 
plies correspondence and increases the 
operating expense. He said that a 
company desires all the good business 
it can get. Its wish is to accept busi- 
ness. It is just as anxious to put good 
risks on its books as the agents. The 
company only rejects a risk when it 
feels it necessary. It is up to the 
agent, therefore, to furnish all infor- 
mation and to be diligent in his trans- 
actions with the office, so that the com- 
pany will not act unfavorably because 
of his negligence of his duties. 

Vice President Case Speaks 


Vice President E. B. Case of the 
National Association of Local Agents, 
was the official representative of that 
body at the convention and banquet. 
At the banquet Mr. Case spoke on the 
association movement. He told of the 
work of the National organization and 
its benefit to every local agent. He 
said the association had practically 
eliminated overhead writing; it has 





caused agents to respect the natural | 
territory of others; it has established | 


the ownership of expirations; it has 
discouraged the practice of nonresi- 


dent agents taking without fear or | provision of a mortgagee clause that 


favor the business of resident agents; 
it has promoted the sole agency prin- 
ciple; it has securd the cooperation 
of companies in agency practices. 

Some Live Present Issues 


As to present issues in the busi- 
ness, Mr. Case referred to agency 
qualifications, commissions, trust lines, 
brokers, traction lines and uniform 
blanks, 

He referred to the permanency of 
the agency system and expressed the 





The Highest Class of Surplus Insurance 


FRED S. JAMES & CO. of NEW YORK have secured the exclusive | | 


representation in the United States of the following high-class English case may still be taken to the court of 
Companies for SURPLUS BUSINESS: 


CentralInsurance Co.ofLondon Essex é Suffolk Equitable of England | 


Northwestern of Liverpool 


Legal Ins. Co. of London 


Liverpool Victoria Insurance Corp., Ltd. 
BINDING CONTRACT with GUARANTEED UNDERWRITERS at LLOYDS, LONDON 


Only legitimate surplus lines at full tariff rates entertained on the heavy 
value risks after the capacity of the local agents is exhausted.—Your busi- 
ness protected.—Strong Companies.—Standard form policies issued without 
a Warranty Company.—Losses adjusted and paid through this office. 

Prompt attention. Applications in Central and Western States should 


be addressed to 


Keep this ‘*“Ad’—You may Need our Faeilities 


HERBERT DARLINGTON 
171 La Salle Street, CHICAGO 





belief that the present agitation for cer- 
tain reforms will result in a higher 
standard of agency representation and 
will increase the importance and dig- 
nity of the agent, 

Mr. Case spoke of the anpaneons 
of the association movement. It means 
a closer acquaintance. That ac- 
quaintance removes misunderstandings 
and opposition and brings about co- 
operation. Such cooperation does not 
mean the banding together of agents 
in a certain section against those of 
another section or of the large city 
agents against the country agents. It 
means the solidity and unity of the 
agency system as a whole. 

Gilbert on Insurance Fraternity 

Geo. A. Gilbert, manager of the Em- 
ployers Liability, who read a very valu- 
able paper during the day on casualty 
insurance, spoke at the banquet on the 
“Fraternity of Insurance.” Mr. Gilbert 
said that any reputable insurance man 
should stand for the business as a 
whole regardless of the special line 
he represents. There is much in pro- 
moting confidence in the system of 
insurance. If a man gets sick he calls 
in first his family doctor for advice. 
If he can handle his case, well and 
good. But the family doctor may see 
that the case is one for a specialist 
and he suggests one. So with insur- 
ance. A customer calls up his insur- 
ance agent. May be he can attend 
to his wants but if he can not he should 
know some specialist who can. The 
family doctor in insurance should be 
on good terms with the specialist doc- 
tors. The man in the agency business 
should be known as “the insurance 
man,” the one who can either handle 
the customer’s wants or tell him some 
one who can. The fire, life and 
casualty men should be united for the 
common good of all. 

Julius L. Burtschi, the Decatur local 
agent in a few pleasing remarks, closed 
the banquet festivities and said “Good 
Night.” 


POINTERS ot 


FOR LOCAL AGENTS. 











“Pointers for Local Agents” is a book of 256 
pages, containing all the data that has ap- 
peared in this column for more than six years, 
thoroughly classified and indexed for quick 
reference. It is supplemented with other val- 
uable data, and is bound in red flexible leather, 
the cost being $2.00 per copy. For sale by 
The Western Underwriter. 


The appellate division of the supreme 
court of New York has decided that the 


“the interest of the mortgagee shall not 
be affected by any act or neglect of 
the mortgagor or owner” removes from 
the mortgagee the necessity of filing 
proofs of loss, and also exempts him 
from the clause in the policy requiring 
suit to be brought within one year. In 


| other words, it holds the company 1s 


liable to the mortgagee even though it 


| knows nothing of the loss until suit is 


filed, possibly only a few days before 
the expiration of the six years provided 
by the statute of limitations. Should 
the same ruling be followed in Ohio, 
the mortgagee would have fifteen years 


|in which to bring suit. 


There was a dissenting opinion by 
one of the judges, and fortunately the 


legac 





The Kansas supreme court has de- 
cided that a verbal agreement by a 
subagent to renew a fire policy is bind- 
ing on the company, even though the 
original policy provided that it should 
not go in force until approved by the 
company. The court holds that terms 
and conditions of the old policy were 
not imported into the new contract ex- 
cept so far as they related to the in- 
demnity and the property to be in- 
sured. In the new contract nothing 
was said about restrictions of authority. 
The policyholder was dealing with an 
agent clothed with apparent authority 
and had a right to assume that the 
agent had the authority which he ap- 
peared to have. 
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CHICAGO'S GREATEST COMPANY 


ILLINOIS LIFE INSURANCE CO. 


CH iCAGO LARGEST IN ILLINIOS 


JAMES W. STEVENS, PRESIDENT 


We Cuarantee where others Promise 


The year 1909 was the most successful in this com- 
pany’s already splendid record of successful years 


INSURANCE IN FORCE 


FIFTY MILLION DOLLARS 





OLDEST IN CHICAGO 











FEDERAL LIFE INSURANCE CO. 


ISAAC MILLER HAMILTON, President 


CHICAGO 
Capital, Surplus and Reserves $ 2,500,000 
Insurance in Force 17,000,000 


Policies which sell. Profitable Contracts for Agents. Desirable avail- 
able territory. Will enter new territory. Write us your 
ambitions we may help you realize them. 


We need a good man in Indiana and another in Michigan. 











Complete Expiration Index 











For Local Agents 


Two-drawer Cabinet, as cut... $3.50 
760 Expiration Cards ands As- 


sured Line Cards ............- 2.25 
One set Monthly Guides.......... 12 
= set Daily BEB. oc ccccccccce 30 

Guides for Years....... -10 
Twe -five ae = 


Broome Mig. Company 


PERU, *. INDIANA 


THE NORTHERN LIFE 


Insurance Company 
OF ILLINOIS 


ROCK ISLAND, ILL. 


HOPE THOMPSON, President 


Our “Common Dividend” Policy is the best seller on earth. 

A DIVIDEND POLICY AT A NON-PARTICIPATING RATE. 
Every Policy Registered and Reserve deposited with the State. 
Liberal Commissions, or Salary and Commission. 

Have you Ambition and Ability? Come and grow up with 


A Rapidly Developing Company 














——-The 
Western and Southern 
Life Insurance Company 


CINCINNATI, OHIO 





W. J. WILLIAMS, President 
The Largest Industrial Company West of the Alleghenies 
Issues All Standard Forms of Ordinary $500 to $10,000 


ae BY FIVE-YEAR PERIODS 





Year Income Amt. Insurance 
1889 porate $57,613.00 $1,537,430 
1894 188,260.60 3,691 

1899 407 217 00 624,219.00 10,881, 961 


1904 1,074,653.73 1,139,326.96 25,715,286 
1909 4,869,882.22 2,103,595.89 44,780,907 


GOOD AGENTS FIND 
The Union Central Life 


Insurance Company 
Of Cincinnati, O , 


A GOOD COMPANY 


JESSE R. CLARK, President, or 


a | ALLAN WATERS, Superintendent of Agents 




















JANUARY ist, 1911 


PITTSBURGH LIFE & TRUST COMPANY 


WILL OPEN SEVERAL STATES 
Do you want a General Agency? 








EE TC OPE $23,000,000 
Insurance in force more than.............. 75,000,000 
EE 4,000,000 





W. C. BALDWIN, President Address Home Office, Pittsburgh, Pa. 
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The State Life Insurance Company 


INDIANAPOLIS 
Unequaled in Solid Achievement 


Assets, Dec. 31, 1909, $8,580,830.58 Surplus, 1909 .. . $1,174,606.34 


Eight Million Dollars in Securities Deposited with ra State of Indiana 


This is $848,861 More Than is Required by Law. 


— a AGENCY CONTRACTS 


very Contract direct with the y. 
mete e yeamneny gy 1, 1910. 


On all Agency 
CHAS. F. COFFIN, 2nd Vice President, t 123k State Life Building 
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Casualty and Surety Supplement 


To Aid Agents in Their Work and Help Them Make Money 
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the number of casualty and surety 

companies that have broadened 
their fields. Casualty companies have 
invaded the surety field and vice versa. 
Perhaps half a dozen companies which 
have not yet actually made such 
changes have them under consideration. 
These changes have caused agents con- 
siderable inconvenience and some loss, 
as they have been called upon to choose 
between companies which previously 
had not interfered with each other. It 
looks as if this unsettled condition 
would continue for some time. 

There are several arguments in favor 
of writing multiple lines. The success 
of such companies as the Fidelity & 
Casualty, the Maryland Casualty and 
the prominent English companies is 
probably the argument which carries 
most weight with directors. It cer- 
tainly looks more economical to have 
a special agent establish an agency for 
six or eight lines at one visit to a town 
than to have three or four specials rep- 
fesenting as many companies do the 
same work. But there is another side 
to this question. There are certain lines 
of insurance which run well together. 
The same brokers as bring in liability 
insurance will bring plate zlass, burg- 
lary and steam boiler also. Ordinarily 
they will not bring surety bonds or 
personal accident and health insurance. 
It is perhaps a safe assertion that the 
bulk of the accident and health business 
of the country is written by men who 
specialize on those lines, and by men 
who, in addition to commercial acci- 
dent, write industrial disability or life 
insurance. The bulk of the surety busi- 
ness is written by specialists in that 
line and by lawyers. This is not an 
absolutely accurate statement but is 
generally true. 

The fact that the various lines are 
written by different classes of agents 
shows that there is still a place for the 
single line companies. There are hun- 
dreds of lawyers who will do a fair 
surety business and hundreds of life in- 
surance men who will make valuable 
personal accident agents, but who 
would scarcely write a liability, plate 
glass or boiler policy a year. So there 
are fire agents who will write liability, 
burglary, plate zlass and other general 
casualty lines, but will do nothing with 
bonds and but little with accident in- 
surance, 

Great companies like the United 
States Fidelity & Guaranty and the 
Maryland Casualty, with well estab- 
lished agency plants, can take on full 
lines successfully, but we are inclined 
to believe that some of the smaller 
companies, which have met with a fair 
degree of success in the surety field or 
in accident and health insurance have 
already made a mistake in entering 


T year has been remarkable for 





other practically unrelated fields and 
that they will make even more serious 
mistakes if they conclude that they are 
forced by the tendency of the times to 
follow the example of larger and 
stronger companies in taking up all 
lines. The management of the Con- 
tinental Casualty, strong as it is, never 
showed better judzment than when it 
deferred or abandoned the plan of enter- 
ing the general casualty field. The wis- 
est move the Empire State Surety has 
made was to reinsure its boiler, sprink- 
ler and plate glass business. 

It is one thing to establish a surety 
or accident plant; it is another thing to 
establish a general casualty and surety 
plant. By care a company with small 
capital and surplus can do the one; to 
do the other would deplete a small sur- 
plus almost to the vanishing point— 
possibly past it. It amounted to almost 
nothing for the Ocean to add plate 
glass to its lines, for it had a large force 
of agents most of whom already were 
writing plate glass business and who 
had only to change the supplies in their 
offices. It would be a big undertaking 
for the Preferred Accident or the Bank- 
ers Surety to add plate glass, as either 
would have to rebuild its agency plant 
to a large extent. It is to be hoped that 
a number of small companies which 
now are doing a comfortable surety or 
accident business will not be led into 
strange paths where trouble probably 
awaits them. 





The Illinois Local Fire Agents Asso- 
ciation at its annual meeting invited the 
dean of Chicago casualty underwriters, 
Geo. A. Gilbert of the Employers Lia- 
bility, to make an address on casualty 
insurance. It is a favorable sign when 
a body of fire agents recognizes the 
growing importance of casualty indem- 
nity. Almost every fire agency repre- 
sents a casualty company. Most of 
them, it is true, make the casualty lines 
a side issue because their aggregate fire 
premiums are larger. They also are 
better acquainted with fire underwrit- 
ing. They feel more at home in it. 

Appreciating, however, the desirabil- 
ity of controlling a customer’s proper- 
ty insurance in its entirety they see the 
necessity of becoming more proficient 
in the handling of casualty lines. Nat- 
urally Mr. Gilbert was not able to go 
into an exhaustive exploitation of his 
subject but he treated it in a manner 
that was illuminating. His idea was to 
stimulate interest in casualty business, 
to demonstrate .its growth, to inspire 
the fire agents to. study it and give it 
more attention. 





Doubtless some of the promoters of 
casualty companies think the insurance 
press fails to give them the encourage- 
ment to which they are entitled. They 





probably are sincere in the belief that 
they are going to make a brilliant suc- 
cess. So are many young men fresh 
from college sincere in believing that 
they have the world by the tail. But 
old business men do not take these 
youthful enthusiasts at par, and those 
who can judge the future only by the 
past cannot accept promoters’ esti- 
mates for the future of these new com- 
panies at their face value. 

Here and there stand a few fine com- 
panies, the survivors of the numerous 
promotions of any one period of the 
past twenty or thirty years, and twenty 
years hence a few of the present pro- 
motions will be staunch institutions and 
the rest will be remembered chiefly as 
their names are seen in old insurance 
reports. It would be a rash guesser 
who would undertake to say which will 
be in the one class and which in the 
other. 


On several occasions recently atten- 
tion has been called to the undesirable 
practice of some agents of writing to their 
home offices on several subjects in one 
letter. The agent may not realize the 
amount of work and confusion this oc- 
casions. When a letter containing in- 
formation for several departments of 
a company reaches the home office, one 
of three ways must be adopted for 
handling it. One way is to regard it 
as going to one department and have 
the parts for other departments copied, 
which is the best way; or the letter 
may be cut into pieces and each piece, 
with name and address of the writer 
attached, sent to its proper depart- 
ment; or the letter may be passed along 
from one department to another, which 
is slow and also prevents some de- 
partments from having complete files. 





Every few weeks we have a call from 
some young man who wants a position 
in a casualty or surety office. Gener- 
ally he has considerable trouble in get- 
ting placed. Probably he understands 
the business well and could fill the 
position of counterman or manager of 
the casualty department in a fire office 
satisfactorily, but there are few such 
places open. Experience seems to show 
that general agents and managers are 
not looking for men who know the 
business but for men who know how 
to get the business. They demand 
acquaintance with brokers rather than 
with office details. The primary requi- 
site of a casualty man is to be a good 
solicitor. The companies and the gen- 
eral agents will find some way to take 
care of business when it comes in, but 
they do not need a counterman with 
no brokers coming to the counter or 
an underwriter when there is nothing to 
underwrite. If they have the business 
they generally have an office organiza- 





tion which has developed with it. If 
they have no business, they want no un- 
necessary expense. If a young man 
wants to make a success in casualty or 
surety lines he would much better de- 
velop his ability to get business and 
to get men who can and will get it 
than to learn office details and under- 
writing policies. 





A surety solicitor who gets around 
too late is like a man trying to sell 
firecrackers on the fifth of July. 





Remember the outstanding premiums. 
When statement time comes those pre- 
miums over ninety days due will be 
nonadmitted assets. If they had been 
paid they would count for surplus, and 
some companies will need all the sur- 
plus they can get by Dec. 31. 





ASSUME RESPONSIBLITY 


In order to achieve a responsible po- 
sition in any large corporation a man 
must show a disposition. to assume re- 
sponsibility—I maintain that, as a rule 
responsibility is taken and not given. 
When once it is found out that a man 
assumes responsibility with good judg- 
ment, there are always plenty of people 
who are perfectly willing that he should 
continue assuming it—Paul Morton. 


VALOR’S BEST PART 


“Remember, Henry,” said the cau- 
tious hunter who had arranged with 
the guide, “we're not hiring you, you’re 
simply one of our party.” 

“What’s on your mind?” inquired the 
guide. 

“Well, you see, in case anything hap- 
pens we don’t want to get mixed up 
with this new employers liability law.” 
—Puck. 


NONENTITY, PEST OR FRIEND 


The public usually considers an 
agent one of three things, a nonentity, 
a pest or a friend. If the agent does 
not make himself known, he is a nonen- 
tity; if he, with no fine business sense, 
annoys a possible customer by constant 
and meaningless personal calls or com- 
munications, he is a pest; on the other 
hand, if, with a fine discrimination, he 
studies consistently, and with a sensi- 
ble regard as to time and place, the 
way in which to approach his customer 
with becoming frequency; if he im- 
presses and convinces his customer that 
he is in a position to render him val- 
uable service and is always at hand to 
perform the same, he in truth becomes 
a friend—National Surety. 











“Each man is born with peculiar pos- 
sibilities, which, developed, make him 
unique and strong, a necessary man to 
his generation. And a man loses him- 
self to the extent of his seeking out- 
side strength. It is easy to be taught, 
to accept rather than to attain. But 
you only know what you have seen 
and thought, you are only what you 
have felt and hoped. You must walk 
your own way, must go it alone, and 
going alone is only apparently slow.” 





“Many an agent has won out by his 
inability to 
whipped.” 


realize that he was 
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LOCAL FIRE AGENTS AND LIABILITY INSURANCE 





Address by George A. Gilbert, General Agent of the Employers 
Liability Assurance Corporation, Before the 
Illinois Association of Local Fire 
Insurance Agents 


T the meeting of the Illinois As- 
sociation of Local Fire Insurance 
Agents at Decatur yesterday 

George A Gilbert of Chicago, general 
agent of the Employers Liability, read 
a paper on “The Relation of Employ- 
ers’ Liability Insurance to the Local 
Fire Insurance Agent.” For twenty- 
four years Mr. Gilbert has been en- 
gaged in the liability business in Chi- 
cago and is recognized as the dean 
of the liability underwriters in the 
city. Local fire agents would do well 
to read his paper carefully, as it will 
give them something worth thinking 
about and to some will open a new 
avenue through which to increase their 
income from their agencies. Mr. Gil- 
bert spoke as follows: 


At the end of the twenty-fourth year of 
active experience with employers’ liability 
insurance in the United States it would 
be a waste of time to go far into its his- 
tory, for with that you are more or less 
familiar; but I may be pardoned if in the 
beginning of my remarks I mention that 
this class of insurance dates no farther 
back in any country than the year 1880, 
its place of origin England, and its incep- 
tion due to the meeting of an emergency 
which arose from the passage of the Em- 
ployers’ Liability Act by the British Par- 
liament. Manufacturers and contractors 
with unfinished undertakings entered upon 
prior to the passage of the act recognized 
that they were face to face with an un- 
known but nevertheless certain increased 
operating expense that might easily result 
in financial disaster. 

Scope of English Act 

The scope of the act, briefly stated, pre- 
cluded employers (under certain condi- 
tions) from using the then well estab- 
lished doctrines of assumption of risk, 
fellow servancy and contributory negli- 
gence in the defense of suits for damages 
brought on account of personal injuries 
accidentally suffered by employes. 

The importance of this legislation will 
more oy appeal to you when consid- 
eration is given to the large percentage 
of accidents the causes for which were 
due to the acts of fellow workmen; or to 
some slight negligence on the part of the 
injured; or to the hazards that attend 
such operations as manufacturing, mining 
and construction, and that recovery of 
damages in any such case prior to the act 
was remote, if not indeed impossible. 


Situation in 1880 


It is opportune at this juncture to re- 
mind you that Lord Campbell’s Act (Aug- 
ust 26, 1846) enabled the administrator 
or executor of a decedent to maintain an 
action for damages against the person, 
firm or corporation through whose act, 
fault or neglect a death occurred, and 
that the sum (not statutorily limited) re- 
covered was for the benefit of decedent's 
wife, husband, parents or child, and that 





such act comprehended, but was not lim- 
ited to, accidents to employes. 

By the year 1880 society (meaning the 
whole people) had become accustomed to 
recoveries in cases of fatal accidents. Up 
to this time, however, the employer was 
considered to have discharged his required 
duty when he had exercised a reasonable 
degree of care in providing his employes 
with reasonably safe machinery and appli- 
ances and places to work, and with rea- 
sonably competent fellow workmen. Such 
had become the law in the United States, 
statutorily limited, however, in most of 
the states as to the amount that might 
be recovered in cases of accidents that 
resulted fatally. 

The passage of the Employers’ Liability 
Act was followed by the passage of some- 
what similar laws in the states of Ala- 
bama, Massachusetts, Indiana, Colorado 
and Pennsylvania, in the order named, and 
during the present year even more drastic 
laws have been enacted in the states of 
New York and Ohio. 

Broadening of Scope 

Employers’ liability insurance, origin- 
ally undertaken to indemnify to a limited 
extent the assured against loss he might 
sustain during a specified period after an 
accident, now agrees to indemnify him 
against the liability for damages that may 
be imposed upon him by law on account 
of Lam py ! injuries accidentally suffered by 
any of his employes to whom the policy 
applies, and contemplates furnishing the 
assured with investigatorial and _ legal 
services in addition to indemnity, limited 
as to the latter to a definite sum per per- 
son injured or killed, and without limit as 
to the period through which such services 
may be rendered or during which indem- 
nity is afforded. 

Thus the contractor, manufacturer or 
other employer of mechanics and laborers, 
by the expenditure of a definite annual 
premium which by right becomes a part 
of his operating expenses, may protect 
himself against financial loss that might 
otherwise cause him serious embarrass- 
ments and possibly bankruptcy. 

Others than employes, however, having 
the right to claim damages for accidental 
personal injuries, public liability insur- 
ance early followed employers’ liability, 
and other forms such as elevator, general, 
teams, automobile and contingent liability 
were infroduced and have found favor 
among the insuring public. Many a mer- 
chant, proprietor of an office building, res- 
taurant, hotel, warehouse and apartment 
building, or even + hype dwelling, has 
found it greatly to his advantage to have 
such insurance. And there appears a ne- 
cessity for other policy forms (for exam- 
ple, covering the risks of a common car- 
rier) that no liability insurance company 
has yet begun to issue. 


Interest of Local Fire Agents 


But you may ask, what has all this to 
do with the Illinois Association of Local 
Fire Insurance Agents? 

Just this: You come into close rela- 
tions with those to whom the various 
forms of liability insurance should ap- 
peal. You are relied upon by them to 
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furnish them with insurance against loss 
sustained through fire, lightning, tornado, 
water, etc., damaging or destroying their 
property, and to you they should look 
for that same care and professional abil- 
ity in providing them with insurance of 
the various liability forms. Are you pre- 
pared to properly serve your patrons? 

Do you fully comprehend the responsi- 
bility resting upon you in relation to lia- 
bility insurance? 

Do you realize that to your assured the 
continued solvency of his liability insur- 
ance company for at least seven years 
atter the occurrence of an accident is of 
the, greatest importance? 

Do you thoroughly appreciate that some 
of the most expensive suits growing out 
of personal injury cases are not even 
brought until several years after the oc- 
currence of the accidents? 

Do you bring to the attention of your 
customers the fact that a suit for personal 
injury damages is tried, so far as the 
common law is concerned, according to 
such law the day of the trial, and not 
necessarily according to what it was the 
day of the accident? 

Do you always make it clear to your 
patrons that the supreme court is the 
body by which “liability by law” is im- 
posed and that the time when, depends 
upon how soon after an accident suit is 
brought, and how much time is consumed 
in the trial and intermediate courts? 

Liability of Long Standing 

In this state a man may bring an ac- 
tion in the case of a non-fatal accident 
any time within two years after its occur- 
rence and a minor may sue within such 
period plus his years of minority. Thus 
it will be seen that a 17-year-old boy, in- 
jured, has six years within which to sue. 
Should his trial result in his obtaining a 
judgment, the defendant will probably ap- 
peal. In the case of a policyholder, the 
decision whether to appeal rests with 
his liability insurance company. Suppose 
a serious accident to a minor occurs, and 
that bringing suit is deferred for several 
years, but finally is brought for a sum 
perhaps far in excess of the limit covered 
by his policy, and that when tried it re- 
sults in a large verdict, and the company 
insuring the risk decides upon an appeal; 
the assured must assist in perfecting such 
appeal. The case being passed favorably 
upon by the appellate court, the appeal is 
carried on to the state supreme court, and 
suppose that finally the judgment of the 
trial court is sustained, what kind of 
professional service have you rendered 
your assured, what benefit have you been 
to him if you placed his risk with an in- 
surance company that in the meantime 
has failed? Have you benefited him? 

Have you not been a detriment to him? 


Test of Future Solvency 


You ask how may you have reasonable 
assurance that the liability insurance 
company in which you place a risk today 
will be alive and capable of discharging 
its full duty to your assured seven years 
or more hence? 

I answer, by noting carefully not what 
are its present capital assets, nor highly 
colored testimonials, but does it charge a 
premium rate high enough by which to 
pay its current obligations and permit it 
to lay by the highest required loss re- 
serves and maintain a substantial surplus 
that will provide means with which to 
take care of losses when and however late 
they occur. 

Liability insurance is an undertaking 
to protect against an ever increasing haz- 
ard, not controllable by fireproofing, nor 
by safeguarding, except so far as inspec- 
tion and exercising as high a degree of 
care as possible to avoid the occurrence of 





accidents is concerned. Its need origi- 
nated, exists and will continue to be fos- 
tered by the trend of public opinion, which 
culminates now in a supreme court de- 
cision laying down some new principle of 
law; and again by the unmistakable edicts 
of legislation. 


Service Element Considered 


Yet not solely by its rates shall you be 
governed in the selection of a liability 
insurance company. 

wyeally important is its apparent con- 
ception of its undertaking, manifested per- 
haps in no wise more strongly than by 
its methods employed in handling acci- 
dents and settlements, se limiting to 
the lowest practicable number its out- 
standing suits. This is a part of what is 
contemplated by the term “service” when 
used in connection with the business of 
liability insurance. 

It is highly probable that no policy- 
holder will suffer loss if his liability in- 
surance company promptly and efficiently 
investigates accidents, carefully considers 
their causes and judiciously effects set- 
tlements. But do not mistake my mean- 
ing. Not all cases of accident resulting 
in claims for damages can or should be 
settled. To attempt such would put in 
peril the strongest liability insurance 
company. Critical a, careful 
consideration and the use of the best judg- 
ment should and will determine what cases 
ought to be settled without suit and what 
suits should be disposed of without trial. 


Low Commissions Necessary 


No liability insurance company can in- 
dulge in extravagant management ex- 
penses and live. Competition in this class 
of insurance is so keen that necessary 
rates under the most favorable conditions 
are difficult to secure. The heaviest item 
in such expenses is that of agents’ com- 
missions. While ‘‘to the servant belongs 
his hire,” and recognizing that little of 
this class of business could be secured 
without the agent, he must be satisfied 
with a reasonable rate of commission, and 
he may well be satisfied with a reasonable 
rate, for the business is to be found in 
every city, town or hamlet, and its growth 
keeps pace with that of any other form 
of insurance in the world, in support of 
which I mention that employers’ liability 
insurance in the United States, beginning 
as it did in the year 1886, with but one 
company and less than $200,000 in pre- 
miums, was in 1909 being written by at 
least twenty-six companies, whose liabil- 
ity premiums for the year aggregated $23,- 
845,147.00. And during the fifteen years 
ending December 31, 1909, to these com- 
panies policyholders of this country paid 
in liability premiums the stupendous sum 
of $186,509,874. 


Offers Good Opportunities 


Should any of you be considering de- 
voting a considerable part of your future 
time to Hability insurance as an occupa- 
tion and entertain any doubt as to such 
occupation’s permanency, permit me to 
remind you that the occurrence of acci- 
dents will ever attend the world’s activi- 
ties. Construction, mining, manufactur- 
ing and transportation interests will not 
wane, but the forces of nature will more 
and more be made to play men’s parts in 
the great industrial operations of life. 
Such will necessarily involve the safety 
of persons. Accidents will continue to 
occur and claims for damages to be made. 
No field of insurance offers to the studious, 
conscientous and capable agent a more 
certain, permanent and growing occupa- 
tion than is afforded by this modern spe- 
cialty, this resultant necessity, from the 
crystallization of public opinion in the 
support of claim making. 





United States Fidelity & 


Guaranty 


Company 


BALTIMORE, MD. 


Home Office Bldg. 


Calvert, German é Mercer Streets 





Capital paldincash, - - - 


Reserves, - > - ° - 
Supls, - - - - - 
Total Capital, Surplus and Reserves 

JOHE R. BLAND, President. 





. ‘ » $2,000,000.00 
-  $2,642,478.00 
° 612,807.64 3,055,285.54 
: - - - $5,085,285.54 


GEO. R. CALLIS, Vice-Pres. and Treas. 

















es 





November 17, 1910. 


THE WESTERN UNDERWRITER. 











Surety and Fidelity 


Reading that live little company pub- 
lication, the Bankers Surety Bondman, 
has a tendency to convince one that the 
surety business is not confined to the 
large cities so much as generally is sup- 
posed. The business of the Bankers is 
not confined to the cities. It has spe- 
cial agents on the road building up a 
strong country plant, which now is 
paying for the expense of getting it 
established. One after another the com- 
panies learn that the only way to de- 
velop a field thoroughly is by means of 
salaried representatives of the company, 
either special agents or local managers. 
Here and there is a commissioned gen- 
eral agent who will develop territory, 
pe he is the exception rather than the 
rule. 








Hazard in Court Bonds—It is very 
dangerous to write a court bond for a 
plaintiff because you have heard his side 
of the story and feel convinced that the 
equities of the case are with him and 
that he will recover. Do not attempt 
to constitute yourself court, judge, and 
jury and remember that cases are 
sometimes decided according to law 
and not according to equity, and that 
the case of a plaintiff is often dis- 
missed because his attorney has not 
prepared his motion papers in accord- 
ance with the statute—National Surety 
News. 


Aim to Develop Business—“Cultivate 
the acquaintance of all fraternal-order 
officers in your territory, as you will 
find that they are very often in a posi- 
tion to influence business of a highly 
profitable character,” says one of the 
companies. It would not be out of 
place to add, cultivate the acquaintance 
of “everybody who is anybody” in a 
business way—lawyers, contractors, 
bankers, architects, engineers, anybody 
who can turn business your way, give 
you advance information of bonds that 
are to be needed or help you get them. 


It’s the live agent that gets the busi- 
ness, 





Get There First—I have found that 
the first agent who approaches a pros- 
pect generally gets the business. I re- 
call one instance recently in which I 
succeeded in securing a large contract 
bond on account of the fact that I read 
in the morning’s paper that the con- 
tract had been awarded to a certain 
firm and I called on them immediately 
and had no trouble in securing the busi- 
ness and these contractors will give me 
all of their business in the future. I 
carefully watch the newspapers, and in 
fact try to keep my eyes wide open for 
business every day.—Wnm. B. Merrimon. 





_ Postal Bankers’ Bonds—The Na- 
tional Surety has advised its agents to 
be on the lookout to secure the addi- 
tional bonds which the government will 
require from every postmaster in 
whose office a branch of the Postal 
Savings Bank is opened. The National 
says: “See all the postmasters now 
and arrange to write the bond if their 
post office should be made a branch 
ao bank. Now is the time to do 
it. 





Tendency to Plunge—Ever since the 
surety companies two years ago: dou- 
bled the rate on contract bonds, there 
have been protests from contractors in 
some sections of the country and in a 
number of notable cases the giving of 
bonds has been waived. That contract- 
ors have been largely instrumental in 
forcing the increase will be seen from 
the following comments: 

An experienced surety man said re- 
cently: 

“I hesitate very much to express 
doubt about the ability of the standard 
surety companies to make proper rates, 
Or they have a vast amount of ex- 
perience and know what the business 
has cost them in the past. But is their 
Past experience a good guide for the 








future? A few years ago a contractor 
would have refused to consider a con- 
tract which now he would be eager to 
get. He was conservative then. He 
knew he had not enough capital to un- 
dertake such a contract safely. Now 
he is plunging. His ideas of what is 
safe have changed. He is taking long 
chances and the company that bonds 
him is taking the greater chances of 
a loss.” 

On similar lines another surety man 
said some time ago: 

“The large contractors in a city I am 
acquainted with are ‘kiting checks,’ as 
I would express it if I were a banker. 
They are taking more work than they 
have resources to carry. They figure 
that they will get such a payment on 
this job to meet such an expense on 
that. Often the failure to make a col- 
lection within even a few days of the 
expected time would embarrass them 
and the slipping of two or three cogs 
at once-would endanger their ability to 
carry out their contracts.” 





Bankers as Sureties—With many 
newly elected public officials giving 
bonds, surety agents may use to ad- 
vantage the following statement of facts 
made some time ago by the general 
agent of one of the companies: 

“People generally are under the im- 
pression that a surety company which 
signs the bond of a public official in- 
demnifies only against loss through the 
theft or misappropriation of public 
funds by the official. This hazard is 
by far the less important which the 
company accepts. The more important 
is the indemnity it gives against loss 
through the failure of the bank in 
which the official deposits the public 
funds. The greatest volume of loss on 
official bonds arises from bank failures. 

“A great pressure is always brought 
to bear on an official who handles public 
moneys by the bankers of the com- 
munity in an effort to have their finan- 
cial institutions selected as the deposi- 
tory. This pressure is in some in- 
stances carried so far that bankers aid 
the campaign of the official. The larg- 
est influence brought to bear on the 
official is in the offer to sign his official 
bond in consideration of reciprocity in 
the selection of the depository. It has 
come to be recognized in recent years 
that the community which accepts the 
officers of the depository bank on the 
bond of the official has no insurance 
against the failure of the depository 
bank. When the bank fails the officers 
of the bank usually fail with it, and thus 
the bondsman becomes insolvent at the 
same time that the public money is 
swept away in the bank failure. 

“A surety company, when it signs an 
official’s bond, exercises a supervision 
over the depository. It exacts an in- 
demnifying bond from the officers of 
the depository and makes good any loss 
resulting to the community from the 
failure of the bank.” 

Old Financial Statements—A surety 
man with home office experience tells 
of an instance where the company got 
notice of a $50,000 loss before it re- 
ceived the application for the bond. A 
contractor had taken a contract too big 
for him. He made a financial state- 
ment showing a large amount in bank, 
but one company after another declined 
to execute his bond. Finally after the 
application had gone from office to 
office it came to a general agent of the 
company in question about ninety days 
after it was originally written. The 
first agent to whom it was presented 
had verified it and the general agent 
who received it last did not go to the 
trouble of seeing whether this verifica- 
tion was still good ninety days later. 
The contractor’s bank balance had been 
drawn down to a few hundred dollars 
and he had staved off the evil day of 
defaulting until he could throw the bur- 
den upon some surety company. Just 
as soon as his bond was executed by 
the “easy” general agent he threw up 
the job and the company was at once 
notified of the default, the notice reach- 
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ing it before the report on the bond. 

It is such cases as this that make 
surety companies cautious about let- 
ting agents execute contract bonds 
without reference to the home office. 
This also shows the danger of depend- 
ing upon old financial statements, 
whether secured with applications or in 
anticipation of an application which 
may be secured. 





Business from Lawyers—Lawyers ab- 
solutely control court business; many of 
the premiums are small, but whatever 
else of advantage can be said regard- 
ing the small premium business, it is 
certainly a fact that you cannot hope 
to get the big plums, important re- 
ceiverships or administrators’ bonds in 
larze estates, unless you are the “bond 
man” to whom the attorney in such ac- 
tions usually turns when he has bond- 
ing business of any importance what- 
ever. 

If this were the only source of busi- 
ness for which lawyers are responsible 
it would well be worth an agent’s time 
to cultivate their acquaintance. How- 
ever, that is not the case. There are 
two general sources controlling the 
fidelity, contract, and burglary insur- 
ance business of all the important cor- 
porations. These sources are, first, the 
owners of the controlling interest in the 
corporations, together with their offi- 
cers, and second, the attorneys who 
are, in most cases, called upon for ad- 
vice regarding such bonding or insur- 
ance before it is given to any com- 
pany. 

One lawyer in your territory who is 
enthusiastic about your business meth- 
ods and those of your company, can do 
more to advance your interests than a 
dozen other individuals of the same 
relative business standing.—National 
Surety News. 





Noah was six hundred years old be- 
fore he knew how to build an ark—don’t 
lose your grip. —Hubbard. 








Miscellaneous Lines 


When the Pabst brewery at Mil- 
waukee was the victim of a very bad 
boiler explosion a few months ago, it 
was able to arrange quickly for elec- 
trical power and the cessation of opera- 
tions was not protracted. How many 
manufacturers outside of the large cities 
could thus substitute electrical power 
with only a few days’ delay? This is 
an important point in several kinds of 
miscellaneous insurance. It is bad 
enough to have a boiler or fly-wheel ex- 
plode or a sprinkler tank crash down 
through a building. There is serious 
loss of property and oftentimes of life, 
but the loss due to putting a plant out 
of business for an indefinite period may 
be even more serious from a pecuniary 
standpoint. This is one of the reasons 
why insurance against loss from these . 
calamities is so necessary—the loss may 
be almost overwhelming. 








Inspect All Risks—It happens fre- 
quently that a broker will bring into 
the agent’s office a list of plate glass 
measurements, stating that the sizes 
listed are to be set that day, with a re- 
quest that a policy be issued to cover, 
dated the next day, as he is sure the 
work will be completed by that time. 

In such cases the policy should not 
be executed until someone from the 
office has inspected the risk and ascer- 
tained if the glazing has actually been 
finished and the glass properly set and 
free from cracks; also, if the description 
of the manner in which the glass is set 
(whether plain or patent) corresponds 
with the data submitted by the broker. 

While our policy does not cover ac- 
cidents to the glass while it is being 
glazed, but only after it has been com- 
pletely set in a workmanlike manner, it 
would be difficult to prove, should loss 
occur, that the damage happened before 
the workmen had finished. Hence, the 
necessity of observing strictly the above 
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requirements as to careful inspection. — 
U. S. F. & G. Bulletin. 





Boiler Explosions—A recent issue of 
the Locomotive, the paper of the Hart- 
ford Steam Boiler, presents a map of 
the United States with a dot in each 
locality where a boiler explosion oc- 
curred during 1909. According to the 
Hartford’s records there were 550 ex- 
plosions resulting in the death of 227 
persons and injuries to 422 persons. It 
is noticeable that the dots are thickest 
in New Jersey, Connecticut, Rhode 
Island, eastern Pennsylvania and the 
districts around Pittsburg, Cleveland, 
Cincinnati, and Chicago. These, of 
course, are the districts where there are 
the most boilers. Comparing this map 
with one published in 1907, showing the 
explosions of 1906, the Locomotive 
says: 

“It will be noted that there is an 
unmistakable increase in the number 
of explosions in states which showed 
but few in 1906. Thus, Washington 
had 1 in 1906, but 6 in 1909; Colorado 
had 1 in 1906 and 11 in 1909. Okla- 
homa (including the region known as 
indian Territory in 1906) increased, 
similarly, from 1 to 8, and North Caro- 
lina from 3 to 11. Maine, on the other 
hand, fell off from 5 to 2, and Vermont 
has the distinction of being the only 
state that had no boiler explosion in 
either year.” 





Accuracy in Descriptions—In order 
that replacements may be completed 
with the least possible delay, all dis- 
crepancies as to sizes and description 
of glass must be avoided, and therefore 
the schedule of the policy should be 
most carefully prepared. In no instance 
should a plate glass policy be written 
unless the premises have been carefully 
inspected and the plates measured by 
either the agent or by someone from 
his office. The report of a loss show- 
ing the glass insured to be clamped, 
when the application either describes 
or leads you to infer from the rate ap- 
plied, that the setting is plain, creates a 
very bad impression at the home office, 
as does also a glaring discrepancy in 
sizes.—Maryland Casualty Budget. 





Precipitation of Tanks—T. M. Don- 
aldson says in the Maryland Casualty 
Budget: 





“There have come to the writer’s at- 
tention during the past five years thirty- ; 
! 


three precipitations of sprinkler tanks, 
which have resulted in the loss of three 
lives and in injury to fifty-one persons, 
with an estimated property loss in four- 
teen cases of $247,814, which would in- 
dicate an estimated average total loss of 
$583,897. I do not claim these figures 
to be accurate, as they are gathered in 
part from newspaper clippings, but I 
know that in one case the newspaper 
figures were underestimated by the as- 
sured in the proportion that two bears 
to ten; they are sufficiently accurate, 
large enough to show the importance of 
sprinkler leakage insurance and inspec- 
tions, also the need for unusual care in 
the calculations of architects and 
builders. 

“The above figures do not include the 
consequential loss suffered as a result 
of the accidents, through the loss of 
customers, profits, use and occupancy 
of the buildings; nor the liabilities im- 
posed by law on account of loss of life 
and for injury to persons; nor the dam- 
age to property of others in adjoining 
buildings.” 





Interfering Lines—Whether agents 
can afford to represent companies for 
the minor lines of casualty insurance is 


‘a question with some of them. Some 


months ago a Chicago general agent 
whose company writes several casualty 
and surety lines, disposed of the gen- 
eral agency for part of the casualty lines 
partly because the details of the plate 
zlass business interfered with his surety 
business. ; : 

Another general agent in Chicago is 
doing almost nothing with the burg- 
lary department of his company for 
the same reason. One day recently, 
when the office was short handed, a 
$20 burglary loss was reported and the 
assured wanted a man sent out at once. 
The only available man in the office 
went and when he returned learned that 
a subagent had submitted a _ surety 
proposition with a $500 premium and, 
because he was not there, had brokered 
it with another company. The gen- 
eral agent made about $2 overriding 
commission on the burglary policy. The 
little loss under it cost him half a day’s 
time and the loss of a bond premium 
on which he likely would have made $50 
overriding commission. 





“The agent who can adapt himself to 
local conditions—wins.” 





“THE OHIO 


COMPANY’”’ 


The Bankers Surety Co. 


Williamson Building, CLEVELAND, OHIO 





Capital, $500,000.00, Fully Paid 





Becomes Surety on Bonds 
Chartered Under Ohio Laws 


$200,000 Deposited with Insurance Commissioners 





To Agents and Brokers 


Are you familiar enough with the new 
Liability Laws to advise and protect 


your clients’ interests? 


We will gladly 


send any information on request. 


The Philadelphia Casualty Company 


WALTER LE MAR TALBOT, President; 


Personal Accident, Health, Liability, Automobile, Plate 
Glass and Credit Insurance 


PACIFIC SURETY COMPANY 


OF CALIFORNIA 
Established 1885 


Fidelity, Judicial and Contract Bonds; Plate Glass, and all forms of 
Liability Insurance, including Collision Hazard and Property Damage 
on Automobiles; Personal Accident and Health. Best and most 
liberal “Death and Dismemberment” policy. 


Liberal Commission and prompt attention paid Agents. Desirable 
Agents wanted in the State. 


ACIFIC \URETY 
ERFECT WAFETY 


E. P. FATCH & CO., General Agents for Illinois 
159 La Salle Street, CHICAGO 


‘The “EMPIRE” 


STANDS FOR 
Aggressiveness, Prompt Payment of 
Losses and Clean Methods 


AGENTS WANTED who are unattached and CAN 
PRODUCE BUSINESS 


Address AGENCY DEPARTMENT 


THE EMPIRE STATE SURETY COMPANY 


84 William Street, NEW YORK 
Redmond & Faraday, Resident Managers 189 La Salle Street, Chicago, Ill. 


Field is Unlimited in the Line of 
LIVE STOCK INSURANCE 


THE INDIANA AND OHIO 
LIVE STOCK INSURANCE CO. 


OF CRAWFORDSVILLE, IND. 
Is the Oldest, Largest and Best Live Stock Insurance Company doing business in the United States 


INSURES 
HORSES, MULES AND CATTLE 


Organized in 1886 ACAINST DEATH Business Producing Agents Want 














Capital 
$500,000 





Paid-up Capital $200,000.00 FROM ANY Sedusnine nats on ee 
Assets - - $450,000.00 CAUSE Office. 





Agents, Attention! 


The American Live Stock 
Insurance Company 


INDIANAPOLIS, INDIANA 


STERLING R. HOLT, President 
Paid up Cash Capital, $100,000 


H. C. NAYLOR, Secretary 
Net Surplus, $25,000 


Insures Horses, Mules and Cattle Against Death Form 
Any Cause Anywhere in the United States or Canada 


LIBERAL CONTRACTS TO AGENTS 


For Territory Apply to Home Office 


LIVE STOGK INSURANCE 


presents splendid opportunities for 


AGENTS’ ATTENTION 


Unoccupied territory in Indiana, Illinois, 








Capital - $100,0000 
25,000 


Surplus - 








ae et Ohio and Michigan. Liberal contracts. 
cate | NATIONAL LIVE STOCK 
Adena INSURANCE CO. 


DEATH OR THEFT 











Majestic Bidg., Indianapolis, Ind. 
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Accident and Health 


Agents who are soliciting accident 
and health insurance should take advan- 
tage of the fact that there is agitation 
on foot looking to the elimination of 
certain so-called frills in the accident 
and health contract which is used in 
most sections of the country. It is a 
mighty good argument to close up pros- 
pects on the “some time” list to ad- 
vise them to secure their accident in- 
surance now under the present liberal 
contract mentioned and thereby re- 
ceive the benefits in vogue before the 
standard provision laws in certain 
states become operative and before the 
companies themselves, in the campaign 
to reduce losses, curtail the features of 
the policy. 

Several agents that the writer knows 
about have worked this argument very 
successfully on prospects, who fought 
shy of the signature on the dotted line, 
the argument being that a policy once 
taken out on the present basis can be 
continued indefinitely, whereas, if a man 
hesitates till after the time when the 
more limited policy becomes effective, 
he will not be securing as much for his 
money as he would under the present 
policy form. 

This argument is a good one and 
often brings the halting prospect to 
terms. 











Insurance of Partners—While the life 
agents have been hearing much of 
partnership or business insurance, but 
very little has been said of the same 
principle as applied to accident and 
health insurance. Many life agents 
have been specializing on this form of 
insurance lately. The disability of a 
partner or prominent officer of a cor- 
poration may result in serious financial 
loss. The business suffers because of 
his absence. The firm or corporation 
should receive the benefits and pay the 
premiums. If the assured is killed by 
accident, the loss is all the greater and 
the business needs the extra capital to 
tide it over until a successor is installed. 

This form of insurance should open 
a big field for accident men as it has to 
the life agents. 





Cultivate Renewals—The accident 
man should carefully safeguard his 
renewals and not take it for granted 
that they will be continued without 
cultivation. The utmost vigilance 
should be used. There are many acci- 
dent salesmen abroad in the land and 
they are quite sure to interview your 
policyholder. With some smooth talk 
and perhaps a little deception, it is not 
a difficult task to switch a policy. It 
is well to see or call up every policy- 
holder before expiration and have a, 
talk with him. If you find him luke- 
warm it is time to get busy. Even if 
the policyholder is friendly he will ap- 
preciate your interest and watchfulness. 

ou will make him a warmer friend 
and a stronger business connection. 





Insurance Salesmanship.—If I were 
asked to define insurance salesman- 
ship I should say that: “It is simply 
making the other fellow feel as you 
do about what you have to sell.” That 
is about all there is to it. You go into 
a man’s office with something to sell. 
You feel that this man ought to possess, 
through purchase from you, this thing 
that you have to sell. But the man 
you have called to see, who sits with an 
air of cool defiance behind the breast- 








works of his desk, is ina directly oppo- 
site state of mind. He feels that he 
ought not to possess, through purchase 
from you, the thing you have to sell. 
Now the only possible way you can 
make the sale is to make that man’s 
mind come around into agreement with 
your mind. It is not even a case where 
you can meet your opponent half way; 
you cannot make even a small com- 
ahaa and still make a sale. You 
ave got to sell him completely or you 
don’t sell him at all; you must pull him 
full 180 degrees around the circle. 
When you have made him feel just as 
sincerely as you yourself feel that, he 
should buy an accident policy, then he 
will buy—H. B. Meininger. 





ty of the Work—Soliciting 
health and accident insurance is a dig- 
nified employment, an honest industry, 
for the work is one of the greatest 
beneficence. The merest tyro or novice 
can become familiar with the talking 
points of an up-to-date health or acci- 
dent or combination policy in an hour’s 
study. With a pencil and bunch of 
applications, a respectable appearance 
and sufficient address to enable a man 
to sell anything, a youth of twenty- 
one can start out and carve a career 
bound to make him independent and 
as rich as his energies assure. 





Spoiling Prospects—We have seen so 
many men “put the cart before the 
horse” in trying to sell one of our poli- 
cies to a risk who could have been 
readily sold had a bit of diplomacy 
been used. One agent we have in mind 
absolutely frightened his prospect off 
by starting to fill up his application be- 
fore he (the candidate) knew whether 
the salesman was disposing of apple 
orchards in South Dakota, or whether 
he was a census enumerator. Another 
over-ambitious agent talked a good $25 
policy prospect right into buying and 
instead of taking his application at the 
psychological moment he kept on talk- 
ing with the result that the risk finally 
decided “to think it over carefully.” 
The chances are that the agent will 
never again lead that man up to the 
buying point. It does not take the wis- 
dom of a Solomon to indicate when 
the prospect is at the proper point to 
commence filling out the application. 
Make up your mind not to talk too little 
nor too much.—Horace B. Meininger. 





What is Behind It?—An accident pol- 
icy is not an article of merchandise—it 
is only a piece of paper—a “contract 
for future delivery.” It is a promise 
to pay money under certain contingen- 
cies, subject to given conditions, and 
in consideration of a stipulated cash 
consideration to be paid by the pur- 
chaser. Its real value depends on what 
is back of it, not what it looks like. 

The banker does not buy a note be- 
cause it is lithographed in two colors 
on expensive bond paper, or because 
the signature of the borrower indicates 
a business college course in penman- 
ship. He looks for the security back of 
the note. An eighty-acre Iowa farm 
looks better to him than a ten thou- 
sand acre ranch without water in Ari- 
zona or an orange grove in Florida. 

Statistics compiled from insurance 
department reports of twenty-five lead- 
ing casualty companies, covering a per- 
iod of ten years, prove that the average 
profit on underwriting is a trifle under 
3 per cent of the premiums collected— 
just a reasonable return on capital in- 
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Security Casualty Company 


OF INDIANAPOLIS 


A Company up-to-the-minute Lt its methods, ideas and policies. Protect 


the producer. Wants representatives. Writes Com- 
mercial or Industrial Health and and Correspond: 
ducers solicited. Address the 


PEOPLES HEALTH & ACCIDENT INS. CO. 


of GRAND RAPIDS, MICH. 
Writes most liberal policy. Gives free hospital care in case of accident 
and pays full indemnity besides. Splendid opportunities for good agents 
in Michigan. Write company for literature. 


Industrial Manager Wanted 


Wanted, a young energetic Manager for Industrial Accident Department. 
Exceptional opportunity. Give experience and references in first letter. 
Royal nia Company, Omaha, Neb. 

~~. Net Surplus and Capital $486,413 


Income 1909 - «- $1,146,723 


Will Aid Good Men in Establishing Agencies 


Best Policies—Largest Commissions 


or Profit Sharing Contract. 





CAPITAL 
$100,000.00 . 











NORTH ~* 
AMERICAN 
ACCIDENT 





INSURANCE CO! 
CHICAGO 
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A.E. Forrest, Vice-Pres. and Sec’y 
CHICAGO 


The FRANKFORT “"" 
MARINE, ACCIDENT INISURANCE CO. 


and PLATE CLASS 
UNITED STATES DEPARTMENT, 100 William St.; New Yor of Frankfort-on-the-Main, Germany 


INSURANCES TRANSACTED 





LIABILITY— 
yers, General, Vessel Owners, WORKMEN’S 
Landlords, Contingent, INDIVIDUAL ACCIDENT & HEALTH 
Teams, Elevator, Druggists and Physicians, INDUSTRIAL ACCIDENT 6 HEALTH 


M. J. GROGAN, Res. Secy., National Life Bldg., Chicago THOS. M. ROBBINS, Res. Secy., Ohio, New Eng. Bldg. Clevelané 
Agents Wanted for Unoccupied Territory 


Mutual Plate Glass Insurance Association 


SHELBY, OHIO 





Incorporated 1880 





H. W. HILDEBRAND, President HENRY WENTZ, S tary and G 


SURETY BONDS - 


In all Judicial Proceedings, for Contractors, for Persons Holding Posi- 
tions of Trust, for City, County and State Officials, for Notaries Public 


PROMPT SERVICE AND SATISFACTORY RATES 
Globe Surety Company of Kansas City, Mo. 


Cash Resources $600,000 


NATIONAL 








WANT You 





— to push in Illinois the 
— sf best Health and Acci- 
a dent Policy sold 


WRITE 


Mutual Health & Accident Association 
Agency Dept. ‘JACKSONVILLE, ILL 





Contract your time with the National and get full value 





























THE BIG MILLION DOLLAR COMPANY 
THE FIRST OF ITS KIND 


THE AUTOMOBILE INSURANCE COMPANY OF AMERICA 


INDIANAPOLIS, IND. 





Correspondence from Live Agencies solicited 
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vested or a fair margin of safety in a 
mutual company. 

Insurance is a business, not a game 
of chance. There is nothing original 
or new about the “accident insurance 
at cost” theory. It has been tried and 
proven a failure years ago. The real 
cost has been ascertained and success- 
fully demonstrated, and any concern 
which undertakes to sell insurance at 
less than half the established rates is 
skimming across a lake of thin ice on a 
toboggan. When the speed slackens, 
it will be in deep water a long way 
from shore. 

Remember, “something for nothing 
always costs somebody something in 
the end.”—E. C. Budlong. 





Dumping Ground—Too many agents 
are willing to try out their companies 
on taking “risks that they know are not 
in the desirable class. In other words 
they make their companies a dumping 
ground. “How am I to know whether 
a company desires a risk or not,” in- 
quires the agent. A good plan to fol- 
low is to place yourself in the position 
of the company. You are furnishing 
the money to get the business and to 
pay the claims. Now if you were tak- 
ing chances, would you accept this risk? 
Some agents, after other companies 
have rejected risks, will try their own 
companies out. They will seek to get 
risks covered that are impaired in some 
vital way. All such business affects the 
loss ratio. It reflects on the agency. 
The company later on discovers that 





WANTED SALESMEN—To handle the 
best Accident Insurance for business men 
on the same plan as the Traveling Men’s 
Associations. $5000 Policy, $9.00 a year’ 
Write Ernest W. Brown, Sec’y-Treas., In- 
ter-State BUSINESS Men's Acc. Assn., 
Observatory Bldg., Des Moines, Iowa. 





a bad risk has been written and orders 
the policy canceled. That is sure to 
create bad feeling. It hurts the agent. 
The reputation of an agent is a feature 
to carefully guard. It can be made the 
greatest asset he possesses either from 
his community’s or his company’ s stand- 
point. 

There are some cases where an agent 
honestly writes a case which he be- 
lieves is all right and which he would 
accept if he were the company. But 
the company rejects it, not because it 
has any desire to embarrass the agent 
nor because it is turning down good 
business. The company is just as 
anxious to get first class risks on its 
books as the agent. But the company 
gets some inside information that the 
agent does not possess. It has some 
excellent reason for not desiring to 
carry the case. It is not unreasonable. 
Its judgment may be wrong but it is 
dealing with large groups and not single 
cases. The agent should submit after 
a graceful argument, for in pressing the 
matter, he may seriously embarrass the 
assured by bringing to the front certain 
facts that the policyholder would pre- 
fer to remain in the sacred archives of 
the company. 





I admire a sincere man and so do 
you. I hate a jollier. It is your friend 
who criticises you and your enemy who 
flatters you. Your friend is sincere, 
wants you to improve, and tells you 
where you are wrong. But the man 
who tells you that you are the best fel- 
low on earth when you are wrong, isn’t 
your friend, because he is encouraging 
you to continue to do things that 
aren’t right. Therefore accept criticism, 
because it is your friend—Hugh Chal- 
mers. 





“Best men are modeled out of faults.” 
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Allforms of Accident. Sickness Industria 
Liabilily Insurance 


STANDARD 


Accident Insurance Co 


Detroit. 





Michigan. 





Liability Insurance 








‘Jon 2 at the present time several new 
liability companies are entering the 
field. Older agents know from experi- 
ence that such events always mean in- 
creased competition if not some rate 
disturbances. It behooves them, there- 
fore, to endeavor more than in the past 
to learn the art of holding their busi- 
ness. It is foolish to say that business 
cannot be held against offers of lower 
rates, for it is done every day. That 
there is much business that will go 
where the rate is lowest nobody can 
deny, but this does not constitute as 
large a proportion of the total volume 
as some agents imagine. 

In one large city is a liability man 
who has been in business for many 
years. Some of his competitors give 
him credit for securing rates which 
will average 10 per cent higher than 
those of other companies. Yet other 
agents know it is -almost impossible 
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to get his business away from him. 
Only the other day another manager 
said: 

“When a broker asks me for a rate 
and tells me the business is now con- 
trolled by , | give him the rate 
but tell him he is wasting his time.” 

Not one broker in a hundred knows 
enough about the business to compete 
with that man, who is an encyclopedia 
of knowledge of liability underwriting. 
On even terms the broker would stand 
almost no chance at all. His only hope 
is in quoting rates enough lower to in- 
terest the assured. Then he is likely 
to find the assured so well satisfied 
with the service he has had that he 
will not take chances on a change for 
the prospect of saving a little money. 

All the companies are offering good 
indemnity but there is much difference 
in the way they investigate accidents, 
handle adjustments, conduct lawsuits 
and perform the other functions which 
constitute “service.” If an agent can 
get a risk on his books by talking serv- 





The METROPOLITAN CASUALTY 


INSURANCE COMPANY, 


OF NEW YORK 


Formerly The Metropolitan Plate Giass and Casualty Ins. Co. 


PLATE GLASS 
PERSONAL ACCIDENT 
AND HEALTH 


POLICIES 


EUGENE 8. WINSLOW, President 
DANIEL D. WHITNEY, Vice President 
S. WILLIAM BURTON, Secretary 





Of the Most seen Forms 


ALONZO G. BROOKS, Assistant Secretary 


ELIABLE AND ENERGETIC AGENTS WANTED 





IF YOU MEAN BUSINESS Want to Write Business 


and Build a Good Business 





Ea A) OPEN NO 








Write at once for our “I.L.” Proposition. It will make you 
realize just how good the Health and Accident Business is. 
A Number of Good Territories for Live, Active Men 


wo are okin¢ |, BUILD FOR THE FUTURE 


INCOME $359,876.45 
FEDERAL CASUALTY COMPANY, 


ASSETS $255,424.83 
Detroit, Mich. 





IN THE LAND OF MILK AND HONEY 


The strongest Health & Accident Insurance Company West 

of Chicago wants “dollar-a-month” agents to represent us 

in the States of Idaho, California, Oregon and Washington. 
AMERICAN CASUALTY COMPANY, Facoma, Washington 


AVAILABLE ASSETS OVER $200,000.00 








‘changing to Stock Basis. 
to Stock Salesmen. 


) nee Ch——“= four years of very suc- 


cessful operation we are 
Excellent proposition 


R. B. Beson, President, 


622 Metropolitan Bldg., Minneapolis. 





Where other companies 


Pay on a weekly indemnity claim $500 
The PREFERRED would 


Pay on same claim $600 





All other benefits equal or exceed those of other 


companies. 
nity. 


20 per cent. more indem- 
Same annual cost. 


THE “DEFINITE” POLICY 


originated and sold exclusively by the 


Preferred Accident Insurance Company 
KIMBALL C. ATWOOD, President 


Home Office, 290 Broadway 


: NEW YORK 
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ice instead of rate and then demon- 
strate that the service is all he claimed 
for it, he is on the track of holding his 
business against cut-rate competition. 





Danger of Liberality—A casualty 
manager the other day stated that it 
was his policy to settle with a claimant 
on some terms rather than permit a 
suit to be brought. He prefers that the 
injured workman should get the money 
rather than the attorneys. He figures 
out about what a suit would cost and 
is willing to give that much to the 
claimant if there is doubt as to liability. 

“In pursuing this course,” he added, 
“we have to be very careful. This pol- 
icy is a good one until the workmen be- 
gin to feel that the insurance company 
is easy money. The other workmen 
know how their fellows are treated 
when it comes toa claim. If they have 
a minor injury, they will endeavor to 
magnify it into something of importance 
in order to fleece the liability company. 
When we find the workmen are assum- 
ing an attitude of that kind it is neces- 
sary to shut down squarely in paying 
money. I have found it necessary to 
fight claims that were in a sense legiti- 
mate in order to show the employes 
that our company can take care of 
itself.” 





Complete Coverage—A man who 
does not understand his policies thor- 
cughly and study also into the par- 
ticular business to which he is going to 
apply them, loses a good many tricks 
in the game. He has done all the 
work necessary to give him the whole 


risk, but from lack of information is’ 


likely to let part of what is under his 
hand slip by him. He is like the in- 
experienced bridge whist player; luck 
may help him from time to time, but 
in each hand he will lose some tricks 
because he doesn’t know. The man 
who wins out does know. He takes 
all that opportunity offers, and by ap- 
plying his knowledge makes a point 
here, two or three points there. In 
the long pull he will come out far 
ahead.—Travelers Agents’ Record. 





Accuracy in Descriptions—The liabil- 
ity agent who has to secure rates from 
the company or general agent cannot 
be too careful in describing the risks 
on which he ask rates. One of the com- 
pany papers illustrates this in the case 
of machine shops. They vary all the 
way from the big ones which handle 
heavy castings with traveling cranes 
down to the ones which turn out only 
light work. The liability hazard varies. 
If the agent merely gets a rate on a 
machine shop, without a sufficient de- 
scription, it is likely to be an average 
rate, insufficient for some shops and 
more than other companies charge for 
others. Thus the agent is likely to lose 
out if the risk is a desirable or get un- 
profitable business on his books if it is 
not. Had he given a full description, 
including an enumeration of all special 
machines, such as stamps, presses, 
shears and the like, he would have been 
quoted a rate intelligently. 





Our agency force is 500 strong; 100 
of these men, hustlers from ’way back, 
are producing two-thirds of the busi- 
ness—the other 400 are in our Society 
Class. Now it’s all right to be one of 
the 400 in high society, but there’s noth- 
ing to it in the insurance business— 
Bankers Accident. 





“The person who suspects everyone 
should be watched by everyone.” 





Industrial Disability 


An experienced industrial disability 
underwriter, whose position gives him 
a view of a broad field, stated recently 
that within the past two or three years 
two theories have been exploded: 

1. That industrial disability business 
can be done successfully through fire 
agents. 

2. That industrial disability business 
can be as a side-line. 

A few years ago a number of com- 
panies began cultivating the fire agen- 
cies and a few are doing so yet. This 
man says that it was found that fire 
agents treated the ——, business 
as a child does a new toy. They grew 
enthusiastic and sent in considerable 
business. That took their attention 
from their fire business and it began 
to suffer in their offices. The fire com- 
panies complained about this, with the 
result that the agents let down on the 
industrial business and most of them 
ceased to be producers. 

Another objection arose over the ad- 
justment of claims. When a claim 
came in which was not valid under the 
terms of an industrial policy, the agent 
would insist upon its being paid or 
would even pay it himself, rather than 
endanger a good fire line or offend a 
broker who was giving him a good 
business. In either event dissatisfac- 
tion on the part of the agent resulted. 

This underwriter says that experi- 
ence shows that unless disability busi- 
ness is given the entire energy of the 
agent he will not be a success at it. On 
account of this fact side-liners will not 
do. To illustrate this he cited the case 
of a prominent casualty company of 
very high standing which has attempted 
to build up its industrial disability de- 
partment through its present casualty 
representatives. While it has been in 
the business several years and has put 
good energy into it, it has not built up 
a volume of business commensurate 
with its prestige. On the other hand, 
another big casualty company which 
runs the departments separately is one 
- o greatest factors in the industrial 

eld. 











Excess Claim Payments—Every com- 
pany in confronting claim payments has 
before it pressure brought to bear to 
pay something more than the contract 
calls for or to pay a claim for which it 
is not liable because the assured de- 
mands it. If such are not paid the as- 
sured becomes a walking advertisement 
against the company. One of the com- 
panies in discussing this point says: 

“It is bad business to pay claims un- 
warrantedly, simply to gain favor, or 
for the ‘advertising effect’ it will give. 
Ninety-nine times out of every hundred 
the results are directly opposite to what 
was intended. Instead of getting the 
big returns that were looked for, the 
favored claimant takes his undeserved 
money with a chuckle, promptly lapses 
his policy and a marked shrinkage of 
confidence in the methods of the com- 
pany permitting such practices is en- 
gendered among the very people whose 
unqualified endorsement was expected. 
Why? Simply because it is shown that 
the company is not bound by its agree- 
ments. If it works one way it is just 
as likely to work the other—probably 
more often the other. 

“Occasionally we are asked to pay 
some person a few more dollars more 
than his due, and ‘we will make it up 
on some other fellow.’ This is never 










We are now appointing agents, _ 
131 LaSalle Street 


HERE IT IS—AT LAST! 
at Accident-Health Policy ‘<5! 


CHAS. A. WHITE & CO. 
(Organized 1899) 





Dept. $100,000. Surplus $121,520. 
6 te 70. 
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Gen. Agents for United States. 
Illinois. “ 
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LONDON GUARANTEE AND ACCIDENT CO., Ltd., 2nctano. 
HEAD OFFICE F ’ LIABILITY 
aa ACCIDENT 
vagit BURGLARY 
F. W. LAWSON STEAM BOILER 
General Manager CREDIT 


ESTABLISHED 1869 


CONKLING, PRICE & WEBB, xi-‘stc:.cStcc. 171 La Salle Street, Chica 


General Agents 


RAYMOND & RAYMOND, ““ticuct: 
FRED L. GRAY COMPANY, “siccucers 
ALFRED PAULL & SON, ‘“West'vicgicis 


West Virginia 


310 Ford a Detroit 

Security Bank Bldg., Minneapolis 

1136-40 Chapline Street, Wheeling 
INSURANCE 


UNION CASUALTY comrany 


HOME OFFICE:—UNION CASUALTY BUILDIG, 
S. E. Corner Sixth and Walnut Sts., Philadelphia, Pa. 


GENERAL AND SPECIAL AGENTS WANTED 
For Southern Ohio, apply company’s offices, 314-815 Mercantile Library Building, 
For bP -h~y ‘costy company’s offices, Williamson Building, Cleveland,Ohio. 
Highest Brokerage paid. Most Liberal and up-to-date Policies written 

















Mercantile Burglary Elevator insurance 
Residence Burglary Teams Liability 
Safe Burglary | A Ss U Q A N ™ E Automobile Liability 
Plate Glass Accident 
Liability Health 




















The American Credit-Indemnity Co. 
of NEW YORK 
Credit Insurance Only 
E. M. ‘TREAT, President 


Manufacturers and wholesalers against Excessive 
Insolvency of Customers. We can always use a few 


Pierce Building, ST. LOUIS, MO, 








Annual Loss 
Aas through 


302 Broadway, NEW YORE 


Offices tn all Principal Cittes 
j. F. HALLWEGEN, General Agent, 1140 Marquette Bidg., CHICAGO 














UNITED SURETY COMPANY 
BALTIMORE.MD. 


‘- JOHN McGILLEN 

ENERAL AGENT FOR ILLINOIS 

BORLAND BLOG., 181 LA SALLE ST., CHICAGO ILL 
TELEPHONE CENTRAL 4287 


THE ELDRED AGENCY 


GENERAL AGENTS FOR WISCONSIN 
PABST BUILOIVG - MILWAUKEE, wis. 








Massachusetts Bonding & Tusurance 
Company 


HOME OFFICE, BOSTON, MASS. 
‘T. J. FALVEY, President J. T. BURNETT, Sec’y-Treas. 














SURETY BONDS and BURGLARY INSURANCE 


MOORE, CASE, LYMAN & HUBBARD, Managers for Illinois, 159 La Salle St.,. CHICAGO, ILL. 
FRED L. GRAY CO., Northwestern Managers, 328 Security Bank Bidg., MINNEAPOLIS, MINN. 
THOMAS BLOOMFIELD General Agent, 127 East Market St., INDIANAPOLIS, IND. 

CHRIS. SCHROEDER & SON CO., General Agents, S.E. Wisconsin, 83 Michigan St., MILWAUKEE, Wi@ 
HARDER & POTWIN, Managers Pacific N. W. Department, 305 Mehihorn Bidg., SEATTLE, WASH. 
EDWARD W. BRIGGS, General Agent, Chamber of Commerce Bidg., CLEVELAND, O. 
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justified. Humble Bill Smith, who| There are numerous lodges which cater 

hasn’t an influential friend in the world, | to the working class, which is the back- OHIO ILLINOIS 

is just as much entitled to the full bene- | bone of the industrial accident busi- ABBITT & BROWN ATIONAL SURETY COMPANY 

fit of the protection for which he pays |, ness. These lodzes offer a small funeral a tod #4 5 Pau! Bldg. 

his dollar as is the Honorable J. Per-| benefit with a $5 weekly accident and The Rookery 


sont Morgenheim. A company cannot 
afford to have it said that it is incon- 
siderate, or susceptible to favoritism. 
Neither can it afford to permit itself 
to be bulldozed. It is the duty of every 
individual connected with the claim or- 
ganization, whether in the home office 
or in the field, to make every possible 
effort to see that each policyholder re- 
ceives his full due—and that no one re- 
ceives one cent more. That’s justice— 
and business. 

“The home office locks to the man in 
the field to detect the malingerer and 
imposter. Many persons seem to con- 
sider. an insurance company jegitimate 
prey for fraudulent or unjust claims. 

very agent has had his experience 
with the grafter, the faker, or the fel- 
low who endeavors in every conceivable 
way to magnify the seriousness of his 
ailment. He is the first to cry ee. 
and the loudest to wail when his de- 
mands are not met. Some agents make 
the mistake of believing that the policy- 
holders’ premiums must be sacrificed 
that such persons be pacified, but they 
find eventually that it is impossible to 
satisfy the dishonestly inclined. 

—————— 

Standard’s $1.50 Policy—The Stand- 

ard is specializing on its $1.50 a month 
policy believing that a more liberal 
coverage solves many of the complaints 
in the dollar-a-month adjustments. A 
policy fee of $1 is charged. It covers 
the first week of sickness and gives 
full indemnity for illnesses that are only 
paritally provided for in the dollar pol- 
icy. Total accident indemnity runs for 
a year and partial (50 percent) for six 
months. This policy carries the double 
indemnity feature, beneficiary insur- 
ance, accumulation clause. Insurance 
is not forfeited by change of employ- 
ment. 
One half the principal sum is payable 
for death resulting from sunstroke, 
freezing, septicaemia, or hydrophobia. 
One-half the monthly indemnity is pay- 
able for five years in addition to spe- 
cific indemnity where injuries result in 
loss of limbs or sight. Choice of im- 
mediate payment of stated amounts is 
given in lieu of monthly indemnity for 
specified injuries. 

Full monthly indemnity is paid for 
illness a total disability and con- 
finement in the house payable for six 
months. Mow half monthly indemnity 
for non-confining illness, or convales- 
cence following confinement, payable 
for two months. First week of illness 
is covered, without additional cost, pro- 
vided disability continues for more than 
seven days. 

Full monthly indemnity is payable 
for disability caused by carbuncles, 
boils, felons, abscesses and ulcers, with- 
out confinement within the house. One- 
half principal sum is payable where 
total loss of sight or permanent paral- 
ysis results from disease not terminat- 
ing in death. 

Ten percent is added to all indem- 
nities when premiums are paid one year 
in advance, or five percent when $pre- 
miums are paid six months in advance. 





Big City Obstacles—The reason why 
it is hard to operate an industrial acci- 
dent and health company in a big city is 
still unsolved. In New York city par- 
ticularly the work is extremely diffi- 
cult to make headway with although the 
list of prospects is seemingly legion. 

Philadelphia is known to be the ban- 
ner city for industrial accident business 
in several good companies and yet why 
it is better than New York, Chicago or 
Boston seems hard to explain. 

Asked for the explanation of the 
problem a successful industrial manager 
of over ten years’ experience, said 
frankly he had not yet been able to 
decide. 

“You see,” he said, “in the big city 
there are many attractions to wean a 
man’s interest away from his premiums. 





health benefit with the social features 
thrown in and the bait is attractive. 

“Then besides in city life the ten- 
dency even among the working classes 
is to live up to the limit of one’s wages 
and have a good time. A small income 
can’t pay for everything and the acci- 
dent and health insurance accordingly 
are slighted. 

“Tt is surprising though how many 
families of the working class have their 
lives insured religiously, but don’t carry 
a penny of accident or health insur- 
ance. 

“They know that the life insurance 
will be necessary to insure a decent 
burial but are willing to take a chance 
that they won’t get hurt at work or 
come sick with any disease. Of course, 
the idea is fallacious and anyone who 
got money from the insurance company 
to pay his doctor’s bills when he was 
hurt, could tell his neighbor how 
wrong he is; but it’s just a case of tak- 
ing a chance. 

“In the smaller centers where people 
live more thriftily, where there is not 
so much going on and where the agent 
can get in closer personal relationship 
with his prospects, the business seems 
to come easier and to stick better. I 
know it as a case of facts and I have 
given you some reasons that may partly 
explain why, but as for myself I can’t 
just decide why our business does not 
thrive so well in the big cities.” 


CASUALTY & SURETY 


Weed Se! the Following When You Have Cas- 


to *Trabe an an an Agency, On “Only, Relabie 
MICHIGAN 


ANKERS SURETY COMPANY 
of Cleveland, Ohio. 
BONDS 
? HOMAS E. GRIFFIN, WARREN A. MORLEY 
"t Manager. 


00 clon Trust Building 
Agency correspondence invi 




















et service guaranteed. 
DETROIT, MICH. 
Chas. Whitaker Wm. H. Whitaker 


HITAKER BROS. 
613-618 Chamber of Commerce Bldg., 
State Fid & De Co. of Md. 
Mi 


Correspondence Solicited. 
DETROIT, MICH. 





HE HASKINS AGENCY CO. 
Hammond Building 


Every form of Casualty Insurance and 
Surety Bonds 
“We Can Place It.” Correspondence Invited 


DETROIT, MICH. 





ETROIT INSURANCE AGENCY 
STATE AGENTS 
CASUALTY COMPANY OF AMERICA 


Employers’ ay Public Liabi 
Elevator and T: + a Automobile lity 
Workmen’s Comnpenee’ Boiler and Fly Wheel 





YNNE & KINSELLA 
721-2 Chamber Commerce Blidg., 


SURETY BONDS 


Accident Health, Em and Public Liability, 
ont ith, ployers’ foen, Deeley? 


meme {tf Boiler, “ 


DETROIT, moto 


NORTH DAKOTA 


M. HOLMES 


* — TORNADO AND PLATE GLASS 
NSURANCE, SURETY BONDS 











iS} eld; L. & L.& G., L.&L.& G., 
Reprwenne Sie oe bea Natio’ i ee 
Aetna; Phoenix, Eng.; N.B. tM, fueke ‘Cite 
sens; German 


GRAND FORKS, N. D. 
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okORtH At Southern Indiana for the 
NO. H AMERTCAN ACCiDENy INS. CO. 
ts AETNA INDEMNITY CO. 


"betes Burglary and Plate Glass. 
Agents wanted 
CINCINNATI, OHIO 





AMES R. MILLIKAN 
201-202 Neave Building 
Phone Main 2100 and Main 2101 
General Agent 
Fidelity & Casualty Co., of N. Y. 
CINCINNATI, OHIO 





i. en J. EDWARDS 
INSURANCE SPECIALIST 


Manager and Adjuster Preferred Accident 
Insurance Co., of New York 


518 First National Bank Building 
CINCINNATI, U. S. A. 





AT ALL 
YOUR THE 
SERVICE TIME 





NATIONAL SURETY COMPANY 


AMERICA’S LEADING SURETY COMPANY 
The Ferris Agency Company 
General Agents 
1216-17 Union Trust Building 
CINCINNATI, O. 


B™ A. MILLER, Gen. Agt. 
United Surety Co. 


Surety, Court, Fidelity, Plate Glass, Personal 
Accident, Burglary 





Telephones : 
Long Distance gions 72. Office, Main 1329 
Residence, Marlo 305J 


507 Century Building 
CLEVELAND, O. 


eens R. LAURENSON 
General Agent Northeastern Ohio 


NATIONAL SURETY COMPANY 
AMERICA’S LEADING SURETY COMPANY 


708-709 Park Bldg. 
CLEVELAND, O. 


ee AGENCY 
Suretyship and Insurance 


ej poms: Fidelity and Deposit Company, 
fe) 


City soni “—* Ocean Accident & Guarante 
Corporation, Ltd., of London. 


Nine Twelve Society for Savings 
CLEVELAND, OHIO 


HE TITLE GUARANTY 
& SURETY COMPANY 
Prompt service for your bond. 
George H. Olmsted & Co., General Agents 
James H. Smart, ‘Manager 


413 Williamson Building 
CLEVELAND, O. 


HE PENNSYLVANIA 
CASUALTY CO. 
THE FORD INSURANCE AGENCY 
Managers for Cuyahoga County 
Accident, Health and Plate Glass Insurance. 
Best selling policies offered today. 
Schofield Building 
CLEVELAND, O. 


ILMER D. LEWIS 


General Agent 


AMERICAN CASUALTY CO. 
of Reading, Pa. 


UNION CASUALTY INS. CO. 
of Philadelphia, Pa. 


707-708 Reibold Building 
DAYTON, O. 




















SEND FOR OUR PRICES ON 


POLICY LABELS 


The Western Underwriter Ce., Chicago 





Surety Bonds of every description 
JOYCE & COMPANY, Inc., General Agents 
CHICAGO 


HE TITLE GUARANTY 


om x. scokery Balin COMPANY 
a tne ser 





to Brokers 


WT Doyle. ay ety ty 
Phone Harrison 7940 


CHICAGO, ILL. 





matey sete COVPANY 
General Agents 


The General Accident Assurance Corporation, Ltd- 
of Perth, Scotland 


The Federal Union Surety Com: of Indianapolis 
Indiana. Walter E. Hart, Mer. 


189 La Salle Street 
CHICAGO, ILL. 





L. WICKES, JR. 
General Agent 


The Pennsylvania Casualty Co., of Scranton 
Liability, Plate Glass, Accident and Health 


184 La Salle Street 
CHICAGO, ILL. 





Gr: K. THOMAS 
Manager for Illinois 
Bankers Surety Company 
604 Chamber of Commerce Bldg. 
General Surety and Bonding Business 


CHICAGO, ILL. 
W. HUNCKE 
© Casualty and General Insurance 


Main Floor, Nat. Life Bldg. 
159 La Salle Street 
"Phone Randolph 2697 


CHICAGO, ILL. 


MISSOURI 
FreAn« W. witpur 














State Agent 
THE BANKERS SURETY CO. 


400 Victor Bldg. 
KANSAS CITY, MO. 


WISCONSIN 


ICHARD JEFFERSON 
State Manager 
BANKERS SURETY CO. 
Agency Correspondence Invited 
Caswell Block 
MILWAUKEE, WIS. 


HE FRANKFORT 
Marine, Accident 
and Plate Glass 
INSURANCE COMPANY 
LOUIS AUER & SON JULIUS BACHER 
General Agents Wisconsin Manager 
MILWAUKEE, WIS. 


ORTH AMERICAN ACCIDENT 


INSURANCE CO. 
J. H. MUNSELL, General Agent State Wisconsin 
Best Accident and Health Policies Issued 


AGENTS WANTED 
419 Caswell Block 
MILWAUKEE, WIS. 


ETNA ACCIDENT & LIABILITY CO. 
Howard D. Plimpton, General Agent 




















WISCONSIN AND NORTHERN MICHIGAN 
Casualty and Automobile Insurance 


303 Pabst Building 
MILWAUKEE, WIS. 




















